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mas in the way of gifts that they can treasure 
from year to year; that won’t be broken or run 
down by Christmas evening, but that, in years to come, 
when they have youngsters of their own to plan gifts for, 
will carry on happy memories and precious associations? 

Could there be anything more appropriate, for instance, 
than to start an anniversary pearl necklace for that young 
daughter—a custom that is gaining in popularity every 
season? Starting this Christmas with a real pear] or two 
strung on a thin gold chain, each birthday or Christmas 
or other special occasion as one may choose adds another 
pearl to the chain, perhaps graduating them in larger and 
larger sizes, until by the time young daughter is grown, 
she has a perfectly matched string of real pearls to wear 
to her coming-out party. That would be a Christmas gift 
to treasure, says the author of a special article prepared 
by the National Jewelers’ Publicity Association, who con- 
tinues: 

Of course, if one prefers, there are tiny strings of real 
pearls already made which just fit very youthful necks, or 
necklaces of little colored and pearl beads combined on a 
gold chain. Lockets of plain gold or enamelled in colored 
designs never fail to delight small feminine hearts, while 
something quite new are diminutive dinner rings, whose 
baby-sized diamonds, sapphires or emeralds set in white 
gold are miniature reproductions of mother’s own. 

Other rings appropriate for the little folk are the plain 
gold ring with the child’s initial in enamel, engraved or in 
the raised letters, and the simple ring which has a single 
small pearl or tiny diamond. A ring which is very popular 
for small boys is a gold band, on the order of a make- 
believe wedding ring, which may be worn on the watch 
chain in later years when the baby finger has grown to 
man’s estate. 

Then there are bracelets of many different styles, some 
patterned after those of the grown-ups, with emeralds, 
diamonds, sapphires or rubies set in a flexible band of 
White gold. Less elaborate, and beloved of childish hearts, 
are the animal bracelets, composed of various familiar 


W ms are the youngsters going to get this Christ- 
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quadrupeds done in enamel. The regular circlet of gold 
is another gift which always receives enthusiastic applause 
from the younger members of the family. 

Speaking of animals, for the youngster of high-chair 
age, there is always the silver bib clip designed in the 
heads of cats, dogs, bears, squirrels, elephants, rabbits and 
other fascinating creatures. There never yet was a baby 
who would kick and scream when the bib was tied around 


- its neck, if it could be shown that two funny little animals 


were going to hold that bib in place. Qo 

For those who like the more simple designs, bib elips.in 
gold, engraved in different designs are a happy tholight; or 
those done in colored enamel and floral patterns. Roosters, 
rabbits, cats and other animals also come in enamel and 
are attractive. 

And, by the way, if anyone buys a ring for a very small 
child, and wants to insure it against loss by swallowing 
or other method, a ring chain is a marvelous institution— 
a thin, gold chain that fits around the wrist and attaches 
to the ring. 


ATING utensils, such as silver porridge bowls, plates 
and cups, are always welcome, as are knife, fork and 
spoon sets, which range in size from those for the tiny 
baby to the larger ones for the almost-grown-up child. 
Napkin rings with animal heads are another good idea. 
If it’s a baby, a sterling birth spoon may be a wise 
selection, with a stork handle and places on the bowl for 
the engraving of such important facts as date of birth, 
place, weight and, of course, the name of the infant. 
Rattles in the form of kewpies, A B C blocks, animals 
and the like; baby pins in gold or enamel—two or three on 
a chain for safety—and gold cap pins for attaching the 
ribbon to baby’s bonnet are other most acceptable gifts for 
the child having its first or second Christmas. Tiny lin- 
gerie clasps, too, keep slips and things together neatly. 
For that grown-up feeling which attacks the small boy, 
a set of small-sized military brushes, silver-backed with 
silver-mounted comb to match, does wonders, while a simi- 
lar gift for the girl may consist of brush and comb. 
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The long earrings 
now so popular 
are worn by this 
model together 
with the long 
strands of pearls 
and a new type of 
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hair ornament, 
The extremely low 
decolleté now in 
vogue calls for 
several rows of 
pearls 





Long Earrings Win Fashion's Favor 


Close-Fitting Hats and Longer Hair Call for New Designs—Pearl and Diamond 
Necklaces Worn With New Evening Gowns—Snake Bracelets in Vogue 


signers just now is that tight, close-fitting hats 

are being worn in Paris and that earrings will be 
in increasing demand on that account. The longer hair— 
the 18 centimeter length—partially veils the ear and calls 
for long earrings, or for plain “button” earrings. The 
“button,” or one pearl, one diamond, etc., earring looks 
very well on the ear surrounded by curls. Some very 
complicated earring patterns are seen. They may be said 
to run to two or three stories. There are fan patterns, 
three fans superposed, all very minute and delicately de- 
signed. The most popular earring is, however, in pearls 
and diamonds, pearls being suspended from lines of dia- 
monds, in the new revival of the antique fashion of wear- 
ing both pearls and diamonds together. The earring 
composed of a pearl, a string of line-cut diamonds very 
small and slender, then another big pearl, and hanging 
from it by another line of diamonds another final pearl, 
either bigger than the rest or distinguished from them 
by its pink hue, its grayness or some other distinguishing 
characteristic, is the latest thing. Diamonds in the same 
way are hung with chains of seed pearls, the diamond in 


T aa salient fact to be remembered by jewelry de- 


this case being prominent and the pear! merely subsidiary. 
Perhaps the prettiest earring of all, however, is in dia- 
monds cut in facets mounted on slender strings of tiny 
diamonds in lines, scintillating lines being joined very 
loosely to allow the three diamonds cut in facets and the 
lines supporting them to catch the light and change color 
in the multi-colored lighting shades of a ballroom. The 
colored gem appears to be little used for earrings. An 
exception to this is the less valuable or semi-precious 
gem, that is largely used for very large earrings. Garnets 
mounted .in gold somewhat clumsily, the mount contain- 
ing the gem, so to speak, and suspended from fine chain- 
lets in gold, make elaborate earring designs for wearing 
with certain types of costumes and especially with stiff 
black silk gowns, worn for a fancy fete, a recalling of old 
times, or an imitation of a peasant Sunday gown for 4 
fancy dress ball. 


URQUOISE is also used in old-fashioned settings. 
From a gold bar hang a multitude of chainlets, each 
with a turquoise at the end, very tiny but very effective in 
its old-fashioned setting, that encompasses the gem except 
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ing for its surface, the side being hidden by the mount. 
Turquoises are also worn, one above the other, the string 
from which they are all suspended being in very light 
pink or white coral, or again in silver chainlets. Jade is 
used for earrings. Carved jade ornaments, just as they 
came from the East, in all kinds of quaint shapes, are 
hung from the ear, regardless of a somewhat lopsided 
effect produced when the pattern is not symmetrical. 
Dragons, horses, three bears, and other similar patterns 
are carved in jade. Sometimes flower patterns are seen 
also, and they are also in enamel of various kinds. Enamel 
is used to imitate antique materials, such as old jade, or 
it is used in a variety of bright colors boldly mingled to 
make an ornament that can be worn as an earring, in spite 
of the somewhat heavy impression produced. 


HE extremely low decolleté calls for necklaces, and 

rows upon rows of pearls are being worn to take off 
somewhat from the extent of bare neck displayed. Behind, 
especially, the decolleté almost descends to the waistline, 
and in consequence much chiffon is being used to veil such 
decolletés, or again very fine thread or silk lace is used for 
this purpose. These thin veilings sometimes come high, 
sometimes they are a mere continuation of the wide belt 
that swathes the waist. They must, however, always be 
taken into account by de- ie 
signers and manufacturers ag 
of jewelry, because they 
catch in anything that pro- 
trudes, and _ everything 
must be carefully finished 
in consequence. For this 
reason pearls will retain 
their great popularity, that 
appears to be never wan- 
ing, for they are always 
the most successful to wear 
over a low neck, looking 
their best on the bare skin. 
Diamonds, on the contrary, 
look much better over a 
thin covering of gauze for 
women whose skins will not 
bear the electric light in 
floods. Pearls again look 
very well on the skin of the 
older woman, perhaps even 
better than on the all-too- 
pink skin of some girls 
that almost make the pearls 
look gray. 


(tH the deep decolleté, 

plain necklaces, ‘more 
or less tight to the throat, 
are not seen. Necklaces 
twisting three or four 
times round the neck, the 
last rope very slack, are 
preferred. Arrangements 
of diamonds, seen in times 
of powdered headdresses 
and other sumptuous ar- 
rangements of jewels, are 
the fashion with this ex- 
aggerated decolleté. White 
and colored gems are worn 
together and for compli- 
cated collarettes of all 
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Modernistic manner of displaying jewelry in Paris shops 
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shapes, while filigree gold necklaces are also seen. A neck- 
lace of red stones, of garnets or some type of topaz, is quite 
plain. It lies on the neck very loosely. Another lower line 
of the same gems has rows of gems suspended from it, the 
gem used for the necklace being pierced twice at right an- 
gles, once to allow of suspending the line of five or six 
gems and once again to allow of threading the big beads 
together. Sometimes, even at very large functions, girls 
are seen wearing necklaces of common mother of pearl, 
that is to say, of beads, round or oval, or elongated in 
shape, picked up among the pebbles on the seashore and 
carefully polished to take on the sheen that distinguishes 
such pearls. 


Y fers idea that only diamonds and pearls be disported 
at a gala night at the opera has gone out. Side by side 
with the best jewels a lady equally in the swim will wear 
the plainest, or the most ornate, wrought from cheaper 
genuine materials. Thus a woman wears a carved jade 
necklace made of many strings of beads, worth a small 
fortune, but most apparently not fine gems. By her side 
stands a woman wearing a wonderful rope of carefully 
matched pearls hanging with that wonderful simplicity 
that denotes something particularly costly. Side by 
side with the pearl lady is 
another wearing pink coral 
twisted time and _ time 
about her throat, like a 
kind of armor. Further on 
an elaborate neck ornament 
—necklace is not the word 
—made of diamonds, of 
sapphires, emeralds and 
rubies, all mingled with the 
greatest art, is worn. This 
disparity of styles among 
women in the “same world” 
no longer surprises anyone, 
although 10 years ago it 
would have been remark- 
able and 20 years ago sim- 
ply impossible in the opera 
foyer. 


ITH the chiffon or lace 

veiled decolleté comes 
the veiled arm, even for full 
evening dress. It is a great 
advantage to the average 
woman, for the top of the 
arm is seldom beautiful. 
In many models the loose 
chiffon drapery is held in 
at the wrist by a bracelet, 
and often again just above 
the elbow. Snake bracelets 
are twisted round and 
round again to hold lace in 
place, and this lending of 
a meaning to the bracelet 
that was doubtless origin- 
ally created for this pur- 
pose is another advance in 
making the wearing of 
jewelry popular. But the 
bracelet used to keep the 
sleeve in place must be de- 
signed so as not to catch in 
the delicate fabric. 
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Chis (hristmar Morning / 


N her gift table Christmas morning no present will gleam more 

richly than «Treasure» Solid Silver—or delight her quite the 
same. Taste and distinction are welded into every piece, and the 
patterns are designed to fit into the smart modern dining rooms 
of today. 

What a perfect gift would be the «Early American Style» 
3-piece Tea Set shown below! Price $223.00. Or perhaps a Sand- 
wich Plate ($36.00) or Bread Tray ($42.00) or Water Pitcher 
($100.00). 

Then there is the delight of being able to select a gift in 
dozens and half dozens in the flat silver, and still keep well 
within the limits of your Christmas budget! And it’s so pleasant 
to finish out sets in the patterns that people have chosen for 
themselves. 

Listed below are a few suggestions. A moment at your 
Jeweler’s and he will attend to everything 





$10.00 to $22.50 $6.50 to $9.50 $1.75 to $5.00 
6 Teaspoons, Reg. . . $12.50 Gravy Ladle... .. . $6.80 Lemon Fork 
6 ButterSpreaders,Flat.15.00 Cold Meat Fork ..... 6.50 Jelly Server... ..... 2:73 
6 Dessert Forks... ..22.50 Preserve Spoon ...... 6.50 Cheese Server 3.25 
6 Bouillon Spoons... .14.50 Salad Spoon, Serving ..9.00 Sugar Spoin......+ 3.25 
12 Coffee Spoons..... 13.00 Salad Fork, Serving. ..9.00 SugarTongs....... 3.75 
Steak Set, 2-pc. . . «10.00 Tomato Server ee >. 5.00 


ROGERS, LUNT & BOWLEN CO. 
Silversmiths « Creators of Distinctive Tableware 
GREENFIELD*-MASSACHUSETTS 


Member of the Sterling Silversmiths Guild of America 
STERLING 925/1000 FINE 


WILLIAM AND MARY 
STYLE 


Creasure Solid Silver 


rfing 


Above, in reduced size, is the full page “TREASURE” ad which appears in the December issues of VOGUE, VANITY FAIR, 
HOUSE & GARDEN, HOUSE BEAUTIFUL and the JUNIOR LEAGUE MAGAZINE 
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The Report of the De Beers Directors 


HE report of the progress of the De Beers Con- 
[ssiaatea Mines, which was submitted to the 

shareholders at the 40th ordinary general meet- 
ing held Dec. 7, while of interest to the stockholders 
and the financial world generally, contains little of 
real information to the jewelry trade. The directors 
state that the company had paid during the year the 
usual dividend of 20 shillings per share to preference 
stockholders and an interim dividend of 10 shillings 
per share to deferred stockholders, and that the 
Board has decided to declare a final dividend of 5 
shillings per share on the deferred shares. The 
directors’ report gives little information as to the 
production of the company, but this may have been 
a part of the report of the general manager submit- 
ted at the meeting, copies of which have not yet 
been received. The text of the directors’ report is on 
file at this office for any members of the trade who 
care to see it. 

The report recognizes as an event of outstanding 
importance the promulgation of the Precious Stones 
Act, under which very wide powers are vested in the 
Government to enable it at any time to take steps to 
prevent reckless over-production in the sales of allu- 
vial diamonds. The passing of the Act had a steady- 
ing influence, but the report spoke of the previous 
over-production from alluvial sources as having an 
effect in the way of decreased sales of the De Beers 
interests, in comparison with the previous year. 

One interesting point brought out, however, is that 
during the period of July 1 to Dec. 31, 1927, the 
company made delivery to the Syndicate of diamonds 
to the value of £462,420 in excess of the quota ac- 
crued to it in the terms of the sales agreement with 
the Syndicate. This additional amount represented 
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the quota of the Premier (Transvaal) Diamond Min- 
ing Co., for the period mentioned, and the right to 
deliver it was purchased from that company with the 
approval of the Government. This right, it is re- 
ported, the De Beers Mines purchased from the 
Premier Co. for £100,000. 

According to statistics compiled for the African 
World, the diamond sales by the company for the 
year ending June 30, 1928, amounted to £3,311,780, 
as compared with £4,313,674 in 1927; £4,193,866 in 
1926 and £3,348,223 in 1925. 





Fluctuation of the Swiss Watch Industry 


HE fluctuation of the Swiss watch trade in the 
[past 15 years is well brought out in a brief 

table of exports contained in a pamphlet on the 
international trade in clocks and watches, recent- 
ly compiled in the Specialties Division of the Bureau 
of Foreign and Domestic Commerce. The statistics 
show that in that time the Swiss export trade has 
tluctuated considerably from a value of 183 000,000 
Swiss francs in 1913 to nearly 326,000,000 Swiss 
francs in 1920, dropping in 1921 to a little over 169,- 
000,000 Swiss francs and increasing steadily from 
that time until 1925, when it amounted to 302,330,000 
Swiss francs. Another drop occurred in 1926, when 
the exports amounted to 258,260,000 Swiss francs, 
increasing in 1927 to 273,244,000. 

Despite the fact that we produce in this country a 
vast amount of watches, the United States is, never- 
theless, the largest customer of the Swiss industry, 
the next largest customer being Germany, but the 
exports to Germany include for the most part, cheap 
articles, there being only a limited demand for the 
higher grade movements, such as are imported in 
such large quantities here. — 





Bills of Interest in the Present Short Session 
of Congress 


ITH the opening of the short session of Con- 
gress, the attention of the business world has 


again been given to questions of national 
iegislation of various kinds, and in the jewelry trade 
there are many matters before the national legisla- 
ture which now hold the interest of manufacturer, 
importer, wholesaler and retailer. Of the measures 
directly relating to this industry, attention focuses 
most prominently on the bills referring to stamping 
legislation and to the tariff on diamonds. It will be 
recalled in the last session, the so-called National 
Platinum Stamping Law (which is drawn in accord- 
ance with the laws already passed by legislatures of 
New York, New Jersey and Illinois) was approved 
by the Senate but failed of passage in the House, 
owing to the pressure of business. The Jewelers’ 
Vigilance Committee, which has charge of this legis- 
lation, it is announced, will make a distinct effort to 
have the measure passed by the House at the present 
session, and it is believed that the chances of suc- . 
cess are very good, provided the jewelers throughout 
the country will cooperate in impressing upon their 
Representatives and Senators the importance of hav- 
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ing such regulations immediately. The bill will have 
to pass the Senate again, but that, it is believed, is 
purely a matter of form, once having passed that 


AS to the amendment to the diamond, precious 
stone, jewelry, watch and clock paragraphs of the 
Tariff Laws, it is barely possible that an attempt may 
be made at this session to lower the diamond tariff 
for the sake of stopping smuggling, but whether this 
will be seriously considered or not is a question. 
There is no doubt that 
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nate event that. may have, in any way, befallen the 
owner, or reputed owner, of the gem in the past. A 
few of the incidents published about these gems may 
be authentic, but by far the larger number of inci- 
dents and the greater number of stories associating 
misfortune with famous jewels have no foundation 
in fact whatsoever. But the story is repeated, year 
after year, to such an extent that it is accepted as 
fact by conservative writers and believed in by the 
public generally. Thus fiction is accepted as history. 

One of the famous 





attempts will be made to 
change the tariff at the 
next session of Congress, 
and tariff hearings are 
already being held by 
the Ways and Means 
Committee. .The dates 
for the hearing on the 
watch and clock para- 
graphs in Schedule 3 
have been set for Jan. 
14, 15 and 16, and those 
on the jewelry, precious 
stone and imitation gem 
paragraphs Schedule | 
14 (“Sundries”) have | 
been set for Feb. 15, 18 
and 19 before the full 
committee. 


Don’t Take a Chance 


From now until Christmas the jewelry 
trade is the preferred field of operation 
for the most astute swindlers, confidence 
men, sneak thieves, check forgers, ban- 
dits and other cranks. 
every member of the industry must be 
most vigilant, a time when he cannot 
afford to take a chance. 


— | gems that have been 
| most maligned in this 
way has been that re- 
markable sapphire- 
colored diamond of 4414, 
carats (old style) known 
as the “Hope” diamond, 
and which gets its name 
from Henry Thomas 
Hope, in whose family it 
remained- for many 
| years. Today it is un- 
| usual for a newspaper 





It is the time that 


and magazine to mention 
the Hope diamond with- 
out speaking of it as be- 
| ing associated with mis- 
| fortune, and no member 
| of the Hope family can 
have. his name printed in 








Of the general meas- |  —— _ 
ures before Congress in 
which the jewelry trade is particularly interested 
probably first importance is given to the so-called 
“price. maintenance” legislation as embodied in the 
Capper-Kelly Bill, which seeks to legalize voluntary 
contracts between manufacturers and sellers to estab- 
lish resale prices on trademarked and branded mer- 
chandise. It is generally believed that even though 
this be a short session, the chances of enactment of 
legislation on this line were never better than at pres- 
ent. The impetus given the cause of price protection 
by the Federal Trade Commission’s forthcoming re- 
port, makes the prospects of enactment of remedial 
legislation very favorable, and that, coupled with the 
fact that the Capper-Kelly Bill received a favorable 
report from the committee on Interstate and Foreign 
Commerce, at the last session, puts it in a strong posi- 
tion even in this short session. It is now the unfin- 
ished business of the House Commerce Committee, 
and an attempt will be made to get a favorable report 
at once. Senator Capper has announced he will seek 
concurrent action in the Senate Committee on Inter- 
state Commerce. 





Fiction About the Hope Diamond 


HERE is a class of newspaper and magazine 
writer who seems to take extreme delight in as- 
sociating misfortune or ill luck with certain 
Precious stones, and so keen is the desire to do this 
that such writers will accept any statement, whether 
founded on fact or fiction, to emphasize an unfortu- 


some newspapers with- 
cut mention of this gem and its ill luck being 
brought before the public. When it is remembered 
that the entire idea of ill luck being associated with 
this gem can be traced to the story in a yellow 
journal a quarter of a century ago and continued by 
stories in similar metropolitan papers, it seems sur- 
prising that no effort has been made to establish the 
truth. 

Several “pedigrees” havé been invented for this 
diamond that, in some cases, go back a thousand 
years, where, as a matter of fact, the only authentic 
record we have of the stone goes back about a cen- 
tury, when it first appeared on the British mar- 
ket and was sold in 1830 by Daniel Eliason, a dealer, 
to Henry Thomas Hope, the banker for £18,000. It 
remained in the family of the owner and his de- 
scendants, the heirs of the Duke of Newcastle, until 
it was brought to this country by a New York dia- 
mond dealer, kept here for a while, and sold about 30 
years ago to a man named Habib in Paris. It was 
finally brought to this country again and sold to a 
prominent resident of Washington. This is its his- 
tory in brief. 

It is true that Edwin W. Streeter, the well-known 
London jeweler, advanced the theory that the Hope 
blue diamond had been cut from the Tavernier’s 
blue diamond that was in the French regalia stolen 
from the Garde-Meuble in August, 1792. This 
theory was based on the belief that, besides the Hope 
diamond of 4414 carats, the small Brunswick dia- 
mond of the same color, which appeared about the 

(Continued on page 51) 
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N unusual 
and _ inter- 
esting ar- 
rangement 
in pearls and opaque gem-stones was seen recently when 
a bridge-luncheon hostess wore a short pearl necklace with 
a plaque of carved carnelian and a pair of ear pendants 
having the carnelian for the ear-stud, with a finishing line 
of pendant pearls. This arrangement is precisely oppo- 
site from the more usual management of pearls and gem- 
stones. Generally, the pearls are used for the ear-studs 
and clustered in a plaque for a pendant of the necklace, 
but here the order is reversed. After the same form gold 
beads were used with brown agate to compose a necklace. 
with the agate cut in geometric shapes, set alternated 
with the round gold beads in a neck chain and used in 
tiered sections to make one of the new patchwork patterns 
for the necklace pendant. Another of these jewels com- 
bining round and sharp-pointed geometric shapes had 
baguette diamonds for the 
neck-chain and an elabo- 
rate design with hoops of 
pearls for the ear-stud 
and the necklace pendant. 
On the earring the bagu- 
ette diamonds made a 
pendant fringe of gleam- 
ing facets. This little 
jewelry parure made an 
exceedingly handsome as- 
semblage. 


A was there a 
larger or more in- 
teresting gathering of 
pocket pieces, vanities and 
smoking things than this 
season affords. In _ the 
jewelers’ window on the 
Avenue are shown an end- 
less array of these fas- 
cinating little articles. 
There are vanities in plat- 
inum, gem-studded or incised with engraved lines. There 
are gold vanities of all shapes and sizes, enamelled or in- 
laid with gem-stones. There are matching cigarette cases 
and automatic lighters of endless variety, besides pocket- 
knives and key-rings, bill-folds and miniature manicure 
sets for the men and women to slip into a hidden pocket. 
The combined automatic lighters and cigarette cases have 
for their materials platinum with black pigskin, gold en- 
amelled in green, harlequin patterns in maize, terra-cotta, 
emerald and black carried out in enamels and lined between 
with gold of the cigarette case and the lighter mounting. 
Four new designs in these automatic lighters are sketched 
In the accompanying picture. One is in silver, inlaid with 
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oblong: and triangles of 
jade and jasper. The sec- 
ond is all-gold and has a 
watch added to its time 
case. Enamels in an en- 
gine-turned finish in colors 
or black has gold incised 
lines to finish its edges and 
trace the initials of its 
monogram. A modernistic 
patchwork pattern in blue, 
green, red and _ brown 
enamels is outlined in 
black, giving an effect of 
the Egyptian color scheme 
for the fourth lighter. 


CCORDING to the 
majority of the strap 
watches seen along Fifth 
Avenue, the latest designs 
have the watch case of no 
greater width than the bracelet strap. The strap is seven- 
eighths of an inch in width or thereabouts, and the watch 
reaches just to the edge of the strap and averagés about 
an inch and a quarter in length. 
The watch-cases are often 
enamel in color and a blending 
strap of suede, kidskin, snake 
or silk ribbon is used for the 
band. The dials, too, have taken 
upon themselves a_ particular 
shape. They are ‘raised at the 
center and slope down toward 
the edges of the watch-case. A 
trio of these new little but 
practical watches is shown in- 
this sketch. One of the latest 
basket weaves in fine two-toned 
leather is used for the strap on 
the first watch. The case is en- 
ameled in gold and gold makes 
the numerals. When suede is 
used for the strap, its color may 
be dark green or nile, dark 
brown or beige, dark or light 
blue; plum, amethyst or wine 
color, all gray, all beige, black 
and gold, or white and silver. 
A modernistic pattern has been ‘| 
used on the enameling of the 
center watch in tones of blue \\ ) 
and green with a dark green 
strap, in soft suede. Grosgrain WH 
ribbon in the new moire finish 
(Continued on page 47) 
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Individuality in Jewelry Ensembles 


London Fashion Leaders Turn from Old Styles for More Effective Results— 
Fans Again in Favor 


ONVENTIONS in the wearing of jewelry have been 

broken down to such an extent the past year that, 

apart from displaying black and white pearl ropes 
back to front and substituting a mask of one’s own fea- 
tures on a gold and jeweled handle for a fan, it is now 
possible to wear diamond jewelry with the tweed and 
tailor-made suit and not appear ridiculous. Time was 
when diamonds were considered suitable only for evening 
wear. Now fashionable women in England are ornament- 
ing their coat lapels with a diamond brooch of quality de- 
sign and stones. A diamond brooch with a tweed suit and 
another to match in the tight-fitting hat is quite in keep- 
ing with the unconventional attitude adopted toward the 
winter fashions. Even if real diamonds are not worn, 
there are the beautiful copies in paste of the period 
jewelry, by no means inexpensive and of fine workman- 
ship. The paste brooches, many of them rendered more 
artistic by the use of onyx, rank next to the real article 
for effectiveness these days. And it is effectiveness that 
the dressmakers and jewelry designers are striving for 
just now. Well known women who have their new jewelry 
specially designed for them are seeking individuality in 
jewelry ensembles. To obtain the right effect indicated 
by the subtlety of billowy, bunching frocks, the world is 
ransacked for the queerest and most colorful of stones. 
Alliances of emerald paste, old topaz and péarls, Australian 
jade, chrysophrase, orange amber and the like, are now 
to be seen in the individualistic jewelry acquired by the 
woman of fashion. One has only to glance at the jewelry 
designs displayed at the Bond St. Walker Galleries to sense 
the trend for the unusual in contours and colors. Mrs. 
Maud Eastman, the famous miniature painter, who is de- 
signing unusual jewelry for some of society’s leaders, has 
one necklace at this show in which 10 separate and distinct 
semi-precious stones are featured. Of choker type, the 
necklace was designed to go specially with one of the new 
gowns that is intriguing the metropolis. A lot of these 
stones come from the ends of the earth. The antique 
stones, jet, coral, amber and the like, are unearthed at the 
antique shops. One Eastman choker has a dominating 
note of old topaz and pearls, the tones being those pecu- 
liarly suited to the customer’s personality. Although the 
Eastman pieces are strung by an expert, the planning of 
form and color harmonies is the work of the artist, who 
places her creations on wire temporarily. The latest dress 
creations are lavishly decorated with diamond jewelry 
utilized in the form of chains and bracelets, with turquoises 
as alliance stones. Black pearls in double rows, and rings 
to match up with the chain and bracelet, are very much 
worn. ’ 


(O)INTER, with its ballroom vogue, brings into promi- 

nence once more the fan, but the fan of today, thanks 
to the jewelers, is a revolution. Such an important acces- 
sory as the fan has not been overlooked. Not only in the 
richness of its gemmed settings does it harmonize with 
the ballroom gown; its very form and the texture of its 
materials reflect the cut and style of the frock. The other 
evening a society leader appeared in one of the fashionable 
black velvet gowns cut to the waist at the back. Her enor- 


mous fan matched her dress in material and coloring, the 
black velvet quills being backed with diamante which 
matched in design the jeweled shoulder bow and the massed 
bracelets on the left forearm. Yet, as modern fans go, 
this piece was a tame affair. The fan of the moment is 
mostly handle, of slender, delicate design done in gold and 
inset with pearls, or the stones that are featured with the 
gown. Quite obviously, the artist jewelers have schemed 
with the dress designers to produce some bewitching ideas 
in which simplicity is allied to brilliance in coloring. Silk, 
velvet, parchment, glass—all these materials serve their 
turn for the fan itself, the handles being the real piece de 
résistance. Massed colored gems in a fan handle are pretty 
expensive, but fashion recks nothing of expense where cor- 
rect jewelry is concerned these days. Women with a pen- 
chant for the novel are acquiring the new mask fans, 





a Henry Miller News Picture Service, Inc. 
This model is wearing a black satin dress and has selected a 
plain buckle and antique pendant and earrings to complete her 
costume 
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CIGAR HUMIDOR AND ASH TRAYS SEEN AMONG THE NEW CHRISTMAS NOVELTIES IN LONDON 


which are merely painted parchment or vellum masks of 
their own features set on a long jeweled handle from the 
end of which is suspended a colored silken tassel. Some 
of the mask fans have slots instead of eyes and thus they 
can actually be used for peeping through. The more ex- 
pensive models are fitted with jeweled earrings that re- 
flect the sort of ornament the owner of the fan is herself 
wearing. A new way of wearing the shoulder ornament 
can be seen at the dance. No matter whether it is an 
actual flower knot or one of the favored gemmed bows or 
bouquets, it is placed at the junction of the jeweled shoul- 
der strap with the gown near the armpit, and is worn on 
the right side instead of the left. It, of course, blends 
correctly with the jeweled strap. One of the popular Re- 
ville models just shown in London has one arm bare and 
the other sleeved. This sleeve trails almost to the ground, 
its extreme point being weighted by diamante embroidery 
which is repeated at the hip. Under the left arm is a 
motif of diamante from which sprays out large wheat-ears 
of diamante and silver embroidery. The bare arm is 
encircled by a very broad bracelet above the elbow. On 
the wrist diamond and turquoise bracelets are massed in 
fours and fives. 


Spe the approach of Christmas the retail jewelry 


trade is paying particular attention to novelty jewel- 


ry, one branch of the novelty section being devoted to 
boudoir clocks and watches. We have had golf ball 
watches for golfers, tiny watches set in anklets, and quite 


useless watches (from the utility standpoint) fixed in a 


jeweled garter. Now we have the watch inset in a lip- 
stick case, imbedded in the knob of a stumpy umbrella, or 
as an external decoration for a vanity case. After all, a 


watch to be of real use must have a dial large enough for 
one to see the time without eye strain, and it is not un- 
likely that there will bea reaction to the sensible watch 
in course of time. In fact, there already is a return to the 
circular dial wateh of practical proportions. Some of the 
newest are very handsome articles, with hours and hands 
in diamonds and rubies. And they are large enough to 
serve their real purpose. Some of the newest bracelet 
watches are encased in reptile leather or an imitation of it 
in silk. A novel departure is to have small pearls placed 
on the wristlet here and there, divided by knots in the 


material, thus producing a very pleasing effect and at the 


same time offering something unusual. All these novelties 
seem to be popular. 





Dame Fashion Goes Shopping on Fifth Avenue 


(Continued from page 43) 


is used for the third design. This square-shaped watch 

case has square-cut pieces of faceted black onyx at the cor- 

hers of its platinum mounting. All three of these watches 

ve seen recently worn with tailored costumes on Fifth 
venue, 


A STRONG attempt is being made to feature the 
jewels appropriate for use at the back of the eve- 
ning gown. Not so long ago the necklace with the hang- 
Ing pendant at the back was used more or less extensively 
in New York during the winter and during the southern 
Season at the resorts here and abroad. It is not this neck- 
lace, however, which is favored this year, but a utilization 
of handsome dress ornaments, pendant brooches and jewels 


especially designed for wear at the termination of the low- 
cut bodice at the waistline at the back of the gown. On 
page 43 is shown one of the new Princess gowns with 
the semi-fitted sides and the panel back that drops into 
a long train. The corsage all the way around the V-cut 
at the front and the deep U in the back is bordered with 
an elaborate material in silver and gold threads. The gown 
itself is one of the new off-the-white shades of mirror-- 
velvet. An evening cap is worn with this costume, match- 
ing in material the dress trimming. The jewels include 
attractive earring pendants, a three-tiered choker of fine 
pearls: and an elaborate dress ornament which hangs 
against the train-panel and is fastened to the ends of the 
gold and silver corsage border. 
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YPICAL of unusual values in diamond 
platinum brooches are the four above 
numbers conceived in the modernistic style. 


Featured in these brooches are marquise and 
baguette diamonds. Small round diamonds 
are set pave. 


Our line also includes diamond platinum 
bracelets, diamond dinner rings; baguette, 
emerald cut and diamond wedding rings; 
semi-mounted rings, and diamond watches. 


All of our items are unusually rapid sellers. 
They should prove profit-makers to all jewel- 
ers who cater to the better class of trade. 


Pieces with prices, will be gladly sent on 
memorandum to any responsible jeweler. 
Write or wire your needs. 


A. JAFFE & SON 


ESTABLISHED 1892 


TEN WEST FORTY-SEVENTH ST. 


NEW YORK CITY 
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Emerald Collection Exhibited in London 


Fashion Leaders Visit Jewel Display at Atkinson Galleries—Demonstration of X-Ray Test of 
Diamonds—V aluable Necklace Disappears—Christmas Novelties ' 


LONDON, Dec. 3.—Fashionable London 
has been flocking to see a wonderful 
exhibition a famous French jeweler- 
collector is giving at the Atkinson Gal- 
leries in Old Bond St. He calls it “The 
Emerald in Jewelry,” and the title is 
appropriate, for although every variety 
of gem appears in the collection, they 
are all subordinate to the 
emerald, undoubtedly the 
jewel of the moment. 

In this exhibition, enor- 
mous emeralds, cut, uncut, 
and carved, and varying 
from the paler shades to 
the deep, grass-green color 
so much coveted, are used in 


necklaces, brooches, rings 
and pendants. One wonder- 
ful chain necklace, which 


hangs to the waist, is built 
up of jeweled links, oval in 
shape. In the center of 
each link appears a _ pear- 
shaped and delicately carved 
pigeon-blood ruby, the link 
itself being set with emer- . 
alds, sapphires and_ dia- Ne es 
monds. At the end of this 
chain hangs a pendant in a 
very modern design in the 
shape of a vase of flowers. 
The vase itself is carved 
from a single emerald, and 
the leaves and blooms are 
of carved emeralds, _ sap- ; 
phires and rubies. The pend- erat 
ant is linked to the chain 
by a circle of black onyx, a 
daring note of black, which 
only an artist would have 
thought of introducing. 
This exhibition is reminis- 
cent of an exclusive dress 
show, where clients choose a 


model, and then have _ it 
copied to suit their indi- 
vidual need. The necklace just de- 
scribed, priced at $280,000, was sold 


twice over in the first two days of the 
exhibition. 

Two pieces of great historic interest, 
which have never been seen before in 
public, are included in the exhibition. 
The first is the unique emerald given by 
Napoleon Bonaparte to Josephine de 
Beauharnais in 1800. It has kept its 
original shape, but has been reset to 
form the central point in a very up-to- 
date brooch, the surrounding gems being 
baton-cut diamonds. The other historic 
gem is the “Porter-Rhodes” diamond, 
discovered at Kimberly in 1880. This 
diamond is a perfect blue-white stone, 
weighing 56 carats. It is cut in trap- 
door fashion, that is, as a square with 
the corners taken off, and it hangs as 
a drop pendant at the bottom of three 
other huge diamonds, all four being sus- 





pended in a row from a flexible single 
line necklet of baton-cut diamonds. The 


three other diamonds are respectively 
dark blue, yellow and a delicate rose 
pink. The complete necklace is valued 
at $325,000. 

Another wonderful piece is a large 
necklace of 23 emeralds, linked together 
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EMERALD GIVEN BY NAPOLEON BONAPARTE TO JOSEPHINE 


DE BEAUHARNAIS IN 1800 


by cylindrical motifs composed of 
baguette diamonds, enamel and sap- 
phires. The central gem in this piece 
is a pendant emerald, weighing more 
than 127 carats. : 

Included in the exhibition is the finest 
pearl necklace in the world. The middle 
pearl is enormous, and the smallest is as 
large as the central gem in many famous 
strings of pearls. A melon-cut emerald 
the size of a pea separates each pear] 
from its neighbor. 

A very beautiful corsage brooch is 
modeled in the form of a tree planted 
in an ornamental pot. Rose-cut dia- 
monds, massed closely together, are used 
for the foliage, and in relief against this 
background stand out cabachon emer- 
alds, sapphires and rubies, giving the 
effect of exotic flowers. The tree is 
shaped like a slender ilex, and with its 
diamond pot, measures about five inches. 


A less important but most enchanting 
pin, measuring less than one inch in 
length, suggests a miniature landscape 
garden, in which trees and ornamental 
statuary fashioned of carved emeralds, 
rubies and oddly-shaped diamonds, stand 
up in a row. It is evident that this 
jewel collector owes a debt to Japanese 

miniature gardeners. 

* * oo 
Demonstrations were giv- 
en this week at the Royal 

Institution of a device for 

registering the value of a 

diamond by X-ray reflections 

which _ establish _ specific 
gravity and worth. It is 
claimed by this apparatus 
that the “faked” stone is in- 
stantly exposed. The dia- 
mond, when placed in the 
spectromotum, as the ap- 
paratus is known, will reflect 
only at a particular angle. 

The demonstrations were ac- 

companied by an interesting 

discourse on precious stones 
by Sir William Bragg, the 

Fullerian professor of chem- 

istry at the Institution. The 

spectromotum is the inven- 
tion of Sir William and his 
son, Professor Bragg. 

* * *€ 
._ Scotland Yard is investi- 
gating the recent disappear- 
_ance of a $25,000 diamond 
necklace of 42 gems from 
the window trim of J. Chau- 
met, the West London jewel- 
er. Members of the jewelry 
staff say the necklace was in 
the window display during 
the afternoon but when al- 
terations in the display were 
made in the evening the 
necklace had disappeared. 
The necklace was of unusual type and 
its disposal intact will present some- 
what of a problem to the thief. 
* ok * 


Famous London jewelers are cooperat- 
ing with society women to raise $125,000 
in aid of one of the big hospitals of 
the city by means of a jewelry collection 
to be handed to the queen in a jewel 
casket when she opens the new hospital 
extension next spring. Some fine jewel- 
ry pieces already are coming in includ- 
ing diamond and ruby and diamond 
and emerald hat ornaments, sapphire 
brooches, ruby and diamond rings, 
bracelets, lockets, and a case of mixed 
precious stones from Russia. There are 
also pieces of silver and gold topped 
toilet ornaments. Among jewelers who 
have agreed to receive this jewelry and 
dispose of it at the best possible prices 
are: Cartier’s, Boucheron’s and S.-J. 
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Phillips, New Bond St.; Carrington’s, 
Regent St.; Garrard’s, Albemarle St.; 
Dodd’s of Cornhill St.; Wellby’s, Garrick 
St., and the Goldsmiths & Silversmiths 


Co. Regent St. 
* *# * 


Jewel thieves at Sunderland last week 
got away with $1,500 worth of rings and 
bracelets from a jewelry store by lower- 
ing a boy on a rope through a hole made 
in the roof of the building. 


* * * 


Although the directors of De Beers 
Consolidated Mines, Ltd., in their report 
on the past year’s trading results say 
that despite the steadying effect of the 
Precious Stones Act alluvial production 
still is responsible for the earnings 
of the De Beers Mines, A. Chester 
Beatty of Consolidated African Selec- 
tion Trust says there will be compara- 
tively little difficulty arising from the 
alluvial source in the future. Con- 
solidated African Selection held its 
meeting here this week. Mr. Beatty said 
although former unrestricted alluvial 
production has disturbed the diamond 
industry from time to time full control 
in South Africa has now put a different 
complexion on things. At the present 
time, he said, the demand for diamonds 
is excellent. With the spirit of close 
cooperation now existing between the 
producing companies and with the in- 
creasing prosperity throughout’ the 
world, particularly in the United States, 
one may look forward with confidence 
to the future of the diamond industry. 
As regards De Beers a drop in profits 
of $4,825,000 is disclosed in the accounts. 
Profits were just under $11,000,000 com- 
pared with more than $15,000,000 the 
previous year. Dividends for the year 
will total 15 shillings per share against 
30 shillings for 1926-27. 








Colgate Loses Tax Suit 





U. S. Court of Claims Dismisses Claim for 
Tax Paid on Jewelry Given for 


Coupons 

WASHINGTON, Dec. 5.—The United 
States Court of Claims has rejected the 
claim of Colgate & Co. for refund of the 
5 per cent excise tax paid on jewelry 
given in exchange for premium coupons 
issued in connection with the sale of its 
laundry and toilet soaps’and washing 
powders. During the period from Dec. 
27, 1920 and July 23, 1924, Colgate & Co. 
paid taxes amounting to $16,944.22 on 
jewelry valued at $338,884.40. 

The company filed a claim with the 
Commissioner of Internal Revenue for 
refund on the ground that the tax was 
erroneously collected because the jewel- 
ry, fountain pens, etc., were not sold but 


issued to purchasers of Colgate products: 


in exchange for the coupons. The Com- 
missioner of Internal Revenue rejected 
the company’s claim, stating that ar- 
ticles given in exchange for coupons and 
certificates are “sold for consumption 
or use” within the meaning of section 
905 of the Revenue Acts of 1918 and 
1921 and are, therefore, liable to the tax 


THE JEWELERS’ CIRCULAR 


imposed by that section of the law on 
the fair market value of the premiums 
at the time of the exchange. 

Colgate & Co. then filed a claim for 
recovery of the tax with the United 
States Court of Claims. In its decision 
the court conceded that under the Reve- 
nue Acts of 1918 and 1921, Congress in- 
tended that the tax should reach dealers 
in jewelry. On the issue whether Colgate 
& Co. is a regular dealer or a dealer in 
jewelry within the terms of the act, the 
court decides against Colgate & Co. and 
orders the petition dismissed. 

The text of the decision is on file at 
the office of THE JEWELERS’ CIRCULAR. 


District Leaders Chosen 





President of California Gold and Silver- 
smiths’ Association Names Twenty-two 
Regional Directors Throughout 
the State 


SAN FRANCISCO, CAL., Dec. 6.—Put- 
ting more fully into execution an idea 
which has been crystallizing for some 
time past in the California Gold and 
Silversmiths’ Association, the president, 
Julius A. Young has appointed 22 
regional directors. Each of these di- 
rectors in his region will further the 
work of the association by holding meet- 
ings and generally working to advance 
the interests of the organization. Prob- 
ably these gatherings will take the form 
of dinner meetings such as have been 
held very successfully in several of the 
larger cities of the State during the 
past few months by jewelers of those 
regions, acting in cooperation with the 
State association. The 22 districts em- 
brace the cities and larger towns of the 
State, from Yreka (Siskiyou County) in 
District No. 1, to San Diego, in -the 
extreme south of the State. 

Following are the districts and their 
regional directors: 

No. 1—Humboldt District, S. F. Hol- 
lander, Eureka. 

No. 2—North Sacramento Valley, 
Frank G. Mooney, Marysville. 

No. 3—Sonoma Valley District, E. R. 
Sawyer, Santa Rosa. 

No. 4—South Sacramento Valley Dis- 
trict, Carl J. G. Noack, Sacramento. 

No. 5—San Francisco District, Sidney 
Burnett, San Francisco. 

No. 6—East San Francisco Bay Dis- 
trict, W. H. Morrison, Berkeley. 

No. 7—North San Francisco Bay Dis- 
trict, Carl Bauer, Vallejo. 

No. 8—North San Joaquin Valley Dis- 
trict, R. Raymond Haas, Stockton. 

No. 9—Santa Clara Valley District, 
Earl L. Bothwell, San Jose. 

No. 10—Pajaro Valley District, and 
Central Coast District, Charles Klein, 
Santa Cruz. 

No. 11—Central San Joaquin Valley 
District, L. A. Peck, Merced. 

No. 12—South Central Coast District, 
Will C. Young, Santa Barbara. 


No. 18—South San Joaquin Valley . 


District, N. Nielsen, Fresno. 
No. 14—Los Angeles District, H. Pres- 
ton Smith, Los Angeles. 
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No. 15—Pasadena-Glendale-Hollywood 
District, C. O. Arnold, Pasadena. 

No. 16—Azusa-Ontario-Pomona Dis- 
trict, Edger Wright, Ontario. 

No. 17—San Bernardino District, M. 
G. Hale, San Bernardino. 

No. 18—La Habra-Huntington Park- 
Watts District, C. E. Runyon, Hunting- 
ton Park. 

No. 19—Orange County District, W. 
C. Lorenz, Santa Ana. 

No. 20—Long Beach District, L. L. 
Merithew, Long Beach. 

No. 21—Santa Monica District, 0. G. 
Tullis, Santa Monica. 

No. 22—Southwest District, J. W. 
Ware, San Diego. 








German Firm Reported to Be About 
to Erect Pearl Essence Factory 
in Maine 

WASHINGTON, D. C., Dec. 6.—New 
Brunswick fishermen on the Bay of 
Fundy are reported to be making hand- 
some profits from the sale of herring 
scales to the pearl essence industry, 
F. C. Johnson, at Fredericton, advises 
the Department of Commerce. These 
fishermen are making as much as $1 
additional per hogshead of fish in this 
way, one boatman having made $280 in 
one week from this source. 

The New Brunswick provincial gov-: 
ernment has been informed that a Ger- 
man firm is planning to erect a fish scale 
essence plant on the Maine side of Pas- 
samaquoddy Bay, which will use the fish 
scales for the making of pearl essence 
solution and paste now extensively used 
in the manufacture of jewelry and simi- 
lar merchandise. 








EDITORIALS 


(Continued from page 41) 








same time, and the small diamond Mr. 
Streeter had obtained might have been 
cut from the missing blue stone of the 
Royal French Treasury. But Mr. 
Streeter’s theory, while possible and 
plausible, and often accepted by jewel- 
ers, advances nothing to positively prove 
any relation between the famous French 
stone and the stone sold by Eliason. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 

Selling Price 


London U.8.Gov’t New York 

Date Official Assay Bars’ Official 
Dee 4.56.5 26% 59% 57% 
Se Basicien 26% 60 575% 
Ce Ose eas 26 36 59% 573% 
1 Cee 26 5 59% 57% 
0 Sie siosc 264% 591% 57% 
8 Ges ateve 26% 59% 56% 








After being for 33 years in the watch 
business, Philip H. Shuey recently 
opened a jewelry store in the State 
Theater building at Oroville, Cal. 
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Set Dates for Tariff Hearings 





Ways and Means Committee Will Consider Paragraphs Covering 
Jewelry and Gems Feb. 15, 18 and 19 and Those Covering 
Watches and Clocks on Jan. 14, 15 and 16 


WASHINGTON, Dec. 8.—Under the 
schedule of hearings on tariff revision 
arranged by the: House Ways and Means 
Committee, Schedule 14 on Sundries, 
which includes jewelry, diamonds and 
other precious stones, imitation pearls, 
ete., will come up on Feb. 15, 18 and 19. 
No hearing has been scheduled for 
Saturday, Feb. 16. The hearings will 
be held before the full committee, but 
adjusting the rates of duty has been 
placed in the hands of sub-committees. 
The sub-committee assigned to the sun- 
dries schedule is composed of Represen- 
tatives Frank Crowther, of Schenectady, 
N. Y., chairman; Charles C. Kearns, of 
Amelia, Ohio, and Harry A. Estep, of 
Pittsburgh, Pa. 

The committee work on revision of the 
tariff will be wholly in the hands of the 
Republican majority. It is usual for the 
party in power to exclude the minority 
from participation in drafting tariff and 
revenue legislation. The only unusual 
aspect of the procedure this year is the 
early appointment of the sub-committees. 
This was possible because all the Re- 
publican members of the committee will 
be members of the next Congress. Asa 
result of the early start on the tariff, 
the committee expects to have a bill 
ready for the next Congress by May 1, 
whether or not Mr. Hoover calls an extra 
session. 

The committee will continue to sit 
until its task is complete, according to 
present plans, and as usual Congress has 
been requested to authorize the members 
of the committee who will be members 
of the new Congress to sit during the 
interim between the end of the present 
session and whenever Mr. Hoover shall 
call a special session. 


‘WatcuH SCHEDULE HEARINGS JAN. 
14, 15, AND 16 


Hearings on Schedule 3, which in- 
cludes watches and clocks under Para- 
graphs 367 and 368, have been assigned 
for Jan. 14, 15 and 16 before a sub- 
committee composed of Representatives 
Isaac Bacharach, of Atlantic City, N. J., 
chairman; Henry W. Watson, of Lang- 
horne, Pa., and Charles V. Timberlake, 
of Sterling, Colo. Miscellaneous items 
which are of some interest to the jewelry 
trade are scattered throughout other 
schedules. 

Representative Willis C. Hawley of 
Oregon, chairman of the Ways and 
Means Committee, has announced that 
the hearings will be held “for the pur- 
pose of obtaining information necessary 
for the effective readjustment of the 
duties on imports wherever it shall be 
found necessary that such duties be re- 
adjusted.” The committee desires to hear 
witnesses who are qualified to give first- 
hand information, and in order to avoid 


duplication of arguments and save time, 
it is requested that those interested in 
the same items and having the same 
problem agree, if possible, upon one 
representative to present their views. 
Those desiring to testify should apply 
to Clayton F. Moore, clerk of the Ways 
and Means Committee, at least one day 
prior to the date of hearing on their 
schedule. Witnesses are requested by 
the committee to file two copies of briefs 
in advance of the hearing date, present- 
ing in addition to the change in duties 
recommended and the reasons therefor, 
suggestions as to changes in phraseology 
or classification in the present law, any 
information available on domestic and 
foreign production costs and wages, and 
any evidence of the dumping of foreign 
merchandise on the domestic market or 
any other unfair practices. Suggestions 
are invited by the committee as to the 
administrative features of the present 
law with a view to their betterment. 








Suspect Released 





Man Believed to Be Swindler Who Offered 
Imitation Pearls as Fresh Water Gems 
Held for Two Days at Ruston, La. 


As a result of the note published in 
the issue of Nov. 15 of THE JEWELERS’ 


CIRCULAR, telling how imitation pearls 


were being offered to jewelers as genu- 
ine gems, Sheriff A. J. Thigpen of Rus- 
ton, La., recently arrested a man in that 
town who was apparently operating the 
same scheme in which many jewelers 
have been swindled, in the past. The 
swindler, as outlined in the report of 
THE JEWELERS’ CIRCULAR, approaches 
the jeweler with what appear to be a 
number of pearls found in fresh water 
mussels and asks for a loan on them or 
offers them for sale. He explains that 
they were valued by a prominent Chi- 
cago house at from $100 to $200 but that 
he did not want to sell them at the time. 
Jewelers who have fallen for the scheme 
and who have later sent the pearls to 
the Chicago house, find that they have 
been duped with imitations. 

The arrest of the man in Ruston, La., 
came about through the activity of W. 
L. Herbert, a jeweler and watchmaker 
of that town. Mr. Herbert was ap- 
proached by a man who claimed he came 
from Fort Smith, Ark., and he gave 
about the same story as to finding the 
pearls that had been used by the swin- 
dler in a number of the cities in the 
Middle West. Having read the exposé 
in THE JEWELERS’ CIRCULAR, he notified 
the sheriff and the man was held in jail 
for two days while attempts were made 
to find whether there were charges 
against him. 
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A telegram to Clarksdale, Miss., 
where the swindle had been recently at- 
tempted, brought word from the police 
that they knew of no charges against 
anyone and Sheriff Thigpen thereupon 
telegraphed THE JEWELERS’ CIRCULAR, 
which was unable to locate any com- 
plainant before the man had to be re- 
leased. : 

It was learned by the authorities of 
Ruston that the man had shipped a 
handbag from Minden, La., to Poteau, 
Okla., which contained between 200 and 
300 of such “pearls.” Mr. Herbert, who 
caused the arrest, telegraphed to J. M. 
Terry, Eldorado, Ark., president of the 
retailers’ association of that State, stat- 
ing the man was headed that way and 
asking him to warn the members of this 
association. 








Gets Life Imprisonment 





J. H. Sudarski, Alias “Jack Cedar” Sen- 
tenced Under Baumes Law After 
Admitting Larceny of Jewelry 
from New York Firms 


Coming under the provisions of the 


.Baumes law as a fourth offender, J. H. 
- Sudarski, alias “Jack Cedar,” and also 


known by several other names, who last 
October pleaded guilty to two indict- 
ments charging grand larceny in the 
first degree, was sentenced last Monday 
by Judge Mancuso in the Court of Gen- 
eral Sessions, New York, to serve the 
remainder of his life in prison. Cedar, 
as he is more familiarly known to the 
police, was charged by Ginzig & Siegel, 
Inc., jewelers, 48 W. 8th St., and two 
other firms with larceny of jewelry. 

As previously reported in THE JEWEL- 
ERS’ CIRCULAR, Cedar was accused of 
getting jewelry on memorandum and 
later paying for it with bogus checks. A 
warning against the operations of this 
man was broadcast in THE JEWELERS’ 
CIRCULAR of March 30, 1927. 

For over a year the police followed 
Cedar’s trail through several States, 
and it was finally learned that he was in 
Indianapolis. A few days later he was 
located in Lafayette, Ind., where he was 
arrested on April 16, 1928. He was 
brought back to New York and pleaded 
not guilty to the indictments, but during 
his trial decided to enter a plea of 
guilty. 

Since that time Cedar’s record has 
been investigated and verified, and it 
was found that he had begun his crimi- 
nal career in Baltimore, October, 1913. 
Since that time, according to the police, 
he has been arrested 18 times, and con- 
victed of five felonies. He served prison 
terms in New York, Pennsylvania, Ten- 
nessee and Michigan. The crimes range 
from picking pockets to forgery. 

According to Detective Fay and Rich- 
ard C. Murphy, counsel for the Jewelers 
National Crime Committee, Cedar for a 
time maintained an office on Nassau St., 
where he represented himself as a 
jeweler. In this manner he met a num- 
ber of dealers in the trade, and was able 
to get merchandise on memorandum, for 
which he later paid with forged checks. 
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Recommendations as to Pearl Terms 





Meeting at National Jewelers Board of Trade Discusses Use of Adjectives and Names That Can 
Properly Be Applied to Pearls, Culture Pearls and Imitation Pearls—Recommendations 
to Be Made to the Federal Trade Commission 


At a most important meeting held at 
the rooms of the National Jewelers 
Board of Trade, Tuesday afternoon, 
agreement was reached as to recom- 
mendations to be made to the Federal 
Trade Commission in regard to the use 
of terms connected with the selling and 
advertising of pearls, culture pearls and 
imitation pearls. The meeting was es- 
sentially one of the Good and Welfare 
Committee of the Board, and David 
Belais, the chairman of this committee, 
presided, but it was also attended by 
President Wormser of the Board and by 
leading representatives of the import- 
ing pearl trade, by representative man- 
ufacturers and importers of imitation 
_ pearls, by a representative of the Miki- 

moto culture pearl interests of this coun. 
try, and by a number of prominent retail 
distributors of fine pearls in New York. 

The recommendations finally adopted 
covered the use of terms for the three 
sections of the pear] industry, and were 
to the general effect that only real pearls 
could be advertised and sold under the 
name of “pearls,” and that if the word 
“oriental” were used it must relate to a 
pear] produced by a salt water mussel; 
that in the advertising of imitation 
pearls the word “imitation” must appear 
in conjunction with the terms used, and 
the word indestructible or its equivalent 
should not be used; that culture pearls 
must be advertised and sold not as 
genuine pearls, but as “culture pearls.” 

As told in previous issues of THE 
JEWELERS’ CIRCULAR, the National Jewel- 
ers Board of Trade has been working, 
for many months, to get a trade opinion 
in regard to definitions and the proper 
use of terms in connection with the sale 
of precious stones, for the benefit of the 
Federal Trade Commission. The Fed- 
eral Trade Commission, in proceedings 
against a number of firms for the mis- 
use of descriptive terms in jewelry, had 
called attention, from time to time, to 
the misleading names and to the am- 
biguous and non-descriptive adjectives 
that have been applied to gems. It has 
sought to obtain an expression from the 
jewelry trade as to what should be con- 
sidered a proper practice in the industry 
in describing gems of all kinds. 

The Commission, a long time ago, 
urged the National Jewelers Board of 
Trade to get an expression of opinion 
as to the proper use of the different gem 
terms and the matter was placed in 
the hands of the Good and Welfare Com- 
mittee of the Board, which appointed 
several committees to take up the ques- 
tion with the different sections of the 
gem industry. The Diamond Commit- 
tee, in charge of Walter Kahn, of L. & 
M. Kahn & Co., as chairman, was the 


first to make its report and this report 
was adopted by the Good and Welfare 
Committee and published in THE JEWEL- 
ERS’ CIRCULAR June 7, last. The report 
of the committee on precious and imita- 
tion precious stones, in charge of John 
Hackes, of the American Gem & Pearl 
Co., as chairman, was discussed at two 
meetings of the Board and the report as 
finally adopted, with amendments, at a 
meeting held Nov. 138, was published 
in full in THE JEWELERS’ CIRCULAR of 
Nov. 15. 

The committee in charge of questions 
relating to pearls, imitation pearls and 
culture pearls, had a great deal of diffi- 
culty in getting anything like a unan- 
imous opinion, on the questions of 
terms and definitions and was unable 
to make a report. The matter was final- 
ly taken in charge by the full Good and 
Welfare Committee, and representatives 
of the various branches of these indus- 
tries, were invited to appear last Tues- 
day. 

The first question that was discussed, 
was that of “pearls,” salt and fresh 
water and whether or not the word 
Oriental should be confined to pearls 
of a particular section of the world. It 
was decided that all pearls might be 
advertised as “pearls” but that the word 
“oriental pearls must designate only 
those of the salt water mussel, irrespec- 
tive of their geographical origin. The 
question of the proper designation of 
imitation pearls brought forth a large 
amount of discussion from those who 
believe that where a trademark is 
applied to a pearl, the public realized 
that it was an imitation and to use 
this term in connection with the named 
pearl, was really superfluous. It was 
finally decided for the sake of elimi- 
nating confusion by the public in con- 
nection with some advertising, the term 
imitation should be used in conjunction 
with the name. 

During the discussion of terms con- 
nected with the sale of Japanese culture 
pearls, Mr. Sato, the representative of 
K. Mikimoto of Japan, exhibited before 
the committee, a large number of the 
pearls made by the new process which 
starts the pearl in the mussel with a 
real pearl, and also exhibited whole and 
cut pearls, indicating that these new 
pearls are “pearl” all the way through 
or have no nucleus, thereby differing 
from the old ones which contained a 
nucleus of mother-of-pearl. _It was 
for this reason that he contended 
that they should be permitted to be sold 
as “genuine pearls, cultured.” The 
sense of the meeting however was that 
the word “genuine” should not be used 
in connection with such pearls but they 


should be sold only as culture pearls. 

The full text of the recommendations 
that will be made by this committee to 
the Federal Trade Commission, are as 
follows: 


RECOMMENDATIONS ADOPTED AT THE 

MEETING OF THE GOOD AND WELFARE 

COMMITTEE OF THE NATIONAL JEWELERS 

BOARD OF TRADE, DECEMBER 11, 1928, 

REGARDING THE DESCRIPTION OF PEARLS 

AND IMITATION PEARLS IN ADVERTISING 
AND SELLING. 


GENUINE PEARLS —Genuine 
Pearls should be advertised and sold 
as “Pearls.” Where the term “Oriental 
Pearl’ is used it shall be limited to 
pearls found in salt water. 


IMITATION PEARLS—lIn the ad- 
vertising of imitation pearls, if the 
word “Pearl” is used, the word “Imita- 
tion” should always be used in con- 
junction in clearly legible type—im- 
mediately before, following, or direct- 
ly underneath. 


“Indestructible,” or its equivalent, as 
applied to imitation pearls is inaccu- 
rate and should not be used. 


CULTURE PEARLS — Culture 
Pearls should be advertised and sold 
as “Culture Pearls,” 








Young Holdup Men Confess to Rob- 
bing Chicago Jewelry Salesman 


CHICAGO, Dec. 10.—A chance “pick- 
up” by Sergt. Harry Calfee and his 
detective bureau squad last Friday 
morning resulted in confessions by a 21- 
year-old bridegroom married less than 
two weeks and his 18-year-old com- 
panion to a $1,000 jewelry holdup on 
Monday night, Dec. 3. The prisoners 
used a toy pistol, a cigaret case model, 
when they held up Saul Gottlieb, 1801 
S. Millard Ave., a jewelry salesman and 
David Levine, 1655 S. Millard Ave., as 
they were putting Gottlieb’s car in a 
private garage near his home. The loot 
consisted of cheap watches and pins, 
Gottlieb’s automobile and $6 cash from 
Levine. 

They had some of the jewelry on them, 
but no weapons could be found when the 
youths were picked up by the detectives, 
who spotted them in a taxicab at West- 
ern and Cornelia Aves. Both were iden- 
tified by Gottlieb, and held in custody 
at the Juvenile home. 
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Death of J. V. P. Burkman 





President of Benedict Bros. Passes Away 
at the Age of Seventy-two Years 


James Van Pelt Burkman, president 
of Benedict Bros., one of the oldest retail 
jewelry concerns in this country, located 
at 168 Fulton St., New York, died on 
Tuesday, Dec. 4, at his home in West 
New Brighton, Staten Island, N. Y 
Funeral services were held last Thurs- 
day afternoon at the late residence, 178 


' Manor Road, with the Rev. Charles 


Waldron officiating. Burial followed in 
the family plot at the Moravian Ceme- 
tery, New Dorp, Staten Island. 

James Van Pelt Burkman was born in 
North Branch, N. J., on April 29, 1856. 
He was educated in the public schools of 
New York, and at the age of 14 years 
entered the business world. In 1878 he 
moved to Staten Island, and on Dec. 15, 
1880, became affiliated with the firm of 
Benedict Bros. as salesman. He later 
married Ella Benedict, daughter of Read 
Benedict, who was then president of the 
concern. In 1914 Read Benedict died 
and the following year Mr. Burkman 
was made president of the Benedict con- 
cern. He occupied this office until the 
time of his death. 

For nearly two years Mr. Burkman 
had been inactive because of ill health, 
but still remained as head of the Bene- 
dict house. 

This business was founded in 1819-by 
Samuel W. Benedict, and has been con- 
ducted continuously by some member of 
the Benedict family. Read Benedict, who 
passed away in 1914, was a son of the 
founder, and with his brother Edwin 
continued the business after their father 
retired in 1860. 

The deceased is survived by his widow 
and three sons, James V., Jr., Everett 
and Benedict Burkman. 








Death of T. E. Carlisle 





Former President of Improved Seamless 
Wire Co. Had Been in Failing 
Health for Some Time 


PROVIDENCE, R. I., Dec. 8.—Thomas F. 
Carlisle, formerly president, general 
manager and a director of the Improved 
Seamless Wire Co., died last week at 
his home, 166 Briggs St., in the 71st 
year of his age. His funeral, which was 
held yesterday, was attended by a num- 
ber of his former business. associates. 

Mr. Carlisle, who had been associated 
with the Improved Seamless Wire Co. 
for 45 years, retired a year ago last May 
on account of failing health. He had 
been subject to heart trouble for many 
years, and the last attack forced him to 
his bed about a week previous to death. 

He was born in Newport, R. I., but 
came to Providence when a small boy 
and here received his education in the 
public schools. After learning the 
jewelry business he devoted his energies 
to the plating branch of the industry 


THE JEWELERS’ CIRCULAR 


and while yet a young: man became as- 
sociated with the Improved Seamless 
Wire Co., remaining with that concern 
until his retirement from active employ- 
ment. His business connections made 
him well known throughout the industry 
while his fraternal affiliations were with 
the Independent Order of Odd Fellows. 

Besides his widow he leaves a son and 
a daughter. 








Death of E. P. Bennett 





Retired Member of Plainville Stock Co. 
Succumbs at the Age of 80 Years 


PLAINVILLE, Mass., Dec. 8.—Edward 
Payson Bennett, 80 years of age, one of 
the original members of the Plainville 
Stock Co., and a leading citizen of this 
community, died at his home at Wren- 
tham on Monday, Dec. 3. 

He was the youngest son of the late 
Edward Renouf and Susanne (Dale) 
Bennett and was born in Wrentham, 
Mass., June 30, 1848. His family was 
of old New England stock, the first an- 
cestor, William Bennett, having arrived 
in this country in 1632. 

Mr: Bennett acquired his education in 
the local district school and assisted his 
father in the cultivation of the farm 
until he was 17 years old. He then en- 
tered the employ of Lincoln & Bacon, 
manufacturing jewelers of North Attle- 
boro, with which concern he learned the 
jewelers’ trade. In 1872 he was one of 
the incorporators and partners of the 
Plainville Stock Co., manufacturing 
jewelers, and was actively engaged with 
that concern for 40 years, until his re- 
tirement in 1912. 

Mr. Bennett was an active supporter 
of the First Congregational Church of 
Wrentham. He was a Republican in 
politics, having served his party as a 
delegate to various conventions. He was 
a selectman of the town of Wrentham 
for‘a number of years, and was a mem- 
ber of the Massachusetts House of Rep- 
resentatives in 1913-14 at which time he 
was a member of the committee on high- 
ways and bridges. In his latter years 
he was a member of the board of direc- 
tors of the Wrentham National Bank, a 
tax assessor for the town and a member 
of the church prudential committee, a 
member of the water commission and of 
the Cemetery Association. 

Mr. Bennett was twice married, his 
first wife dying in 1873, of which union 
three children survive as well as three 
from his second marriage. His widow 
also survives. 








The LeGrand Jewelry Co. recently 
opened a beautiful new store on Mont- 
gomery and Lee Sts, Montgomery, Ala. 
The new establishment is equipped with 
exquisite fixtures of Louis XIV design. 
B. F. Rosumny, well known in Mont- 
gomery, has been appointed manager of 
the store. The entire organization has 
had experience in the jewelry business, 
and an interesting feature is that every 
man is a World War Veteran. 
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Death of A. C. Fellencer 





Wholesale Jeweler of Allentown, Pa., a 
Victim of a Complication of Ailments 


ALLENTOWN, Pa., Dec. 10.—Allen C. 
Fellencer, prominent wholesale jeweler 
of this city, who had been ill with a com- 
plication of ailments for the past seven 
weeks, died suddenly, Saturday, a few 
minutes before midnight at his home, 
113 S. Madison St., after he had appar- 
ently rallied earlier in the evening. 

Taken ill while on a business trip he 
returned to his home and remained un- 
der the care of his physician. For 12 
days he was at St. Luke’s Hospital, 
Bethlehem, for observation. 

Mr. Fellencer was born at Storms- 
ville, a son of the late Charles and Lucy 
Fellencer. For many years he was a 
jewelry salesman for a New York jewel- 
ry house, and as such resided in Bethle- 
hem for several years. About 30 years 
ago he removed to Allentown with his 
family and nine years ago founded the 
wholesale jewelry firm of A. C. Fellencer 
& Son at 715 Linden St. Associated with 
him were his sons Charles A. and Nor- 
man R., the latter as a partner and the 
former as a salesman. 

He was a member of Allentown Lodge 
of Elks and the Knights of Maccabees. 
Mr. Fellencer was also a member of 
the First Presbyterian Church. 

Deceased is survived by his widow, 
two sons, a daughter, five grandchildren, 
and two sisters. 








Boston Editor Regrets Publishing 
Harmful Article 


The following letter has been received 
by the National Jewelers Publicity As- 
sociation, and in fairness to the Boston 
Traveler, it is published in full: 

“Dec. 5, 1928. 
“I regret exceedingly publica- 
tion by us of the story to which 
you took exception. We should not 
have published it. I took the mat- 
ter up with the man who wrote 
the article and I assure you that 
no such story will appear again in 
the Traveler. 
Cordially 
H. F. WHEELER, Managing 
Editor, Boston Traveler.” 


Attention was called to the article 
above referred to in last week’s issue of 
THE JEWELERS’ CIRCULAR under the cap- 
tion “Silly Story Refuted.” The Boston 
Traveler article. stated that novelty 
jewelry is the rage in Hollywood and 
that as a result of the fad one fashion- 
able shop had closed its diamond and 
pearl cases completely and was showing 
only novelty pieces. The National Jewel- 
ers Publicity Association communicated 
with the Manager of Publicity, Jewelers 
Bureau, Hollywood Chamber of Com- 
merce and asked to have the article de- 
nied or affirmed. This resulted in a 
telegram in which Hollywood jewelers 
absolutely denied the story and in which 
they said that more high quality jewelry 
is being sold than ever before. 
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Diamonds Always on Hand 


EMERALD CUT BAGUETTES 
MARQUISE 





Paramount Building 


6, 1501 Broadway New York seins! § 
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Ne A gem so rare, what more 


fitting addition to your stock? Men’s Star Sapphire 


Ladies’ Star Sapphire Rings with fancy dia- 


Rings set with fancy monds in Platinum and 
shaped diamonds in White Gold 


i oe UISN mend | 
e . Y 551 Fifth Avenue,New York \= wail 












































i 








December 13, 1928 


Jewelry Stores Robbed 





Louisville Jewelers Are Victims of Window 
‘Smashers Who Obtain Gems 
and Watches 


LOUISVILLE, Ky., Dec. 8.—Last Friday 
afternoon shortly before 6 o’clock two 
negroes visited the store of Edward 
Schneider, Jr., 746 E. Market St. One 
threw a brick through the window and 
seized trays containing diamond jewelry 
valued at $4,000, according to the report 
put out by the police department. He 
jumped into the waiting car, and was 
whisked away. Ed Schneider, Jr., chased 
the car, but while held up by a red light 
signal a block away, the negroes got 
away. 

The four trays were reported to have 
contained 72 diamonds ranging in value 
from $75 to $500. Schneider has offered 
a reward of $150 for information lead- 
ing to recovery of the merchandise. He 
had a glance at the robber. The other 
man was not seen. The license numbers 
on the car were too dirty to read. 


Less than 24 hours before the Schnei- 
der robbery a brick was used to break a 
window at the store of Hafner Bros. in 
the Brown Hotel building, about $250 
worth of wrist watches being taken, at 
3.30 a’clock in the morning, by a white 
man. 

On the same night a window was 
smashed at the jewelry store of David 
Roth’s Sons, 102 W. Market St., where 
a wrist watch, cigarette cases and light- 
ers, valued at $60, were taken. 








Get Jewelry Worth $10,000 


Bandits Throw Salesman from His Auto- 
mobile and Escape with Loot 


CHICAGO, Dec. 8.—Andrew Sanche, 
representative for the Norris, Alister- 
Ball-Bridges Co., had an exciting time 
last Wednesday afternoon, when two 
bandits jumped on the running board of 
his car and after throwing him out, 
escaped with about $10,000 worth of 
jewelry. 

Mr. Sanche was driving through 
Cicero and was on his way to keep an 
appointment. He was about 10 min- 
utes early so was not rushing, when a 
young man jumped on the running 
board of his car. Mr. Sanche told him 
to get off and slapped him in the face. 
The thief then pulled a gun and a second 
man jumped on the other side. They 
ordered him to get out. 





The pair then drove Mr. Sanche’s car . 


while a third man at the wheel of a 
smaller car drove behind. Mr. Sanche 
hailed a truck driver who was going in 
the same direction and they pursued the 
bandits to 22nd St., when the truck 
driver had to go west. Mr. Sanche got 
off the truck and hailed another passing 
automobile which took up the chase, but 
by that time the bandits had disap- 
peared. Mr. Sanche then notified the 
police and his firm. 

Police recovered the car in an alley 
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at 59th Court. They had gone about 
two miles from the scene of the holdup. 
The car had been left there all night 
with the motor running and that aroused 
the suspicion of the neighbors. The mer- 
chandise had been removed. 








Notorious Gunman Killed 





Sidney Weiss Attempts to Shoot Way to 
Liberty and Pays with His Life 


In a desperate attempt to “shoot his 
way” out of the Criminal Courts build- 
ing, New York, Sidney Weiss, notorious 
gunman and jewelry store robber, was 
killed on Wednesday, Dec. 5, in a gun 








SIDNEY WEISS, WHO WAS SHOT AND 
KILLED BY COURT OFFICER 


battle with court attendants. Weiss’ 
break for liberty was made while he 
was being taken from the prisoner’s pen 
on the fourth floor of the building to 
Part VIII Court of General Sessions, 
where Judge Donnellan was waiting to 
send the convicted gunman to Sing Sing 
for the remainder of his life. 

It is believed by the authorities that 
Weiss’ intention was to kill the presid- 
ing judge, but a slip up in his arrange- 
ments occurred, and the pistol which he 
had concealed in his clothing fell to the 
corridor floor almost at the threshold of 
the courtroom. Weiss, realizing his pre- 
dicament, picked up the gun and making 
a wild attempt to “blaze a trail out of 
the building’ shot and wounded two 
court attendants before he was finally 
brought down by a bullet through the 
heart fired by Captain John A. Doyle. 

Weiss with Murray Fershing and 
three others was arrested last March, 
a few days after Mr. Shafran was held 
up in the jewelry store of Shafran & 
Feffer, 37 Clinton St., New York. A 
woman who acted as “scout” for the 
group was the first one convicted, and 
after being given a jail sentence decided 
to make a confession to Assistant Dis- 
trict Attorney, Charles Garrison, who 
was prosecuting these defendants. Two 
of the other defendants also confessed, 
but Weiss and Fershing, who had pre- 
vious criminal records, decided to go to 
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trial. They were tried on charges of 
robbery growing out of the hold-up of 
the Clinton St. jewelry store, but the 
jury disagreed. Both defendants were 


_also charged with criminally receiving 


part of the proceeds of the Shafran & 
Feffer robbery, and it was on this charge 
that they were tried for the second time 
and finally convicted. 

Fershing was sentenced to serve a 
term of 20 years in Sing Sing prison. 
At the time of sentence he intimated 
that the judge’s life was in danger. 
The woman who had been previously 
sentenced was again brought into court, 
and because of her assistance in convict- 
ing Weiss and Fershing was placed on 
parole. Two other prisoners who had 
also turned State’s evidence were 
paroled, leaving only Weiss to be sen- 
tenced. 








Window Smasher Caught 





Negro Who Robbed Philadelphia Store 
Held for a Hearing 


PHILADELPHIA, Dec. 12. — Another 
jewelry store window smasher has come 
to grief here in the person of Farrell 
Jennings, negro, 20 years old. Jennings 
had smashed the bulk window at the 
store of the King Jewelry Co. at 
1802 Market St., and was rifling the 
window when he.was seen by Julius 
Askovitz, 2443 N. 30th St., and Raymond 
Goldstein, 2445 N. 30th St. They had 
alighted from a trolley car at 18th and 
Market Sts. at an early hour in the 
morning when they heard the crash of 
glass, and looking across the street saw 
the negro thrust his arm through the 
broken pane and put several articles in 
his pocket. 

At Market and 20th Sts. they saw a 
policeman and told him of the negro’s 
act. Jennings started to run, but was 
captured. He was held for court at a 
hearing before Magistrate Fitzgerald. 

When searched at the police station, 
several rings were found in his pockets, 
but the police believe he threw several 
others away when he saw the policman 
was after him. 








Space Allotted to Exhibitors Who 


Will Participate in Giftwares Show 
at Chicago Next February 


CHICAGO, Dec. 8.—Up to the first day 
of this month 120 exhibitors had re- 
served space for the giftwares show to 
be held at the Stevens Hotel in this city 
from Feb. 4 to Feb. 9 inclusive, under 
the auspices of the Gifts, Artwares and 
Novelties Association. 

All indications point to the largest 
winter show ever held—more exhibits, 
greater attendance of buyers and larger 
variety of merchandise shown. Interest 
in these shows increases every year. 

Information that will assist buyers 
visiting Chicago at the time of the show 
may be secured by addressing Ralph B. 
Kraitch, secretary of the association, 58 
E. Washington St., Chicago. 
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Manutacturers of 


THE BEST IN 
PLATINUM AND PLATINUM TOP 


JEWELRY 


S. LESSE & SONS 
732 CHESTNUT ST. PHILADELPHIA 


SELECTIONS SENT UPON REQUEST 
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Diamond J ubilee 





J. & H. Ostendorf Establishment at Vin- 
cennes, Ind., in Business Seventy-Five 
Years 


VINCENNES, IND., Dec. 10.—Seventy- 
five years in business in the same loca- 
tion and 69 years in the same building, 
is the record of the J. & H. Ostendorf 
Jewelry Store at 308 Main St. Henry 
B. Ostendorf, son of the founder and 
sole owner today, is celebrating the 
diamond anniversary of the store. 

Mr. Ostendorf is the third generation 
of a family of watch makers. In 1853 
his father, John A. Ostendorf, came to 
Vincennes from Germany. He was a 
watch maker, learning his trade at 
Dinklage, 36 miles south of Bremen, 
Germany. His father before was a watch 


maker. 

Mr. Ostendorf, who died Dec. 23, 1904, 
first went to work in the jewelry store 
of Asa Washburn on Second, between 
Main and Busseron. A few months later 
he bought a building at 308 Main St., 
the present location, and went into busi- 
ness for himself. He first only bought 
the building, leasing the land. Later he 
bought the land, and in 1859 he built 
the building which stands for the most 
part today. A new front has been put 
on the building and it has been extended 
to the alley, but the main building is 
69 years old, one of the oldest in the 
city. 

Herman Ostendorf, a brother of John, 
_ soon after came to Vincennes, also from 
Germany, and went into partnership 
with his brother. The store then took 
the name of the J. & H. Ostendorf. 

Henry B. Ostendorf, the present 
owner, started in business with his 
father at the age of 15. With the ex- 
ception of a year or so at Cincinnati, 
where he learned the engraving business, 
he has spent all of his life in the store. 








A Narrow Escape 





Philadelphia Jeweler and His Wife Save 
Stock Before Leaving Burning Store 


PHILADELPHIA, Dec. 12.—John M. 
Eichmann, jeweler, whose home and 
store are at 2621-23 Westfield Ave., 
East Camden, had a narrow escape 
when he and his family were forced to 
flee from their store and apartment at 
an early morning fire in the building. 
Mr. and Mrs. Eichmann got out safely 
although: the flames spread so quickly 
they had little time. 

Mr. Eichmann, assisted by his. wife, 
was in the store, placing the goods in 
the show cases, ready for the day’s.trade 
when the jeweler saw smoke coming 
up through the cellar door. He turned 
man alarm. Their son, Edward, and 
their daughter were upstairs, while 
three other daughters had left the house 
for work. 

Mr. and Mrs. Eichmann had time to 
hastily empty the showcases and place 
the majority of the goods in the safe, 
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which they locked, before having to 
leave the store, which filled so rapidly 
with smoke, they were almost overcome 
before they reached the open air. As 
the safe is a fireproof one, the jewelry 
was unharmed, but the store was dam- 
aged considerably by smoke and they 
lost some of their furniture in their 
apartment upstairs. 

Mr. Eichmann has not yet been able 
to determine fully his loss. 








BEAR IN MIND 


From the Bulletin of the Jewelers Security 


Alliance 
During the busy holiday sea- 
son every jeweler should 


keep in mind the following: 

1. Don’t try to run your busi- 
ness alone. 

2. Don’t lose sight of valu- 
able goods for even an in- 
Stant. 

3. Don’t accept checks from 
strangers. 

4. Don’t be deceived by fine 
clothes—sneak thieves al- 
ways wear them. 

5. Don’t place a tray of valu- 
able goods before any cus- 
tomer. 

6. Don’t tempt window 
smashers with large dis- 
plays of valuables. 

7. Don’t be fooled by a fake 
telephone call while you 
are showing valuable 
goods to a stranger. 

8. Don’t let any _ stranger 
take goods out of your 
store to show to others for 
approval. 

9. Don’t be victimized by 
the “bootlegger” who needs 
a loan. 

10. Don’t accept bonds from 
strangers as security for 
payment for jewels. 








Death of Charles A. Bash 


PHILADELPHIA, Dec. 11.—Charles A. 
Bash, retail jeweler, died at his home, 
3517 N. 17th St., after a brief illness. 
He had been in business in North Phila- 
delphia for many years and was well 
known in that section of the city. 

His son, Rev. Father Ignatius F. Bash, 
assistant rector of the Church of St. 
Thomas the Apostle at Chester Heights, 
officiated at his funeral, which was held 
from the Church of Our Lady of Holy 
Souls, of which parish Mr, Bash was a 
veteran member. 

Mr. Bash also is survived by his 
widow and another son, Charles J. Bash, 
who, it is understood, will continue his 
father’s old-established business. 
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Loses Gems and Cash 


Cleveland Wholesaler Held Up in Flint, 
Mich., by Two Men Who Escape with 
Diamonds and Cash 


CLEVELAND, Dec. 8.—James Frankel, 
wholesale jeweler, with offices at 510 
Schofield building, was the victim of a 
pair of holdup men at Flint, Mich., 
where he had gone for the purpose of 
showing diamonds and sapphires to a 
buyer in that city. Mr. Frankel had 
gems with him to the value of $17,000 
and a wallet with $1,700 in cash. 

On his arrival at the depot at Flint 
he was approached by two men, one of 
whom thrust a revolver against his side 
and forced him to a dark part of the 
platform where he was stripped of his 
valuables. He believes that the men 
followed him from Detroit. 











Diamonds Seized 





Gems Valued at Between $10,000 and $15,000 
Taken from “Lapland” but No Arrests 
Are Made 


In searching for smuggled diamonds, 
the newly organized diamond squad 
seized gems worth between $10,000 and 
$15,000 last week in the crew’s quarters 
of the Red Star liner Lapland. The 
seizure of these diamonds led to the 
questioning of the members of the crew, 
but no arrests have been made. , 

Since the arrest of the chief steward 
of the Berengaria, a New York traffic 
policeman and a New York jeweler and 
his daughter, charged with being im- 
plicated in a huge diamond smuggling 
plot, customs inspectors have been care- 
fully searching practically every steamer 
docking in New York. 

A few days before, while the Aqui- 
tania was proceeding from quarantine 
to her dock, the diamond squad searched 
the cabin of one of the officers of the 
line. No contraband was found in his 
cabin, but this particular officer was 
taken to the Custom House where he 
was questioned and then released. 








John Griegler, Port Henry, N. Y., 
Files Voluntary Petition in 
Bankruptcy 


Utica, N. Y., Dec. 6.—John Griegler, 
a jeweler of Port Henry, filed a petition 
in bankruptcy in the Federal Court 
here today, with liabilities of $10,809 
and nominal assets of $14,114. He values 
his merchandise at $10,000 and real 
estate at $4,000. Michael Szlboda of 
New Brunswick, N. J., holds a mortgage 
on the real estate for $3,797, according 
to the petition filed through Attorney 
Horatio W. Thomas of. Keeseville. 

Some of the creditors include: M. B. 
Bryant, $923; Ilgen & Wakefield, $703; 
W. D. Wright, Inc., $1,220; E. A. Sot- 
key’s Sons, $128; J. R. Wood & Sons, 
$253; Liberman Bros., $240; Abelson & 
Harris, $315; W. D. Wright, Inc., $1,220. 
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designs. Platinum and Gold 
Rings, Bracelets—Brooches 


KORONES BROS. 


Since 1898 


20 West 47* Street -New York (ity 
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RING STONES 


Our stock of Ring Stones is now complete. Synthetic Sapphires and Rubies, 
“Medina” Emeralds and Aquamarines, Genuine Amethysts and many other 
stones make up our line. 


In addition, our regular line of calibre and fancy shapes in “Medina” 
Emeralds, Synthetic Sapphires and Rubies is always up to the minute. 


Our Lapidary and setting shop on our premises in New York is fully 
equipped for prompt and efficient service in the setting of platinum and fine 
white gold in both genuine and synthetic stones. 


COOPER & BRASE 


22 West 48th Street, N. Y. 

. Telephone: Bryant 3335 
PARIS OFFICE: 20 PASSAGE DES PETITES ECURIES 
Importers—Cutters and Setters of Precious and Semi-Precious Stones 
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Must Stand Trial 





Gus Nichols to Face Minneapolis Robbery 
Charge Before Being Surrendered to 
Federal Authorities 


Kansas City, Mo., Dec. 7.—Minne- 


-apolis authorities have declined to re- 


lease Gus Nichols, Kansas City, to Dale 
M. Gray, deputy United States marshal 
here, because of a diamond robbery 
charge which he is to face in the Minne- 
sota States courts early this month. 
Gray has returned from Minneapolis 
without Nichols but with the under- 
standing that he will be held for Federal 
authorities in the event he is discharged 
at his hearing. 

Nichols is sought here for committ- 
ment in the Federal penitentiary for the 
sale of narcotics. He was indicted in 
November, 1925, and convicted and sen- 
tenced to three years in the penitentiary 
and fined $1,000 in December of the 
same year. Later he was released on 
an appeal bond. When the sentence of 
the Federal Court was affirmed by the 
United States Circuit Court of Appeals 
a search was begun for Nichols. His 
whereabouts were unknown until his ar- 
rest in Minneapolis. A first degree rob- 
bery charge also is pending against 
Nichols in the circuit court as the out- 
growth of the kidnapping of a city de- 
tective who posed as a jewelry salesman. 


Nichols’ arrest in Minneapolis several 


weeks ago, followed a diamond robbery, - 


in which a salesman for Son & Prins, a 
Chicago, diamond house, was held up. 
This was the first word Kansas City 
police received of him since his escape 
more than a year ago after attempting 
to hold up a detective posing as a jewel- 
ry salesman at 20th St. and Grand Ave. 
Charles Hoyt, alleged accomplice of 
Nichols, is now serving 22 years in the 
Missouri penitentiary. 








Buffalo Wholesale Jewelry .Co. As- 
signs for Benefit of Creditors 


BUFFALO, Dec. 8.—The Buffalo Whole- 
sale Jewelry Co., of which Harry Lazar 
is proprietor, has made an assignment 
to Leon F. Chandler, manager of the 
Buffalo Association of Credit Men, for 
the benefit of creditors. 


Mr. Lazar, who conducted a whole- 
sale and retail jewelry establishment in 
Lower Main St. for several years, 
created the Buffalo Wholesale Jewelry 
Co. about six months ago and leased the 
_— floor of the building at 319 Main 
t. 

According to the statement filed with 
Saperston, McNaughton & Saperston, 
attorneys for the assignee, by Eugene 
Klocke, representing the debtor, liabili- 
ties are about $50,000 with assets of 
about $40,000. Merchandise is listed as 
$25,447 and fixtures $3,939.47. 

Creditors with claims in excess of 
$500 include: Marine Trust Co., $15,500; 
Louis Koppel, $1,200; Lehman Bros., 
$906; Marathon Co., $1,094; Morris 
Slotsky, $1,461; Ellen Snyder, $3,000; 
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A. Rovner, $1,325; Holmes & Edwards 
Silver Co., $2,677; Ostby & Barton Co., 
$1,216; Adolphe Schwab, $675; Waltham 
Watch Co., $2,545; Wolfsheim & Sacks, 
Inc., $560; Knickerbocker Watch Co., 


($1,535; Streicher Jewelry Co., $1,711; 


Kionka & Hamburger, $3,826; Weisbro 
Watch Co., $1,559. 

A hearing will be held this week and 
early disposition of the stock and fix- 
tures is planned by the assignee. 








African Diamond Notes 





A dispatch to the African World from 
Johannesburg tells of favorable develop- 
ments in the Crown Diamond Mine. Ac- 
cording to the dispatch, a prospecting 
shaft between the 790 foot and 900 foot 
levels has penetrated good looking blue 
ground, and a few large stones of fine 
quality have been recovered. 


* * 


It is reported that a new and modern 
direct treatment plant is being erected 
at the new Jagersfontein diamond mine, 
in the Orange Free State. 


* * 


The diamond mine known as the Con- 
solidated South West is an extension of 
the Namaqualand field owned by the 
government and South African reports 
indicate that the area may prove most 
profitable to the owners. 

* * © 


A letter from London in the latter 
part of last month, indicated that S. B. 
Joel’s statement at the then approach- 
ing meeting of the Johannesburg Con- 
solidated Investment Co., was looked for- 
ward to with interest, as it was expected 
that information would be given respect- 
ing the arrangement made between the 
Union Government of South Africa and 
the London Diamond Syndicate, with re- 
gard to the disposal of stones from 
Namaqualand. This arrangement, it is 
known, obviates any fear that quanti- 
ties of Namaqualand stones will be put 
on the market. Some of these stones 
have already reached London and are 
being sold by the Syndicate. 

* 5 * 


A dispatch to the African World in 
London, states that the Lichtenburg Dia- 
mond Estate has been formed with a 
capital of £55,000 to acquire the Farm 
Elizabeth, adjoining Grasfontein, which 
has been favorably reported on by Mr. 
Harger. 

* + ” 


The Dodoma Diamonds in Tanganyika 


. Territory have carried out a test wash- 


ing. According to this, 40 loads washed 
yielded a small diamond return. 
* * *” 


Sir Thomas Cullinan, for many years 
head of the Premier Diamond Mine in 
the Transvaal and Lady Cullinan, re- 
cently arrived back in Capetown, after 
an extensive tour of the United States 
and Canada. The experiences they 


mention as the outstanding one is that 
of being shipwrecked on Lake Superior 
when the steamer on which they wére 
traveling struck submerged wreckage. ~ 








Wholesalers Favor Standardized Size 
for Manufacturers’ Price Lists 


PHILADELPHIA, Dec. 6.—Members of 
the wholesale jewelry trade say that 
because of the present lack of uniformity 
in the size of manufacturers’ price lists 
it is a great inconvenience to whole- 
salers and at times a serious handicap 
to them and their salesmen. Members 
of the National Wholesale Jewelers’ 
Association complain that they receive 
and must sell from a large number of 
price lists each of which is a different 
and odd size and that it is impossible 
to place them in a binder that would 
be practical. 

Because of the unquestioned advan- 
tages that would result from the adop- 
tion of a uniform size, it has been sug- 
gested by the association that a stand- 
ard page measuring six by nine and one- 
half inches be adopted, and this ques- 
tion has been submitted to the entire 
membership. 

Replies indicate such a step would be 
exceedingly helpful and that it is fav- 
ored by almost every member. 








Special Court of Appeals of Virginia 
Grants New Trial on Libel Charge 
Against Franklin, Va., Jeweler 


RICHMOND, VA., Dec. 7.—The Special 
Court of Appeals of Virginia has re- 
versed and remanded for a new trial the 
case in which Jordan B. Powell, Frank- 
lin, Va., appealed from judgment of the 
Circuit Court of the city of Norfolk 
awarding Al Young $1,000 damages for 
alleged libel. The appeal court affirmed 
judgment of the lower court several 
months ago. Later, it granted a rehear- 
ing with the result that another opinion 
was handed down reversing the case. 
A year or two ago Young established 
himself in Franklin as a representative 
of the Jacob Bennett, Inc., jewelry firm 
of Norfolk, selling merchandise on com- 
mission and doing principally a canvass- 
ing business. Powell had previously 
conducted a jewelry store there, but 
subsequently discontinued this line, 
going into the general merchandise busi- 
ness. Some time after Young had been 
operating in the town, Powell went back 
into the jewelry business, conducting a 
regular store as previously. The libel 
suit grew out of an advertisement which 
Powell inserted in a weekly paper of 
the town, urging the people to deal with 
him and refrain from patronizing a 
“shark.” Although his name was not 
mentioned, Young alleged that the term 
was aimed at him and that it was 
libelous. 








Peter T. Ryan for 25 years engaged 
in the jewelry business at Boone, Iowa, 
died recently. 
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PMIKIMOTO PEARLS 


Genuine Pearls Cultured 











Offices: 
TOKIO—GINZA OSAKA—AWAJIMACHI 
LONDON—DIAMOND HOUSE, HATTON GARDEN, E. C. 1 


Pearl Culture Farms: 
GOKASHO BAY AGO BAY OMURA BAY 
NANAO BAY ISHIGAKIJIMA, RIUKIU PALAO ISLAND 


IUustrated Booklet on application 
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Semi-Precious Stones 


for costume jewelry, such as Carved and Cabochon 


AMETHYST LAPIS CHRYSOPRASE 
TOPAZ CARNELIAN CRYSTAL 
ROSE QUARTZ CHALCEDONY JADE 
TURQUOISE 


Chokers & Necklaces 





of semi-precious stones both with and without the 
modern front clasps mounted in 
original combinations 


S. NATHAN & CO., Inc. 


Importers 
71 NASSAU STREET - NEW YORK, N. Y. 
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Patents Upheld 





Decree Entered and Injunction Issued in 
Action Brought by Oneida Community, 
Ltd. to Protect Designs 


A decreee has been entered and an 
injunction issued restraining Haruta & 
Co. importers of Japanese goods, 141 
Fifth Ave., New York, from selling or 

* jn any way handling tableware similar 
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injunction was later issued enjoining 
Tetsujiro Haruta, Shoiche Ono, Senhi- 
chero Sakakilara and Shinkich Yamada, 
and their clerks and employes from 
manufacturing, selling, importing and 
otherwise disposing of tableware articles 
similar in design to those described in 
the design letters patent involved. This 
injunction holds good for the remainder 
of the life of these design letters patent, 
which is for a period of 14 years. 





ONE OF THE DESIGNS PROTECTED BY PATENTS 


in design to that made by Oneida Com- 
munity, Ltd., Oneida, N. Y. 

On August 28 the Oneida concern filed 
its action with United States District 
Court, New York, charging infringe- 
ment of design letters patents 69,980 and 
70,208 granted in 1926 to Grosvenor N. 
Allen. These letters cover designs for 
coffee pots made by the Oneida Com- 


Court Restrains Quaker Silver Co., Attle- 
boro, Mass., from Infringement of 
Design Patent 


Boston, Dec. 8.—A verdict in favor 
of Oneida Community, Ltd., makers of 
Community plate and Tudor plate, has 
been handed down by the Federal Court 
here in a suit instituted by Community 





SALT AND PEPPER SHAKERS COVERED BY DESIGN PATENT 


munity, Ltd. The plaintiffs in their 
action charged the defendants with in- 
fringement in selling tableware articles 
embodying designs covered by the letters 
patent involved. 

No answer to the plaintiff’s action was 
ever filed, and on Sept. 4 Judge Thacher 
granted a motion to enjoin the defend- 
ants, which motion was unopposed. An 


against the Quaker Silver Co., Attle- 
boro, Mass. 

The tableware articles manufactured 
by the latter company, against which 
complaint was filed, were salt and 
pepper shakers, specimens of which are 
shown herewith. 

The Quaker Silver Co. was also re- 
strained from using the Oneida Com- 
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munity’s trade-marks of “Grosvenor,” 


“Bird of Paradise,” and “Hampton 
Court.” 
The injunction was issued under 


letters patent 70,208 and 70,816, granted 
in 1926 to G. N. Allen. 








Patent Office Sustains Opposition to 
Registering Trade-Mark for 
Watch Cases 


WASHINGTON, D. C., Dec. 6.—The Act- 
ing Examiner of Interference of the 
‘Patent Office has handed down a deci- 
sion sustaining the opposition to the 
registration of the trade-mark “Tru- 
Wite,” for use on watch cases for which 
application had been made by the Nov- 
E-Line Mfg. Co. The opposition was 
filed on behalf of the Nuwite Co. of New 
York, which has registered the word 
“Nuwite” on a finish for jewelry and 
watch cases of all kinds. The ground of 
the opposition was that the similarity 
in the two names might confuse the 
trade. The decision reads: 

The mark sought to be registered com- 
prises the notation “Tru-Wite” for use on 
watch cases. This notation is somewhat 
fancifully printed, and the word ‘“Wite” is 


disclaimed apart from the mark as shown 
in the drawing. 

The opposer claims prior use of the nota- 
tion ‘“‘NuWite” as a trade-mark for watch 
cases and horological instruments. Owner- 
ship of registration No. 218,956 is pleaded 
in the notice of opposition. 

Only the opposer has filed testimony or 
briefs, or was represented at the final 
hearing. 

The testimony of the opposer is deemed 
to establish continuous use in trade by the 
latter of the mark pleaded in the notice of 
opposition from a date prior to any claimed 
date by the applicant for use in trade of 
the mark disclosed in the drawing, forming 
a part of the application involved herein. 

The goods of the parties clearly possess: 
the same descriptive properties, and the 
question of likelihood of confusion in trade 
therefore turns solely on the resemblance of 
the marks. An inspection of the marks of 
the parties, as indicated above, makes it 
seem to the examiner that there is, at least,. 
a reasonable doubt that confusion-in-trade 
would be likely. The practice requires that 
this doubt be resolved in favor of the prior 
user which is here the opposer. 

Accordingly, the notice of opposition is- 
hereby sustained and it is adjudged the: 
applicant, the Nov-E-Line Manufacturing 
Co., Inc., is not entitled to the registration 
for which it has made application. 

Limit of appeal: December 24, 1928 

(Signed) H. H.. Kauupy, 
Acting Examiner of Interferences. 


Mock & Blum appeared for the op- 
posing firm, while Maxwell Goldstein: 
represented the Nov-E-Line Mfg. Co. 


- Robbed of Payroll 


Employes of Chicago Concern Held Up- 
While Returning from Bank with $8,000 


CHICAGO; Dec. 8.—Ben Midgal and 
Ben. Marcus, employes of the National 
Watch & Jewelry Co., 1445 W. Jackson 
Boulevard, were robbed last week of an. 
$8,000 payroll. 

Midgal and Marcus were returning to- 
the office, owned by Ben Ritholz, from. 
the Reliance State Bank, at Ashland: 
and Madison Sts. As they turned south 
into Laflin St., to park their automo- 
bile, a bandit, pistol in hand, stepped. 
from a doorway and after ordering the. 
men to hold up their hands, seized the- 
satchel of money, leaped into their car- 
and escaped. 
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HIS new Mallet Model Railroad Case, of un- 
surpassed mechanical construction and work- 
manship, is offered in a wide variety of engraved 
designs, including borders, of authentic artistry. 
Buyers of Railroad watches may now satisfy their 


_personal good taste in beautiful decorations. 


16 size, Jas. Boss 14K gold filled, white or 20482A 


green; 10K gold filled, yellow. 
Honpullout Bow swinging (rigid bow ap- 
pearance). 

_Finely modeled pendant spun in center. 
Dust proof nut concealed under crown. 
Narrow bezel with bead gives more hand 
room under glass. 


Heavier stock, thin edge view, long screw 
threads. 
Keystone List 
Engraved Engine Turned Plain-Butler 
Boss 14K ANos. $19.10 $17.70 $16.40 
Boss 10K B Nos. 13.70 13.00 11.70 


KEYS TONE 
WATCH CASES 
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Death of Frederick Forth 





New York Jeweler Passes on Following a 
Long Period of Poor Health 


Frederick Forth, a well known New 
York retail jeweler, and who, until about 
four years ago, was active in business in 
the Metropolis, died suddenly, Dec. 4, at 
his home in Mount Vernon, N. Y., follow- 
ing a long period of poor health. His 
death resulted from a cerebral hemor- 
rhage. The funeral services were held 
Thursday, Dec. 6, at the Burr Davis 





THE LATE FREDERICK FORTH 


Mortuary in Mount Vernon and inter- 
ment was in Kensico Cemetery. 

Frederick Forth was born in Perth, 
Ont., July 4, 1873 and came with his 
parents to the United States in early 
boyhood. He was the son of the Rev. 
Joseph Forth and was educated in New 
York and at Harvard. His first associa- 
tion with the jewelry trade was with 
the Tilden-Thurber Corp., Providence, 
where he held a position as salesman 
and later as manager of the diamond de- 
partment. For a short time after his 
first association with the Tilden-Thurber 
Corp., he was with the Hardy & Hayes 
Co., Pittsburgh, and later with Wright, 
Kay & Co., Detroit, and with the Webb 
C. Ball Co., Cleveland, in charge of the 
diamond departments of these concerns. 
He then returned to the Tilden-Thurber 
Corp., as manager of the diamond de- 
partment of that establishment. 

In 1914, he came to New York and 
became associated with Ralph Dewey, at 
581 Fifth Ave., in the retail jewelry 
business. He later purchased the New 
York office and in 1917 formed a part- 
nership with W. Norman Powell under 
the style of Forth & Powell. This busi- 
hess was conducted for sometime at 712 
Fifth Ave., with a Paris office at 34 Ave. 
de l’Opera until failing health made it 
necessary for Mr. Forth to give up busi- 
ness. He was a member of the Fifth 
Ave, Association but was not affiliated 
with any fraternal associations. 

Deceased is survived by his widow, 
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three children, four brothers and three 
sisters. 

The widow has been unable thus far 
to find one or two pieces of diamond 
jewelry in process of manufacture and 
a watch which belonged to Mr. Forth 
and which bore a presentation inscrip- 
tion from the Tilden-Thurber Corp. 
Anyone who can help to locate either 
the jewelry or the watch, is asked to 
communicate with THE JEWELERS’ CiR- 
CULAR. 








Death of Samuel Klein 





Representative for New York Concerns 
Passes Away Suddenly in Hotel at 
El Paso, Tex. 


Los ANGELES, Dec. 7.—The hundreds 
of friends among the jewelers of the 
Pacific Coast states were deeply shocked 
last week when they received a report 
of the sudden death of Samuel Klein, 
who represented Guiseppe D’Elia, Inc., 
of New York, and other houses. 

Mr. Klein was on his way to Los An- 
geles and was being accompanied by his 
wife. At El Paso, he had stopped at 
the Hussman Hotel and had mailed ad- 
vance cards to the California cities an- 
nouncing his coming arrival. That eve- 
ning he and his wife went out to a meal 
and on their return to the Hotel, Mr. 
Klein complained of pains and a doctor 
was hurriedly summoned; but it was 
too late and Mr. Klein succumbed at 
9.30 o’clock, Thanksgiving eve. 

The body was brought to Los Angeles 
and the funeral was held under the aus- 
pices of Westgate Lodge of Masons, with 
interment in the Home of Peace Ceme- 
tery. Floral offerings were beautiful 
and there were nearly. 100 jewelers in 
attendance. 





At the offices of Guiseppe D’Elia, 45 
W. 34th St., New York, it was learned 
that Mr. Klein had been associated 
there for eight or 10 years as traveling 
representative. 

Samuel Klein was about 43 years old 
and had no children. 

Deceased is survived by his widow and 
a brother, Philip Klein, of San Fran- 
cisco, who claimed the body. 








Death of Julius J. Krause, Jr. 


JOLIET, ILL., Dec. 11.—Julius J. 
Krause, Jr., a lifelong resident of this 
city and since the death of his father, 
Julius J. Krause, associated with his 
brother, Charles, in the jewelry store 
established by the elder man, died Dec. 
6 in Silver Cross Hospital, following an 
operation. 

He was 53 years of age and had spent 
his life in the jewelry trade, the firm 
continuing as Julius Krause & Son, 213 
E. Jefferson St. 

Mr. Krause is survived by his widow, 
a son, a sister and his brother. 

Funeral services were held Sunday 
afternoon in Masonic Temple and burial 
was in Elmhurst Cemetery. 
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Officers Elected 





Jewelers’ Bureau of Hollywood Chamber of 
Commerce Selects Leaders and 
Reviews By-Laws 


HOLLYwoop, CAL., Dec. 6.—The_ newly 
organized Jewelers’ Bureau of the Holly- 
wood Chamber of Commerce, recently 
selected officers and reviewed by-laws 
drawn up to conform with the chamber’s 
constitution. 

William Stromberg, who acted as 
temporary chairman at the organiza- 
tion meeting held several weeks ago, 
was chosen permanent chairman. George 
E. Dupen was elected vice-chairman and 
the following were chosen for the ex- 
ecutive committee: Otto J. Boss, Max 
Strassberg, W. O. Studt and the Messrs. 
Stromberg and Dupen. 

It was decided that the bureau will 
meet every other Wednesday night at 
6.30 o’clock in the Mary Helen Tea 
Room. 








W. B. Nimmerfall, Sr. Dead 





Retired Jeweler of Nashville, Tenn., Suc- 
cumbs After an Illness of Several 
Months 


NASHVILLE, TENN., Dec. 6.—William 
B. Nimmerfall, Sr., retired jeweler of 
this city died last Friday. night at his 
home, 1925 19th Ave. S. Death was 
caused by heart trouble following an 
illness of several months. 

Mr. Nimmerfal] was born and reared 
in Nashville and received his education 
in the public schools. For many years 
he conducted a jewelry business on 
Deaderick St. between Third and Fourth 
Aves. Several years ago, however, ill 
health forced his retirement. Mr. 
Nimmerfall was 79 years old at the 
time of his death. 

Surviving are the following children: 
Fred, William, Jr., Bernard, Norman E.: 
and Miss Mamie Nimmerfall of Nash- 
ville and Mrs. W. C. Wilson of Fayette- 
ville. 

Funeral services were conducted from 
the residence last Monday by the Rev. 
T. H. Lancaster and burial was in 
Mount Olivet Cemetery. 








Jewelers’ Gold Bars Withdrawn and 
- Exchanged at New York 
Week Ended Dec. 8, 1928 
The U. S. Assay Office reports: 


Gold bars exchanged for gold 


OO Sn 6k a aeca ctsnrmnielelae ae $544,635.75 
Gold bars paid depositors...... 61,914.43 
SURURAINE wile avs} oroavesiei(e/ arouse lalereia $606,550.18 


Of this gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
PS Sas cca ence tueamnumes $157,951.06 
Ree ha earn ha Ca wa ce aaa 73,519.79 
Me BL. ula bis bia a's elas ewe ties 100,002.94 
ne Peta davai anata tiotoncarenral arenas 67,655.46 
Be ak pia kcaik, axel auanev or eee 109,752.85 

ar ar rire rc 35,753.65 

OGRE: actacinh nce eeeene $544,635.75 
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The Jewelry Trade Apprentice School 





Opportunity to Be Offered for Training of Workmen in the 
Jewelry Craft With Opening of New School in New York 


T a meeting of the joint committee 
of the Jewelry Trade Apprentice 
School held last Friday at the office of 
the Jewelry Crafts Association, 48 W. 
48th St., New York, it was decided to 
open the school about Jan. 15, 1929, al- 
though the amount required to maintain 
the school has not been fully subscribed. 
A sub-committee was appointed to work 
out the necessary details and install the 
equipment in the school. 

The average jewelry manufacturer 
does not seem to take into considera- 
tion the fact that, although there is a 
constant complaint that there are too 
few skilled workmen, he is doing noth- 
ing to better the situation. How he ex- 
pects conditions to change, is hard to 
imagine. Many in the trade are con- 
vinced that the jewelry trade school 
which is now being established will take 
care of that. With competent instruc- 
tors and classes in all the most impor- 
tant subjects, men will be turned out 
with a thorough knowledge of their 
trade. They will be in a position to 
offer trained ability to the jeweler in 
such a measure as to constantly improve 
business conditions. This is an age of 
specialization, and it is time that the 
jewelry trade awoke to the fact that 
they are like all other businesses as far 
as the fundamentals go. No matter how 
conscientious an employer may be, he is 
not going to be able to impart to an ap- 
prentice as broad a knowledge of his 
trade as competition demands _ these 
days. The. main purpose of the school 
is to supplement and extend the shop 
training. 

There could not be a better way to 
build for the future. Some of the jewel- 
ers have said: “But a school starting 
now will not supply men whom I need 
today. I can’t wait.” Naturally not! 
But won’t the jeweler be saying the 
same thing five and ten years from now! 
Is there any reason why the future 
cannot be visualized and won’t the same 
unbusinesslike methods still be in evi- 
dence if something is not done imme- 
diately? 

Only a few days ago, while a JEWEL- 
ERS’ CIRCULAR reporter was in the office 
of the Jewelry Crafts Association, a 
young man entered aad said he had just 
seen a notice to the effect that the Board 
of Education was cooperating with the 
association in opening an apprentice 
school. He said that he had been travel- 
ing to Newark to attend a school there 
and thought it a great pity that a city 
the size of New York had no free schools 
in which the various branches of the 
jewelry trade could be learned. Again, 
another young man stopped in the offices 
to learn more about this school and 
said that the employers are saying little 
or nothing about it, even though they 





have received a number of notices and 
personal letters. This young man, who 


-is learning the trade, said that he was 


eager to take advantage of the oppor- 
tunities offered by such a school and 
knew that many others, like himself, 
were just as enthusiastic about it. A 
third case is that of a polisher who in- 
quired as to whether or not he might 
take the same courses at night as those 
offered in the day time and that he 
would attend classes every night in 
order to broaden his training. He added 
that several of his friends were intent 
on joining the school. The demand 
from the employes’ side warrants the 
organizing of the school but there must 
be more of a response from the manu- 
facturers and those engaged in the other 
branches of the trade. 

The manufacturers have a_ great 
moral responsibility in backing this 
plan. However, a good many of them 
have consistently shown a decided lack 
of interest in this important undertak- 
ing which will benefit them as well as 
their employes. When a class in jewelry 
making for beginners was established in 
connection with the continuation school, 
results were exceptionally good and the 
boys, all of them 17 years and under, 
showed a very attentive attitude and a 
disposition to learn. That class is still 
in operation but the equipment is none 
too good and the scope cannot be gen- 
eral enough. How much more appre- 
ciated would be a school with every- 
thing at hand in the way of instruction 
and equipment. Facts show that the 
minute it is definitely known that the 
Jewelry Apprentice School is ready to 
operate, response will be such as to tax 
the space now allotted. The employes 
all want it and it is up to the manufac- 
turers to do their share to supply this 
need. 

It is proposed to give extension 
courses running concurrently with the 
practical school work, such as drawing, 
information about materials and metals, 
visits to museums, and slides and pic- 
tures showing the industry in various 
phases. Every agency will be employed 
to create enthusiasm for craftsmanship 
of the highest order. There will also be 
special movies and lectures. As told in 
the issue of June 14, of THE JEWELERS’ 
CIRCULAR, the regular school work will 
consist of setting and jewelry making, 
soldering, piercing, filing, etc.; polish- 
ing and lapping, engraving and chasing, 
drawing and modeling. The Board of 
Education is enthusiastic about the 
project. It is doing everything in its 
power to help make the classes success- 
ful. As mentioned in other articles, two 
class rooms have been allotted in the 
public school No. 27 at 42nd St. and 
Third Ave. Everyone appears enthusi- 
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astic except the manufacturer himself 
the man who would derive the most from 
such an arrangement, and on whom 80 
much depends in order to get things 
going. 

It is also planned to have a course in 
drawing which will present the rudi. 
ments of design. Among all the sty. 
dents who take this course, it will be 
easy to discover those who have marked 
ability and they will be able to go ahead 
and further develop their talents as de. 
signers. And design is one of the most 
vital and necessary of the numerous 
phases of jewelry making. American 
jewelers only too recently have come to 
realize that they were far behind ‘their 
European brothers in this art. Original. 
ity has been stunted with the great fail- 
ure to recognize earlier the tremendous 
importance of offering ‘opportunities to 
men which will enable them to mate- 
rialize their latent ideas. With the con- 
stant changing of styles in dress, there 
is an equally great change in jewelry 
fashions in proportion, and to keep up 
and improve the business for jewelers, 
the demand for originality must be met. 
It is logical and fitting that the men 
who show the greatest leaning toward 
designing should be the ones to whom 
the greatest attention is given and who 
should be allowed what amounts to al- 
most an absolute freedom of operation. 
Such weeding out, and encouragement 
to the proper students, the school will 
endeavor to manage and with the in- 
structors to be had, this can readily be 
accomplished. In Europe, designers are 
given carte blanche along with the 
proper guidance with the result that 
among the most successful. designers, 
the majority of them have received 
European training. There is no reason 
why America should not achieve the 
same degree of supremacy in this line. 
By teaching the fundamentals of draw- 
ing and design along with the other 
branches of the trade, the student will 
be in a position to originate ideas which 
will be practical as well as beautiful. 

Seven thousand dollars is required and 
the full amount should be paid in at once. 
The Jewelry Crafts Association, repre- 
senting the entire trade, has guaranteed 
to the Board of Education that sufficient 
funds to start. the school properly and 
keep it running for a year would be 
available. The rooms in which to con- 
duct the school have been reserved for 
a limited time. 

The school has been heartily endorsed 
by the industry. It is a trade matter 
and affects everyone engaged in the 
jewelry business as well as those whose 
business is selling diamonds, pearls and 
precious stones. 

The trade must put this school over or 
find in a short time a scarcity of jewel- 
ers, a fact which is already beginning to 
be felt. 

Mr. Tipping, therefore, urged that the 
trade get back of this movement, which 
will provide for better trained crafts- 
men in the industry. All checks should 
be made out to the order of the Jewelry 
Crafts Association, 48 W. 48th St., New 
York City. — 
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New York Notes 





Levy Bros., of Hamilton, Canada, have 
been represented in this city recently 
by Mr. Villa, who is here on a spring 
buying trip. 

Arthur Eastbury, of Goldsmith’s 
Jewelry Store, Toronto, Canada, is in 
New York and has visited a number of 
members of the trade. 

The business of the Conrad Diamond 
Co., this city, was incorporated in Al- 
bany, N. Y., last week with 10,000 
shares of preferred stock and 100 shares 
of common stock. 

L. B. Hall, vice-president of the In- 
ternational Silver Co. and manager of 
the Maiden Lane office, is at home with 
a severe cold and has not been able to 
be at his desk for over a week. 

George J. Klinick, of L. Heller & Son, 
Inc., 15 W. 47th St., sailed last Friday 
on the Ile de France for a buying trip 
to the European markets. Mr. Klinick 
expects to spend about two months 
abroad. 

Creditors of the Paramount Jewelry 
Corp., this city, are being offered a set- 
tlement of 35 cents on the dollar. This 
concern has assets of $15,800, while the 
liabilities amount to $33,800 plus a re- 
serve for doubtful notes of $3,700. 

Prutinsky & Woolf, this city, are of- 
fering a settlement to creditors on the 
basis of 40 cents on the dollar. This 
settlement is payable 10 cents in cash 
and the balance in notes of equal pay- 
ment maturing in four, seven, 10 and 
14 months from the date of acceptance. 


J. Jack Sacks, formerly with A. 


' Suderov, is now associated with Echel- 


man & Brinker, manufacturing jewelers, 
64 Fulton St. Mr. Sacks will call on the 
trade shortly with the line, while Mur- 
ray Taylor is now out covering the 
Middle West territory for the same 
house. He will return Jan. 1, 1929. 


Andries Meyer, president of the Dia- 
mond Workers’ Protective Union of 
America was honored last night (Wed- 
nesday) on his 25th anniversary as 
head of this organization. A general 
meeting of the members was held at 
Beethoyen Hall, 210 E. Fifth St., to 
mark the occasion. 


According to an announcement made 
last week, Albert Bookbinder has re- 
signed his position with Echelman & 
Brinker, this city, with which concern 


he has been affiliated with for seven 
years, and is now sales manager of 
Barrasso & Blasi, manufacturing jewel- 
ers, 31 Governor St., Newark, N. J. 


M. Posner, of M. Posner & Co., 
wholesale dealers in_ silverware, 9 
Maiden Lane, was found dead last 
Thursday in an uptown hotel. The 
funeral was held the following day from 
his late residence at 2134 Aqueduct Ave., 
Bronx. Deceased is survived by his 
widow, three daughters and two sons. 


Because of the snow-storm last Sat- 
urday, the weekly walk of the Time- 
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‘Broadway shows. 


ology hikers planned for that day is to 
take place next Saturday. The hiking 
watchmakers and- jewelers meet at 2 
p. m. at Prospect Park, B. M. T. subway 
station, for a walk through Prospect 
Park and the boulevard to Coney Island. 


Benedict J. Freudenheim of J. Freu- 
denheim & Sons, diamond importers, 48 
W. 48th St., sailed for Europe, Wednes- 
day, Dec. 5, on the Leviathan. Mr. 
Freudenheim has gone abroad on a pur- 
chasing trip to the European diamond 
markets and will visit Antwerp and Am- 
sterdam. He expects to remain abroad 
about 10 weeks. 


Louis Flatto, formerly located at 10 . 


W. 47th St., has removed to Suite 703 
at 15 W. 47th St., where he will conduct 
business in association with Nisonoff & 
Ornstein, 96 Canal St., under the style 
of Louis Flatto and Nu Sort Novelty Co. 
The two firms will carry an extensive 
line of diamond jewelry, silverware, 
clocks and toiletware. 

The Gem Club of New York will enjoy 
an evening of social activity tonight 
(Thursday). During the time the 
dinner is being served professional 
entertainers will amuse the members, 
after which they will enjoy one of the 
The organization 
heretofore has never held any meeting 
in December, but this year, at the re- 
quest of the majority of the members, 
this meeting was called. 


Members of the New York Jewelers 
Benevolent Association are showing 
marked interest in the approaching 
meeting of the organization which is to 
be held on Tuesday, Jan. 15, at which 
time nominations for officers will be sub- 
mitted. The election will be held the 
same night. On Feb. 19 or 26, the ex- 
act date to be decided later, the new- 
ly elected officers will be installed at 
an open meeting, which will be held in 
the ball room of the Level Club, W. 73rd 
St., this city. At this time a buffet din- 
ner will be served to the members, fol- 
lowed by dancing and entertainment. 
Arrangements for the entertainment 
features are in charge of the entertain- 
ment committee headed by Jack Gold- 
stein. It is being urged by Chairman 
Goldstein that members make their res- 
ervations for this occasion as soon as 
possible, because the accommodations are 
limited. So many other social activities 


are being planned by the committee for 
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the approaching year that it was decided 
to forego the annual banquet. 

The annual meeting of the Jewelers 
94 Karat Club of New York will be 
held at the organization’s headquarters, 
15 Maiden Lane, on Friday, Dec. 28. 
At this time officers will be chosen. On 
Saturday, Jan. 19, the annual banquet 
of the club will be held in the Waldorf- 
Astoria Hotel. 

Rings and other articles worth about 
$200 were stolen recently by thieves who 
broke into the jewelry store of Rubin 
& Ginsberg, 433 Bergenline Ave., Union 
City, N. J. The jewelry store of S. B. 
Engle, also located in Union City was 
likewise burglarized by thieves who 
gained entrance through a_ transom. 
Four unset diamonds were taken as well 
as $16 in cash. 

Ralph Beck, trading as the R. B. 


Jewelry Co., 37 Maiden Lane, was peti-- 


tioned into bankruptcy last Tuesday in 
the United States District Court, this 
city. The action was started by Stern- 
berg & Rosen, attorneys, on behalf of 
the following creditors: D. & B. Im- 
port Co., with a claim for $50; Epstein, 
Wiener & Jacoby, $300, and Irving 
Paley, $200. Judge Coleman has ap- 
pointed J. Wilfred Eidt as receiver. 

K. Ikeda, general manager of the 
Mikimato Pearl Store, Tokio, arrived in 
this city, Nov. 30, and will be here until 
Dec. 28 when he will sail for London 
and Paris. Mr. Ikeda is making his 
headquarters at the office of K. Miki- 
moto, 5385 Fifth Ave., during his stay 
in this city. One of the chief points 
Mr. Ikeda is stressing in his interviews 
with members of the trade, is the im- 
portance of the newly organized Japa- 
nese Pearl Syndicate. 

The mysterious woman in_ black 
arrested last week on Fifth Ave., by 
Detectives Oswald and Whitney, has 
been identified according to the authori- 
ties as Mrs. Anna Derman. The defend- 
ant, it is charged, defrauded more than 
40 midtown merchants, several of them 
said to be jewelers, out of merchandise 
worth about $15,000. She was arraigned 
on Wednesday Dec. 5 in the West Side 
Court on charges of forgery and grand 
larceny at which time Magistrate Weil 
fixed bail at $50,000. 

Harry Campbell, better known as 
“The Phoney Kid” and his wife, recog- 
nized by the police as “Chicago Annie” 
who were arrested several weeks ago 
charged with the larceny. of five brace- 
lets worth $16,230 from the establish- 
ment of Charles P. Goldsmith & Co., 
manufacturing jewelers, 26 W. 36th St., 
pleaded not guilty (yesterday) Wednes- 
day to an indictment charging grand 
larceny. Judge Mulqueen, in Part 1, 
Court of General Sessions before whom 
the pleadings were made, continued to 
hold the pair without bail. No date for 
trial has been set. 

Harry Rubin, dealer in jewelry at 38 
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Clinton St., who last week pleaded guilty 
to violating the New York State Gold 
Stamping Law was fined $25 on Monday 
when brought before the Court of 
Special Sessions. Rubin was accused by 
Inspector Tuchman of the Bureau of 
Weights and Measures with selling a 
signet ring stamped “14K” which it is 
alleged on assay failed to show the 
requisite gold content. Newman Levy 
of Greenbaum, Wolff & Ernst, general 
counsel for the National Jewelers Board 
of Trade, cooperated with the District 
Attorney’s office in the prosecution of 
this case. This was another action 
prosecuted by the Good and Welfare 
Committee of the Board in its campaign 
to wipe out stamping law violations. 


Newark 


Alex. A. Hastreiter, importer and 
wholesaler of diamonds, watches and 
jewelry, has moved from 883 S. 20th St. 
to the Ordway building, 207 Market St., 
Rooms 300-301. 

A curious array of ornaments termed 
as jewelry of the Moorish woman in 
Morocco is on display in the Newark 
Museum, Washington St. The pieces 
are to the American mind crude, cum- 
bersome and clumsy. The metal used is 
thick and heavy and hand wrought. 
Berber Amulets are chased while Berber 
and Arab bracelets and anklets are wide 
and thick. The latter are clasped and 
held by a long needlelike pin which is 
attached to a chain. A heavy. necklace 
has long pendants studded with red and 
green stones at intervals about the en- 
tire length. Agraffes were of silver. 
These are a pair of long pins the head 
of which is the ornament, sometimes 
round or triangular perhaps studded 
with colored stones or chased or just 
the solid metal. The Moorish women 
use agraffes to catch the garment at the 
breast or hold draperies. Earrings are 
about three inches in diameter and a 











quarter of an inch thick. The lower . 


part is very wide and contains a design 
set with stones. A _ different colored 
stone is set at the portion of the rings 
which pinches the ear. Each ring hav- 
ing a different colored stone is the no- 
table peculiarity. Some earrings have 
several pendants dangling to a length of 
four inches and this adds to the weight. 
This particular collection has _ been 
loaned to the museum by Miss Eliza M. 
Niblack. 

The Fawcett Art School on Academy 
St. will henceforth be known as the 
Newark School of Fine and Industrial 
Arts. The purpose of this change was 
in order to bring the school and city into 
closer relationship and ally the school 
with the commerce and industry of the 
city. A reorganization was made re- 
cently and Raymond P. Ensign of Chi- 
cago came to the school as principal. Mr. 
Ensign was connected with Chicago Art 
Institute for five years and previous to 
that he was with the Cleveland School of 
Art and superintendent of design at 
Pratt Institute, Brooklyn, N. Y. The 
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Newark School of Fine and‘ Industrial 
Art which is free to the Newarkers, and 
to outside residents at a small fee, will 
find a new home. The plans are already 
in the architect’s hands. The site 
selected is that of the Newark Academy 
on High St. which is to move to a new 
home. The present buildings will be 
demolished and the new Fine and Indus- 
trial Art School will be completed in 
two years’ time. The plans call for a 
special and enlarged department for 
jewelry design and will be adequate to 
meet the needs of the latest and most 
complete instruction in jewelry. The 
present jewelry classes are in charge of 
Mr. Hingel and Mr. Weyand and meet 
in the evenings. 








Get Watches Worth $50,000 


Trunk Stolen from Transfer Company Is 
_Rifled of Contents and Left in 
Indianapolis Hotel 


CHICAGO, Dec. 10.—Police at In- 
dianapolis, Ind., are searching for 
thieves who stole a wardrobe trunk con- 
taining between $40,000 and $50,000 
worth of diamond-set watches from the 
truck of the Bird Transfer Co., In- 
dianapolis. The empty trunk was dis- 
covered in a local hotel two hours after 
the robbery was reported. 

William Grimes, representative for 
L. Lewitt & Co., 240 W. 40th St., New 
York, and who makes his Chicago head- 
quarters at the Great Northern Hotel, 
left Chicago last Thursday for In- 
dianapolis. While there he remained at 
the Claypool Hotel. After completing 
his business there he called the Bird 
Transfer Co., to remove his trunk to 
the Monon depot, as he wanted to get 
the five o’clock train back to Chicago. 

The expressman called for the trunk 
at 4.15 p. m., and when Mr. Grimes went 
to the depot to check up on it he was 
told the trunk had not arrived as yet, 
but would be put on the five o’clock 
train. Upon reaching Chicago, Mr. 
Grimes immediately went to the Great 
Northern Hotel to make inquiries, but 
found the trunk had not arrived. Early 
Saturday morning he made another call 
at his hotel and learned that the Monon 
authorities had reported the trunk 
stolen. 

The Bird Transfer Co. had two trunks 
on its truck when it stopped for a third 
one, and while the driver was making 
the pick-up the other trunks were stolen. 
A report was immediately made, and 
police in making investigations found 
the empty trunk in another hotel room. 

Mr. Grimes carried a wardrobe trunk 
and had one compartment set aside for 
his grip of watches. 








Information received at the office of 
L. Lewitt & Co. in New York indicated 
that not only was their salesman’s 
trunk stolen, but that the thieves also 
made away with the truck of the Bird 
Transfer Co. According to Mr. Lewitt, 
the loss will amount to between $40,000 
and $50,000. This loss is said to be 
fully covered by insurance, 
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Philadelphia 





. The Trilse jewelry shop has just been 
opened at 1340 Chestnut St. in the 
heart of the shopping district. It han- 
dles costume jewelry almost exclusively. 

Good bidding was the rule at an ex- 
ecutors sale of diamonds and other jew- 
elry from the estate of A. M. Ross and 
others at the Philadelphia Art Galleries 
last week.’ Several good solitaire mount- 
ings brought fair prices. 

Michael E. Levey and Maurice D. Gar- 
finkle have opened a jewelry store at 
1239 Market St. under the style of Legar 
& Co. They are owners of the Legar 
building, occupied almost entirely by 
jewelers at Eighth and Sansom Sts. and 
formerly were in the auction business. 

As usual, the Sansom Street Business 
Men’s Association is frowning upon at- 
tempts of wholesale jewelers in its dis- 
trict to keep their places open for busi- 
ness on Sundays during the holiday rush 
and has sent out a general notice that 
the Sabbath law of Pennsylvania in that 
respect must be obeyed. 

Four men are under arrest in con- 
nection with the attempted robbery of 
the jewelry store of H. M. Levy, 220 
South St., in which one of their com- 
panions was shot dead by Benjamin 
Brownfein, a private watchman em- 
ployed by Mr. Levy and other mer- 
chants. They were arrested by Brown- 
fein, who had been trailing them since 
the shooting, and were held on charges 
of drunkenness, disorderly conduct and 
suspicion of larceny. Brownfein, who 
had been arraigned on a technical charge 
of homicide in connection with the fatal 
shooting of John Stefanovec, has been 
exonerated of blame in connection with 
the death. 

Elmer Foster, a former convict, pa- 
roled only a short time ago from the 
Eastern Penitentiary here after serving 
part of a three-year sentence for rob- 
bery, was captured in a house to which 
he had forced an entrance in an attempt 
to escape from policemen seeking him 
as the culprit in an automobile theft. 
He was captured by two husky sons of 
the owner of the house and turned over 
to the police. In his pockets were found 
a number of pawn tickets for jewelry, 
a costly gold watch and a U. of P. class 
ring. The police say the number of the 
pawn tickets indicate they were for 
articles stolen from jewelry stores and 
that the watch also was probably stolen 
from a store. Thus far attempts to 
make Foster tell where he obtained the 
jewelry have: not, been successful. 

Teaching of “personalized service” 
will be among the benefits to gift shop 
retailers at the spring show of the 
National Gift and Art Association, which 
is to be held at the Hotel Adelphia here 
Feb. 18-23. It is assumed by officers 
of the associations interested in ad- 
vancing the interests of the gift depart- 
ment retailers, that such owners will at 
the show be in the position of the person 
who comes to their shop to buy. The 
idea of service to the customer, not only 
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in merely showing him or her goods 
and the customary courtesies, but in 
many little kindnesses without servility, 
has become so ingrained in American 
retail business life that its extension as 
an essential factor in stimulating and 
holding retail trade has caused officials 
of the association to take an active in- 
terest in promoting it among retailers. 
‘After several weeks of comparative 
inactivity, the holiday jewelry trade is 
in full swing in retail stores here and 
the manufacturers are also busy. Up to 
Saturday of last week there were few in- 
dications of the “Christmas spirit” in 
retail jewelry stores here, but on that 
day, despite the first severe snow of the 
season in this city, the stores were well 
filled and business was brisk. Similar ac- 
tivity was noted in the wholesale district 
as retailers rushed in to stock up for 
the season and business continued with a 
rush all last week. The grand rush is 
expected this week and next when the 
“last minute” shoppers come in for be- 
lated purchases. Practically all the 
wholesale houses have suspended the 
Saturday afternoon closing and are open 
until late on those evenings. While in 
the larger retail stores, diamond jewelry 
has the call, there is a heavy demand for 
silver, both sterling and plated but the 
leader in the call this year is watches. 
Demand for these, both in men’s and 
women’s styles, has come with a rush, 
so much so that retailers are hard 
pressed to fill orders for certain makes 
and wholesalers are in the same boat. 
The medium priced watches are in the 
best demand, although a large number 
of high-priced time pieces are being sold. 
While the greater part of the call is for 
wrist watches, there is a good demand 


- for the pocket watches for men. Lighters 


also are going well. Many of the stores 
already have elaborate decorations and 
Christmas displays in their show win- 
dows. Retailers report an unusually 
heavy demand for costume jewelry. 


Lancaster 


Michael Gallo, formerly with William 
L. Rineer of this city has opened a re- 
pair shop at Christiana, Pa. 

The following out of town jewelers 
called on the local jobbers the past 
week: Mark E. Trone, Hanover, Pa.; 
Walter E. Russell, Christiana, Pa.; 
Archie K. May, York, Pa.; Fred Kauf- 
hold, Columbia, Pa.; William A. Kess- 
inger, Selinsgrove, Pa.; Charles Elliott, 
C. G. Wilson Co., Reading, Pa.; Philip 
Miller, Jerome Meyer & Son, Wilkes- 
Barre, Pa.; Wilmer E. Crossley, and 
Harold Albright, Bellefonte, Pa., and B. 
B. Billmeyer, Marietta, Pa. 

















A firm known as Roy, Incorporated, of 
Hartford, Conn, is authorized to engage 
in the jewelry business under the pro- 
vision of a charter of incorporation is- 
sued recently at the State capital. The 


‘firm was incorporated with a capital of 


$50,000, and the incorporators are Irwin 
Margold, Bessie Connor and Irene R. 
Daley. 
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Pittsburgh 


G. Glen Sipe of the firm of Sam F. 
Sipe, reports that the diamond business 
has been showing some activity. Other 
leading stores also report that a number 
of expensive pieces are being sold this 
year. Considerable preparation has been 
made for taking care of this kind of 
business. 

Nearly all of the leading stores have 
hired plain clothes men to keep a sharp 
lookout for impostors. As far as known, 
the crooks have been giving the jewelry 
trade no trouble, but establishments 
with valuable stocks are taking no 
chances, in the proper protection of 
their places of business. 


With the advent of the new year an 
organized effort is to be made among 
the jewelers of this city, cooperating 
with other trade groups to bring as 
much pressure to bear as possible in an 
endeavor to help influence the passage 
of the Capper-Kelly fair trade bill» The 
jewelry trade as a whole appears to 
favor the passage of the bill, as far as 
the Pittsburgh merchants are concerned. 











Allentown 





A new gift shop known as the “Little 
Window Shoppe” has been opened at 227 
N. Sixth St., and is in charge of Corra 
Lee Weller.. 

C. C. Vogt, jeweler, 826 Hamilton St., 
is celebrating this week the 25th an- 
niversary of his embarking in the jewel- 
ry business. 

Simon Levene, diamond broker, for- 
merly at 444 Hamilton St., has opened 
a store at 112% N. Sixth St., the open- 
ing of the place on Saturday night tak- 
ing the form of a jewelry auction. 

The following manufacturers’ repre- 
sentatives are calling on the trade in 
this locality: A. L. Chapin, Day, Clark 
& Co., Inc.; G. W. Schaefer, Enos Rich- 
ardson & Co.; Reuben D. Popkin, Milton 
S. Greenebaum & Co.; Herbert Cohen, 
Herbert Cohen & Co., and M. F. Wall- 
bach, Joseph H. Meyer Bros. 

Lichtey’s,. Ine., of Philadelphia, have 
opened a branch jewelry store at 500 
Main St., Bethlehem, and have ap- 
pointed Clifford A. Miley, of Bethlehem, 
the manager. Saturday, Dec. 3, was 
the opening day and carnations and 
cigars were given out as souvenirs. 








Walter C. Dean, leading jeweler of 
Oklahoma City, Okla.,; and the:city’s first 
mayor under the city manager plan, was 
the subject of an interesting newspaper 
article published recently in the Okla- 
homan. The item not only stated briefly 
how Mr. Dean holds down the job of 
mayor and at the same time conducts a 
successful jewelry business, but also 
carried a picture of this prominent 
jeweler standing behind one of the show 
cases in his store. 
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Providence 





Raphael Vicario and wife have trans- 
ferred to Harry Taylor and wife a 
tract of land with buildings at the cor- 
ner of Fountain and Oliver Sts. 

The Gertsacov Jewelry Co., of this 
city, has purchased the stock of the late 
Jacob Plackter, a Boston jobber, and is 
disposing of it through special sales. 


The Mary Louise Gift Shoppe, 452 


Broad St., is owned and conducted by ~ 


Mary Louise Shanley according to in- 
formation filed at the City Clerk’s office. 

The disputed book account of the T. 
N. Glass Corp. against Adolph Aron & 
Son, was heard before Justice Carpen- 
ter in Superior Court the past week. The 
jury returned a verdict for the plaintiff 
in the sum of $163.31. 

The case of the Michaels-Bauer Inc., 
against Santino Ruggerio, charging 
trover and conversion was heard before 
Judge Rueckert in civil session of Sixth 
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District Court the other day. On mo- 
tion judgment was entered for the plain- 
tiff for $83.35 and costs. 

Oil, flowing from a burner in the 
boiler room of Barker & Barker, manu- 
facturing jewelers, 1119 Eddy St., ig- 
nited early the other morning when the 
watchman, John E. Mullin, lighted the 
burner to start it for the day’s work. 
The quick response by the firemen was 
responsible for the smallness of the 
damage. 

The General Wire Co., this city, has 
been incorporated under the laws of 
Rhode Island with an authorized capital 
stock of $10,000 consisting of 100 shares 
preferred at $100 each and 300 shares 
common without par value. The incor- 
porators are: R. G. E. Hicks, Cranston, 
Jeremish S. Griffin, Jeremiah Griffin 
and Ethel Griffin. 

Thieves who climbed a four-story fire 
escape, damaged a steel cabinet but 
failed to get the $154 left in it in the 
office of the H. C. Luther Glass Co., 
lapidaries and manufacturers of artifi- 
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cial pearls, 227 Eddy St., the other 
night. Police believe the “rippers” were 
frightened away early in the morning 
after futile efforts to plunder both the 
safe and the desk. 

Horace M. Peck, secretary of the 
Manufacturing Jewelers’ Board of 
Trade, was appointed the ‘past week 
permanent receiver for the Arnold, Ochs 
Co., manufacturing jewelers, 144 Pine 
St., under a decree entered by Presiding 
Justice Willard B. Tanner, in Superior 
Court. Mr. Peck had been serving as 
temporary receiver following the peti. 
tion filed by Louis J. Anshen, an officer 
of the corporation seeking liquidation 
of the concern. Mr. Peck’s bond was 
fixed at $25,000. 

Among the jewelry buyers reported in 
Providence and vicinity during the past 
week were the following: F. B. Greene, 
Jr., F. B. Greene & Sons, Boothbay Har- 
bor, Me.; Mr. Brandt, Irving Brandt & 
Co., Chicago; Mr. Lesser, Samstag & 
Hilder Bros., New York City; Mr. Mil. 
ler, A. E. Oppenheimer Co., Philadel- 
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phia; Mr. Doelling, S. A. Rider Co., 
Chicago; Mr. Weinstock, Cohn & Wein- 
stock, New York City; Oscar F. Uhl, 
Furstenworth-Uhl Jewelry Co. St. 
Louis, Mo.; Mr. Rosenfelt, the S. M. R. 
Co., Chicago; Mr. Morris, Morris, Mann 
& Reilly, Chicago; Mr. Oppenheimer, 
the Oppenheimer Jewelry Co., Balti- 
more, Md.; Mr. Cohn, Herman Cohn 
Leather Goods Co., Baltimore, Md.; Mr. 
Isaacs, Isaacs-Hahn Co., Chicago; Mr. 
Mayer, A. Steinhardt & Co., New York 
City; Mr. Lunn, Bernard Hirsch Co., 
San Francisco; Mr. Freudenberg, M. 
Freudenberg Co., New York City; Mr. 
Reinschreiber, Cahn & Co., New York 
City; Mr. Bonn, M. Bonn Co., Pitts- 


burgh, Pa. 


The Attleboros 


Morse & Andrews have taken addi- 
tional floor space and greatly enlarged 
their belt buckle and pencil departments. 

Frank Mathewson, a well known jour- 
neyman jeweler of the Attleboros died 
the past week at the age of 73 years. 
Besides his widow he leaves a daughter 
and a grandson. 

Guyot Bros., Inc., manufactvrers of 
jewelers’ findings, have enlarged their 
factory space by taking another floor in 
the factory building on Union St., where 
they are installing new machinery. 

Chester E. Holbrook, with the D. E. 
Makepeace Co., died last. week at the 
Sturdy Memorial Hospital of septic poi- 
soning. He was a son of Mr. and Mrs. 











Walter K. Holbrook and besides his par- . 


ents, is survived by three brothers and 
three sisters. 

Paul Poiret of Paris, who has been 

the guest of Charles A. Whiting of the 
Whiting & Davis Co., Plainville, has 
signed a contract to furnish that con- 
cern with costume jewelry designs. Mr. 
Poiret is familiarly known as the “Pa- 
risian King of Fashion.” 
‘Michael Mulkern, one of the best 
known journeymen jewelers in North 
Attleboro, with his wife celebrated their 
25th wedding anniversary last week. 
After a family dinner, friends began to 
gather at their home in Elm St., to as- 
sist them in the enjoyment of the occa- 
sion. Many beautiful presents were re- 
ceived, 


George P. Cassidy, 26 years of age 
and employed as a silversmith with the 
Quaker Silver Co., died last week at the 
Sturdy Memorial Hospital from an at- 
tack of typhoid feyer with which he was 
stricken four weeks ago. He is survived 
by his father, two brothers, two sisters 
and a half-brother. Burial was at Con- 
cord, N. H., where he was born. 

George J. Gaudette, foreman for the 
Mason Box, and Mrs. Gaudette were 
Pleasantly surprised the other evening 
at their new home on Ralph St. by 
about 50 of their relatives and friends 
in honor of their 25th wedding anniver- 
sary. Guests were present from Maine, 

¢w Hampshire, Massachusetts and 
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Rhode Island. Many beautiful gifts in- 
cluding a purse of silver was presented 
to them. 








Boston 





The sympathy of the trade is ex- 
tended to Ralph D. Bold of the David 
Nemser Co. on the death of his mother. 
Funeral services were held in Christ 
Church, Waltham. 

I. E. Boucher, general manager of the 
Waltham Watch Co., has returned from 
a survey trip to the Pacific Coast. He 
reports that business conditions are 
satisfactory, although there is room for 
improvement. 

The Thomas Long team won three 
points from Hodgson Kennard by roll- 
ing a team total of 1493 in the League 
matches last week. Robinson of Hodg- 
son Kennard had the best individual 
single, hitting 147 on his first string. 

The last few days preceding Christ- 
mas have developed the usual rush of 
business. The retail stores resemble 
big department stores, so great is the 
press of the crowd to obtain something 
in the jewelry line for Christmas. 
There has been a great demand for 
novelties, platinum and gold mountings 
and watches, especially the globe kind. 
It is estimated the volume of business 
will measure up to last year’s, and 
perhaps exceed it. 

Joseph M. Kirby was tendered a re- 
ception by Pere Marquette Council, K. 
of C. in South Boston Monday evening, 
Dec. 10. He has been a member of the 
order for 17 years. Mr. Kirby is also 
a member of Father John B. DeValles 
Council of Dorchester, which he served 
as grand knight and later as a district 
deputy for four years. Mr. Kirby is 
head of the J. M. Kirby Co., Inc., whole- 
sale jewelers and material supplies, 
Jewelers’ building. 


Buffalo 


A. A. Bock has opened a new jewelry 
store at 102 Elmwood Ave. 


Jewelry and diamonds, valued at more 
than $700, were stolen from the dis- 
play window of Lewin Bros. jewelry 
store, 305 Main St., early Tuesday morn- 
ing, Dec. 4, by thieves who smashed the 
glass with a heavy club. <A passerby 
saw the thieves scooping the valuables 
from the window and notified police 
headquarters. When detectives respond- 
ed they found the robbers had escaped. 

















The Crescent Credit Jewelry Co. with 
several stores in Fargo, N. D., and Sioux 
City, Iowa, has opened another estab- 
lishment at San Bernardino, Cal. The 
new store is under the management of 
B. J. Rubel, formerly. associated with 
the Fargo, N. D., branch of the Crescent 
concern. 
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Florida 


I. Clifford Vaiden, Dade City, Fla., 
has moved from the May-Cleveland 
building on Meridan Ave. to the Frazee 
building, at Pasco St. 

C. G. Nelson who has conducted a 
jewelry store in the Rhodesbilt Arcade, 
Lake Wales, Fla., has taken a lease 
on larger quarters in the Jessie Rhodes 
building. 

A charter has been granted to the 
Bevis Jewelry Co., Quincy, Fla. The 
capital stock is placed at $5,000. The 
directors of the concern are L. O. Shaw, 
Byron Bevis and W. F. Lester. 


The F. H. Cole Jewelry Co., Inc., St. 
Petersburg, Fla., has been granted a 
charter of incorporation. Capital stock 
is shown as $25,000 divided into 250 
shares of $100 par value. Directors are 
Fred H. Cole, M. H. Cole and E. M. 
Tompkins. 

The employes of the Duval Jewelry 
Co., Jacksonville, Fla., recently sur- 
prised Mr. and Mrs. A. O. Jenkins with 
a party and banquet in honor of their 
25th wedding anniversary. Many gifts 
were presented to the honored guests, 
one being a beautiful sterling silver 
service given by the 68 employes of the 
Duval concern. Mr. Jenkins is asso- 
ciated with the jewelry firm. 











North Carolina 





Schneer’s, Inc., jewelers, Richmond, 
Va., who recently established a new 
store in that city at 311 E. Broad St., 
have also opened two new stores at 
Charleston, W. Va., and Charlotte, N. C. 

“Fine Arts in Metal” was the title 
of an instructive moving picture pre- 
sented to the students of the University 
of North Carolina and the public at 
Chapel Hill, N. C., on Nov. 19. A lec- 
ture was also given by George E. Ball, 
of the Gorham Co. The program was 
presented by the Botany department of 
the University, with the assistance of 
William G. Frasier, of Durham, presi- 
dent of the American National Retail 
Jewelers’ Association. The picture gave 
a complete history of the silver indus- 
try, giving the gradual changes in 
methods of mining and manufacturing. 
The address by. Mr. Ball was particu- 
larly interesting and instructive. He 
illustrated it with a display of silver of 
various designs and periods, and ex- 
plained the gradual change in style. 
The entertainment was presented in 
order that the people attending might 
have a more accurate and complete com- 
prehension of silver, its origin and its 
uses. 








Alterations having been completed, 
and much new equipment installed, I. 
Fried recently re-opened his jewelry 
store at 221 Dauphin St., Mobile, Ala. 
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in calling on the Jewelry Trade. Previous experience in Jewelers’ Supply 


ality, previous experience and territory desired in first letter. 
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place for you. We are not looking for so-called “Material Salesmen” ot 


“Order Takers” but want HIGH GRADE men who are experienced 


line is not essential. 
‘If you feel you can qualify, write us at once, stating your age, nation- 


Applicants must possess Automobile. 
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Chicago Notes 


. David Schwob, of the LaSalle Mfg. 
Co. New York, is spending some time 
in Chicago visiting the local retail trade. 

Ed. Cohn, of Untermeyer-Robbins & 
Co., New York, arrived in Chicago last 
week to visit with his trade here for 
about 10 days. 

Murray Kohn, of Silbermann, Kohn & 
Wallenstein, manufacturers, New York, 
spent the past week in Chicago visiting 
with his trade. 

0. E. Williams, representing the Baer 
& Wilde Co., Attleboro, Mass., is spend- 
ing about 10 days at the home offices 
attending sales conferences and visiting 
with friends. 

“Bill” Schwob, of J. R. Wood & Sons, 
New York, spent a few days of the past 
week in Chicago visiting with members 
of this office and attending to special 
business. 

Harold Saline, representing Levy’s 
Leather Goods Co., New York, is tem- 
porarily located in Room 1110 Heyworth 
building. Mr. Saline opened these quar- 
ters for the convenience of his trade. 

Burglars broke into the home of H. 
A. Eicher, silversmith, 312 Cedar St., 
Park Ridge, Ill., while the family was 
away for a few hours and escaped with 
about $400 worth of stock. 

Samuel F. Cohn, of the Associated 
Jewelers’ of America, Inc., New York 
city, spent the past week in Chicago 
calling on his trade. Mr. Cohn left here 
on Sunday to work his way back East 
in time for the holidays. 

William H. Low of the Bliss Bros. Co., 
Attleboro, Mass., left last week for the 
home offices where he will spend a couple 
of weeks. Mr. Low makes his Chicago 
headquarters at the Columbus Memorial 
Vaults. 

The Aldar Shoppe, 543 Pittsfield 
building, opened for business last week. 
The members of the concern are Doris 
Meyer and Alberta M. Alexander. They 
are handling a line of costume. jewelry 
and novelties. 

Paul H. Samuels, manager for the 
Chicago office of Katz & Ogush, Inc., will 
leave some time next week for New 
York, where he will remain for the holi- 
days visiting with his parents and pre- 
paring his new spring line of mer- 
chandise. 

Milt Jackson, of the Shiman Bros. Co., 
New York, arrived in Chicago last week 

















and will remain here for the Christmas 
rush. Mr. Jackson has taken tempo- 
rary quarters in suite 301, Heyworth 
building, where he is able to look after 
the needs of his customers. 

Berns Bradley, of the Horological Re- 
pair Institute, 25 N. Dearborn St., was 
hit by a taxicab last Thursday when he 
attempted to cross the street at Dear- 
born and Washington Sts. Mr. Bradley 
was not injured very much, but is suffer- 
ing from a nervous shock. 

Mrs. Sadie Spero, who has‘a_ host 
of friends in the jewelry industry, is 
now associated with the Hartman Fur- 
niture Co., as buyer and manager of 
their 63rd St. store jewelry department. 
For a great many years Mrs. Spero 
was in the retail jewelry business for 
herself. 

Sam Schaffer, watchmaker who was 
until recently associated with S. Balik 
doing business as the Star Watch Repair 
Co., Los Angeles, Cal., is spending a few 
weeks here on business. Mr. Schaffer 
sold his interest in the business to Mr. 
Balik and expects to return to Cali- 
fornia next year. 

Charles Boyden is again associated 
with the Boyden-Minuth Co. 29 E. 
Madison St., during the month of 
December. Mr. Boyden is a brother of 
Frank Boyden,. member of the concern, 
and each year during the holiday rush, 
has come in from his home in Wisconsin 
to assist and to meet his many old 
friends. 

Jack Sommers, of J. J. Sommers & 
Co., Inc., North Attleboro, Mass., passed 
through Chicago last week on his way 
to the Pacific Coast from the home offices 
and factory where he spent a few weeks 
assembling his new samples. George 
Flemming, Chicago manager for the 
Sommers concern, is making a 10 day 
business trip to St. Louis and Kansas 
City. 

Harold Charmack announced last 
week that he has tendered his resigna- 
tion to E. & J. Bass, Inc., New York 
city, to take effect on Jan. 1, 1929.- Mr. 
Charmack has made satisfactory ar- 
rangements with the Samstag & Hilder 
Bros., New York, to handle their line 
in Chicago, with headquarters at the 
Palmer House. He has been associated 
with E. & J. Bass, Inc., for the past 
18 years. 

James O’Brien, Dominic Brancato, 
George Carson and Ernest Neisch, were 
held for the Grand Jury last Thursday 
by Judge P. J. Finnegan, under $5,000 


bonds each. These men were captured 
on.Nov. 10, as they were walking away 
from the retail jewelry store of Frank 
Nerad, 4759 N. Kedzie Ave., after it is 
alleged, they made an unsuccessful at- 
tempt to enter by cutting a hole through 
the floor from the basement. 

A. J. Piper, office assistant of the 


.Arnstine Bros. Co., Columbus Memorial 


building, was taken suddenly ill last 
Wednesday afternoon following his re- 
turn from lunch. Officer Charles Geitz, 
special policeman detailed on the eighth 
floor of that building went to his assist- 
ance and with the aid of a physician he 
was able to resume his duties until 
Henry Hart, Chicago manager for this 
concern returned to the office. Mr. 
Piper was taken home and his condition 
is very serious following a hemorrhage. 

Two men entered the retail jewelry 
store of Nestor Girdwain, 3223 S. Hal- 
sted St., last Wednesday evening at 6.30 
o’clock, and with drawn _ revolvers 
ordered Mr. Girdwain’s brother-in-law, 
George Thomas, to lie on the floor in a 
back room. They scooped up jewelry on 
display in cases and the safe amounting 
to about $880 and fled. Mr. Thomas 
immediately called for help and Mr. 
Girdwain, who was eating his dinner in 
his home directly above the store, came 
to his assistance. 

The Chicago offices of the Western 
Clock Co., are now located on the 10th 
floor of the Pittsfield building. The con- 
cern has acquired a suite of three rooms 
on the Wabash St. side and has the 
space divided into three sections. One 
section is being used for display pur- 
poses, another for general offices and the 
balance for a stock and shipping room. 
All new walnut desks and chairs have 
been installed. This concern has been 
located at 10 S. Wabash Ave. for the 
past 23 years. T. F. Monks is manager 
of the Chicago offices. 

Before going to the dentist and the 
bank, Frederick W. Rehder, 1515 W. 
79th St., gathered all of his diamond 
stock and concealed it in a secret place, 
and took all of the cash from his register 
with the exception of about $15. This 
proved to be a fortunate move on his 
part. After he had left the store a man 
entered posing as a laundry man. When 
the clerk went to wait on him he pulled 
a gun and a second man entered. They 
herded the clerk and a woman customer 
into the optical room, then instructed 
the clerk to open the safe. He told 


(Continued on page 88) 
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Chicago Notes 


(Continued from page 87) 


them the owner was out and he did not 
know the combination. One of the men 
then stood on guard while the other 
attempted to open the safe. It so hap- 
pened that the safe was open but the 
bandit was unaware of this fact and in 
his attempt to open the safe locked it. 
They finally gathered about $150 worth 
of merchandise and fled. The police were 
notified and they immediately checked 
up at the laundry. Their driver had 
just returned and notified them that two 
men had bound him and thrown him into 
the back of the truck and had used the 











- truck in a jewelry store hold up. After 


leaving the jewelry store they drove to 
about 63rd and Cottage Grove Ave., 
where one of the bandits got out. The 
bandit driver continued to 63rd and 
Halsted Sts., where he fled. The laundry 
driver wiggled himself loose and im- 
mediately went to his office where he 
reported the event. 

Perren’s, Inc., of this city, have made 
an assignment for the benefit of credi- 
tors. Assets consist of stock $2,000, fix- 
tures $2,800, and insurance claim $2,100. 
Liabilities amount to $1,800. 

Early one morning last week the dis- 
play window in the store of J. H. Lew, 
406 S. State St., was broken and mer- 
chandise amounting to $261 taken. John 
Johnson, colored, was on the opposite 
side of the street when the window was 
smashed and he followed the thief to a 
hotel at 506 S. State St: He immediate- 
ly notified the police and escorted them 
to a man who claimed to live in Norfolk, 
Va. He appeared to be intoxicated and 
told the police he had only been in Chi- 
cago for a few weeks. A search was 
made of his room and the Lew loot was 
discovered, also a short iron bar that 
apparently was used to break the win- 
dow. The man was taken into custody 
and held for the Grand Jury. 


Cleveland 


C. W. Leland, who operates the Le- 
land Watch Shop, Salem, Ohio, held the 
formal opening of his enlarged store on 
Saturday evening. He has installed a 
complete optical department. 

Among out of town jewelers in Cleve- 
land the past week were: Walter Niel- 
son, Loraine; E. L. Aukerman, Nor- 
walk; L. E. Shute, Middlefield; Charles 
Jellife, Mansfield. 

C. S. Wheeler of Lorain, Ohio, is re- 
opening for business on Eighth St., in a 
new building. He discontinued business 
a short time ago as the building he oc- 
cupied was torn down. His new store 
is larger and beautifully equipped. 

Uniformed police have been assigned 
to all large downtown jewelry establish- 
ments by Director of Public Safety 
Barry. Patrolmen are making frequent 
visits to all the small jewelers. These 
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precautions were * iaugurated several 
years ago as a check on window smash- 
‘ings and other forms of robberies just 
prior to Christmas. 

The second series of posters featuring 
diamonds for Christmas gifts was 
placed on 90 billboards last week. This 
campaign is sponsored by the Cleveland 
Twenty Four Karat Club, and the boards 
are advantageously placed in Cleveland 
proper and all suburbs. It is estimated 
that the circulation is well over a mil- 
lion. Several large credit jewelers are 
also using billboard space independently. 








Cincinnati 





Thieves recently broke into the home 
of Charles Reinstatler, 1135 Overlook 
Ave., Price Hill, and stole a small quan- 
tity of jewelry. Mr. Reinstatler is a 
member of Reinstatler & Mecklenborg, 
jewelers, 511 Central Ave. 

A luncheon club will probably be es- 
tablished in Amsterdam, Holland, to be 
patterned after the Pirates Luncheon 
table of the Cincinnati Club. The rea- 
son is that E. Slyper, diamond broker of 
Amsterdam and Antwerp, was a guest 
for a week of Victor Gebhardt, president 
of Gebhardt Bros. in the Merchants 
building. He visited some of the inter- 
esting points of the “Queen City” but 
was impressed with the luncheon table 
idea and will endeavor to institute a 
similar plan in his native city. Mr. 
Slyper was making his first tour of the 
interior of this country and found it 
highly entertaining. He visited Phila- 
delphia, Chicago, Buffalo, Cincinnati and 
New York. Mr. Slyper is a member of 
the Mauritz Saks Co. of Amsterdam. 

A meeting has been called by the 
Wholesale Jewelers and Manufacturers 
Association of this city for Dec. 138 
to hear the report of its nominating 
committee. It is very likely that James 
W. Farrell, manager of the Homan Mfg. 
Co., will become president of the asso- 
ciation to succeed William W. Oskamp, 
who served two terms at the head of 
the organization. The prediction was 
made in THE JEWELERS’ CIRCULAR that 
the manufacturing division would be 
well represented on the new ticket as 
Joseph T. Homan, manufacturer; 
George Opie of the Wadsworth Watch 
Case Co., and “Uncle Mose” Schwab 
formed the nominating group. The vote 
will be a formal affair and will follow one 
week after the annual dinner dance of 
the association which is to be held at the 
Hotel ‘Gibson Saturday, Jan. 5. This 
usually is the gala social -event of the 
year for the organization and members 
of the entertainment committee have a 
number of things in view for it. They 
have been offered either the roof garden 
or the French ballroom by the Hotel 
Gibson management so there will be 
plenty of room for the several hundred 
who will attend. 








M. C. Albenberg Co., Duluth, Minn., 
has added a jewelry department. 
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Detroit 


J. L. Gentile, of Monroe, and Car] B 
Orwant, and Ludwig Wolf, of Grand 
Rapids, retail jewelers, have been recent 
visitors in Detroit buying new merchan. 
dise for their holiday trade. 

The E. H. Pudrith Co., wholesale 
jeweler, has adopted its holiday sched. 
ule and is now keeping open nights 
Saturday afternoons and also Sundays, 
This will be the rule up to the day be 
fore Christmas. 

The Atlas Novelty Co., 420 Woodward 
Ave., was recently robbed of watches 
and rings. The articles were taken 
from a display case in the front of the 
store. A patrolman who _ witnessed 
the robbery said a man threw a bottle 
through the glass, scooped up. the 
watches and rings from trays and then 
jumped into a taxicab. The patrolman 
said he was too far away to prevent 
the robbery and could not find an auto- 
mobile in which to give chase. The loss 
was estimated at about $200. A brick 
was thrown through the window Nov. 29 
by a man who took $500 worth of rings 
and watches. 

The jewelry auction question has 
again bobbed up in Detroit and is being 
threshed out before Judge Ray Hart, 
sitting in the Wayne County Circuit 
Court, in the form of a petition by Max 
Hoffert, proprietor of an auction store 
at 406 Woodward Ave., for an injunc- 
tion restraining the police from inter- 
fering with his business. David B. Lich- 
tig, attorney for Hoffert, based his peti- 
tion on the claim that the ordinance 
prohibiting such auctions is unconstitu- 
tional. Nathaniel H. Goldstick, as- 
sistant corporation counsel, told the 
court auction houses constituted a pub- 
lic nuisance. The case, he said, was an 
attempt by the auction people to clear 
the way for a big holiday business. 


Ohio Notes 


F. H. Schinke, jeweler, at 219% N. 
Main St., Dayton, Ohio, will move to the 
second floor of the Canby building, Jan. 
1. Mr. Schinke will conduct an auction 
sale of his stock this month. In the new 
location he will have enlarged floor space 
and will be able to carry a larger stock. 

With loss estimated at approximately 
$750,000, the Holmes block at: Lima, 
Ohio, housing several shops including 
the Windsor Jewelry Co., was complete- 
ly destroyed by fire recently. When the 
flames threatened the store firemen and 
policemen broke the windows and car- 
ried out jewelry and other gift mer- 
chandise, valued at $70,000. It has not 
yet been announced where the concern 
will open temporarily. It was the most 
disastrous jewelry store fire in the city’s 
history, according to reports. 




















Walter E. Ferris, Lakota, N. D., is 
closing out his jewelry business at that 
place. 
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Kansas City 


Owens & Owens, watchmakers, are 
pack at their former location, 207 Alt- 
man building. 

F. E. Fricke of the Meyer Jewelry 
Co., states that costume jewelry is sell- 
ing well at the present time. It seems 
to be one of the biggest items of the 
season, according to Mr. Fricke. 

All the local wholesale jewelers report 
good business at this time. They have 
been working every night for the past 
week and will continue to do so until 
Christmas. Some of them report busi- 
ness ahead of this time a year ago. 

Among the recent visitors in the city 
were: Hugh Kidd, Corder, Mo.; C. D. 
Croft, Stotesbury, Mo.; Mrs. Landers, 
Lawrence, Kan.; J. H. Freece, Gilliam, 
Mo.; C. L. Dockhorn, Oskalousa, Kan.; 
Mr. Stanford, Baxter Springs, Kan.; 
Mr. and Mrs. Paul M. Taylor, Larned, 
Kan.; Fred E. Green, Skiatook, Okla.; 
H. K. Polson, Sutton, Neb.; R. H. Riley, 
Wellington, Kan.; Gene Webber, Lex- 
ington, Mo.; B. C. Clark, Purcell, Okla.; 
Mrs. A. M. Sidwell, Shidler, Okla.; C. 
L. Frost, Odessa, Mo.; R. D. Mitchell, 
Carrollton, Mo.; Dr. A. W. Benson, 
Paola, Kan. 











Milwaukee 





Among retail jewelers in the State 
who called at local wholesale houses 
during the past week were: O. C. 
Boelte, Columbus; Mr. and Mrs. R. S. 
Peterson, Racine; H. C. Doolittle, Jeffer- 
son; Oscar Hammer, Hillsdale, Mich.; 
M. Schneider, Burlington; and J. B. 
Davis, Lake Mills. 

The W. & E. Schmidt Co., 308 Third 
St., Milwaukee, has announced that it 
is selling out its jewelry stock in order 
to have greater accommodations and 
added facilities for concentrating on 
church goods exclusively. The concern 
has operated as a jewelry store and 
church goods store in Milwaukee for 75 
years. 

Peter Egloff one of upper Wisconsin’s 
pioneer jewelers, died at his home in 
Rhinelander, Wis., on Nov. 27, accord- 
ing to word received by his friends at 
Milwaukee. Mr. Egloff, who was 78 
years of age, established a jewelry busi- 
ness in Rhinelander 40 years ago, but 
had been retired for some years when he 
died. He is survived by his widow and 
one daughter, Mrs. Victoria Alderson. 

Pelkofers, Inc., have established a 
new jewelry store at 1510 S. 12th St., 
Sheboygan, Wis., in a building formerly 
occupied by the North West State Bank. 
been entirely  re- 
modeled and redecorated. Pelkofers, 
Inc., started business in the Eagles 
building on New York Ave., May 16, 


- 1927, and will now operate two stores. 


E. J. Pelkofer is president; George 
Riddell, Sr., vice-president; and George 
Riddal, Jr., secretary-treasurer of the 
company. The new store on S. 12th St. 
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is to be under the same management as 
the one in the Eagles building. 


Max A. Kohen has opened a new 
jewelry store at 220 State St., Madison, 
Wis., the first of a series of 10 stores 
to be opened by him in the State. Mr. 
Kohen ‘has been in the jewelry business 
for 30 years. Harry T. Blum, as- 
sociated for many years with Mr. Kohen 
in Minneapolis, will manage the Madi- 
son store. Aimee Blum, for eight years 
credit and office manager of the Minne- 
apolis store, will be in charge of that 
end of the Madison store and Fred T. 
Webber of Madison will have charge of 
the repair department. A second store 
was opened on Dec. 1 by Mr. Kohen at 
123 S. Barstow St., in the Hotel Eau 
Claire building, Eau Claire, Wis. A. M. 
Lasker, secretary and treasurer of Max 
A. Kohen, Inc., will manage the store, 
which will be operated on a cash and 
credit basis as are the two stores at 


-Madison and Minneapolis. 








Evansville 





F. A. Rhoades, retail jeweler at Chris-_ 


ney, Ind., who was a recent business 
visitor at Rockport, Ind., reports that 
trade in his vicinity has held up very 
well during the late fall and early win- 
ter. 

Evansville retail jewelry dealers say 
that Christmas shopping has started 
and in a short time the local stores will 
remain open at night to accommodate 
the shoppers. Indications point to a 
fine holiday trade this year. 

The recent convocation. of Scottish 
Rite Masons in Evansville, followed by 
the fall ceremonial of Hadi Temple of 
Shriners, caused an increased demand 
among local jewelry dealers for Scottish 


‘Rite and Shrine jewelry. 


The formal opening of McConnell’s 
new retail jewelry store at Oakland 
City, Ind., brought out a large crowd. 
Mr. McConnell recently completed re- 
pairing the building and now has one of 
the most attractive jewelry stores in 
southern Indiana. High Benton, of 
Princeton, Ind., one of the former own- 
ers of the firm, was present for the 
opening. 

Christmas holiday shopping is on in 
earnest in Evansville and other towns 
in southern Indiana and many of the 
dealers in jewelry say their trade for 
December up to this time has been bet- 
ter than it was for the corresponding 
period of last year. Most of the dealers 
feel that their trade for the entire 
month of December will be much better 
than that of last year. 








. §. A. Asquith & Bro., jewelers, and one 
of the oldest established firms in Water- 
loo, Iowa, having been in business con- 
tinuously for 34 years, are now settled 
in their new quarters at Fourth and 
Commercial Sts. This concern was for- 
merly located at 529 Commercial St. 
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Dallas 


Among the out-of-town visitors to 
Dallas last week were J. A. Spinks, 
Grapevine; J. S. Adkins, Arlington and 
G. R. Green, Italy. 

Reports from the Dallas Community 
Chest headquarters show Linz Bros. to 
be the first 100 per cent store. Each 
employe of the store subscribed and the 
total amount exceeded the quota by 25 
per cent.. 

Antiques and unusual pieces of jewel- 
ry featured the Christmas exhibit given 
recently by Arthur Everts Co. Dallas 
society women served as hostesses and 
displayed the jewels. Since the exhibit 
shoppers have been filling the store and 
Myron Everts predicts a busy season. 


A “buy gifts that last” campaign 
has been launched in Dallas by the 
Dallas Jewelers’ Association. A _ series 
of attractive advertisements carrying 
suggestions of gifts ranging in price 
from one to thousands of dollars have 
been running in the daily papers and 
placards carrying the slogan “Gifts that 
last” in all the show windows have im- 
pressed passersby. 

The opening of Swenson’s jewelry 
store No. 2 in the building formerly 
occupied by Macy’s jewelry store, gave 
evidence to the growth and development 
of Swenson’s. Fred H. Swenson, his 
son, who is well known in jewelry circles 
in this section through his affiliation 
with C. L. Norsworthy Co., resigned 
when his father purchased the new store 
in order to take over its management. 











Pacific Southwest 


George E. Parker whose jewelry store 
at Angels’ Camp was burned out about 
two months ago has had the gutted 
building entirely reconditioned and at- 
tractively decorated and furnished. 

It is understood that H. A. King, 
proprietor of a jewelry store at 417 
Fifth St., Eureka, Cal., will discontinue 
handling a general jewelry line and at 
present is closing out this line. He 
plans to handle diamonds and watches 
and will manufacture jewelry. 

A new jewelry store in Pasadena, Cal., 
is that of Nocerino & Cardoni which is 
located at 375 E. Colorado St., in the 
Maryland block. Joseph Nocerino, one 
of the proprietors was formerly in the 
jewelry business in Pasadena for 25 
years but sold out five years ago. He 
has specialized in the diamond broker- 
age business. F. Cardoni has devoted 
much of his business life to watches and 
clocks. 











George Satz, who for a number of 
years was associated with the firm of . 
Satz, Jewelers, of Ware, Mass., has 
opened a retail jewelry store at 296 
Bridge St., Springfield, Mass. 
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I. Alenick, of the Balboa Jewelry 
Shop, 1228 W. Seventh St., has sold his 
interest in the store to Jacob Ehrlich 
and gone East. 

G. W. Moore, watchmaker, formerly 
at 609 Title Guarantee building, has 
opened up new offices in the Foreman 
building, Seventh and Hill Sts. 

Glen Averill, 6505 Huntington Park, 
was a visitor to Los Angeles this last 
week. J. E. Fenning, of Fenning- 
Wright, Maywood, also was a business 
caller. 

The stock and fixtures of William H. 
Mendham, recently deceased, Metro- 
politan building, are to be sold at auc- 
tion by order of J. F. MacDonald, ad- 
ministrator. 

M. Amdur has opened an establish- 
ment at 500 E. Fifth St., where he is 
carrying an extensive line of jewelry, 
leather and musical goods. He is a 
recent arrival from Buffalo, N. Y. 

The Jewelers Cooperating Clock- 
makers, specializing in high-grade im- 
ported clocks is now located at 403 
Chester Williams building. Sharing the 
quarters with the company is the Star 
Watch Repair Co. 

The Donovan & Seamans Co. is now 
celebrating its 35th year in business in 
this city, having been founded in 1903, 
by J. G. Donovan, who is now the presi- 
dent of the present corporation with 
headquarters at 743 S. Broadway. 

F. Meyers, Kleenzit Bag Shop, who 
renovates and repairs beaded bags and 
leather articles for the jewelry trade, 
has opened a factory at 314 Jewelers 
building, with new appointments and 
enlarged space. He also has installed 
a full line of fancy imported beaded 
bags. 

Theodore Hindon and Charles Stern, 
who recently opened a new retail store 
at the corner of Hollywood Blvd., and 
Cahuenga Ave., have sold the concern 
to S. Simmons, formerly in the whole- 
sale business in the Title Guarantee 
building. Messrs. Hindon and Stern 
have entered the automobile business. 

A. Lipstein, of A. Lipstein & Co., dia- 
mond brokers, with branch offices in the 
Title Guarantee building, is to discon- 





tinue his Pacific Coast headquarters and - 


transact his entire business from his 
New York quarters. He intends making 
a tri-yearly visit to the coast each year. 
He will give up his Los Angeles office, 
Jan. 1, 1929. 


C. H. Brigden, formerly of Los An- 


geles but who several years ago sold 
out here and went to Boston, has again 
returned here and opened a jewelry and 
gem house at 601 Foreman building, 
with his brother, George F., as manager. 
Mr. Brigden while in the East was 
located at Bromfield St., near Washing- 
ton St., Boston. 

Robinson & Zack have opened offices 
in the new Foreman building, Seventh 
and Hill Sts. Mr. Robinson was former- 


_blocked by a heavy door. 
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ly a diamond broker in the Title Guar- 
antee building, and Mr. Zack, up to 
seven years ago, was with the Moss 
Jewelry Co., but went to Denver. Re- 
cently he sold out his Denver store and 
came back to Los Angeles. 

William B. Sunderland, president of 
Sunderland & Miller, 607 Title Guar- 
antee building, has arrived home from a 
trip which consumed three months when 
he had expected to be back in six weeks. 
He found business so brisk that he was 
obliged to remain in the northwestern 
territory and on his return here reported 
that his business was more than double 
that of 1927. 


A. Moss Jewelry Co., 515 Title Guar- 
antee building, has opened a wholesale 
and retail establishment in the new 
Foreman building, and his son, Sam 
Moss, will be in charge of the store. 
There is a suite of three rooms and 
the wholesale part of the business will 
be entirely separate from the retail. 
The cases and other appointments are 
made of black walnut, the floors luxuri- 
ously carpeted and the display of silver, 
jewels and other jewelry lines is excel- 
lent. 

Wholesale jewelers in Los Angeles are 
so busy these days that they do not 
even have time to talk to reporters. E. 
Bastheim reports business way ahead of 
last year as do E. W. Reynolds & Co. 
The Berson-Measer Jewelry Co. says 
that it had expected an increase this 
year but that the added business is far 
in excess of what had been anticipated. 
Other leading wholesalers also say that 
business this year has been highly grati- 
fying, showing substantial increases 
over a year ago. 








Canada Notes 


The jewelry store of David Hogg, 
Kirkland Lake, Ont., was totally de- 
stroyed by fire on Dec. 6. 

The out-of-town jewelers calling on 
the Toronto trade recently included: F. 
W. Waters, Ingersoll; Joseph Tuck, 
Port Colborne; R. M. Fell, Erin; M. E. 
Knox, Picton; A. Heller, Waterloo; Alex. 
Gibson, Peterboro; R. N. Bassett, 
Oshawa; R. K. Robinson, Waterford; T. 
C. Watson, Newmarket; J. W. Skales, 
Mount Forest; A. Galbraith, Shelburne; 
Thomas Lees, Hamilton, and S. Raymer, 
Palmerston, all Ontario. 

An attempt to rob the store of the 
Ontario Diamond Co., 95 Yonge St., To- 
ronto, on the night of Dec. 2 was frus- 
trated by the alarm given by the signal 
wire of the Dominion Signal Co. The 
robbers obtained entrance from the roof 
which they gained by climbing a fire 
escape, and entered the building by 
breaking a window. On reaching the 
main floor they found their entrance into 
the front part of the jewelry store 
Taking a 
brace and bit that they had brought 
with them they commenced to drill the 
panel, but they were disturbed in their 
work by the arrival of police and the 
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signal men, having touched the signa} 
wire during their drilling operations, 
They made a hasty escape to the roof 
by way of the fire escape. And although 
the police made every effort to overtake 
them the pursuit was in vain. 








San Francisco 





Thomas Kielty of Kielty & Beard be. 
lieves that everything points to a good 
holiday business, judging by the opinions 
of the retailers he has questioned, both 
in and out-of-town. 

Out-of-town jewelers calling on the 
trade during the past few days include: 
Mrs. Hill, Lodi; Tom B. Monk, Sacra- 
mento; A. Licata, Pittsburg, Cal.; An- 
ton Lassen, Susanville; Charles R. 
Olsen, Gridley; N. Nielsen, Fresno; 
George But, Walnut Creek; C. Mantele, 
Stockton; F. F. Marvin, Santa Rosa. 

Conditions in the retail jewelry trade 
seem to be more favorable since election, 
according to J. H. Spiro who says that 
the Peninsula section, the region imme- 
diately south of San Francisco, is doing 
especially well. Palto Alto, San Mateo, 
Redwood City, etc., are getting an influx 
of tourists. Mr. Spiro says this is 
largely due to the desire of visitors to 
see the Hoover home on the Stanford 
Campus. 

Holiday shopping was quiet at retail 
stores until the day after Thanksgiving 
when the stores and streets were 
thronged with shoppers, in the down- 
town district. A. W. Huggins, presi- 
dent of A. I. Hall & Son stated that as 
people seem to wait until after Thanks- 
giving to shop for Christmas, the Presi- 
dent elect should be petitioned to place 
Thanksgiving a week earlier next year, 
since the date of Thanksgiving is an- 
nually named by the President. This 
might launch holiday shopping a week 
earlier. 








Illinois N otes 


Watches valued at $300 were stolen 
from the C. I. Josephson Jewelry Store, 
914 First Ave., Silvis, Ill., the night of 
Dec. 1. The thieves entered the store 
by smashing a window in the rear. The 
store is a branch of the firm’s big 
Moline store. All other jewelry had been 
stored in the safe, which was not touched 
by the burglars. 

The usual holiday vacation at the 
Illinois Watch Co.’s plant, Springfield, 
Ill., will be reduced to four days, and the 
new owners anticipate marked improve- 
ment in business in the forthcoming year 
with indications that the plant force will 
be increased. Heretofore the plant has 
been closed the entire week of the holi- 
days, but this year only two-day closings 
will be granted, Dec. 24 and 25 and Dee. 
31 and Jan. 1. The management an- 
nounced that new lines of watches are 
being brought out and “it feels very 
much encouraged over the prospects of 
good business during 1929.” 
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National Foreign Trade Council 
Issues Selected Bibliography 
of Foreign Trade 


More than 200 foreign trade execu- 
tives, educators, economists and editors 
have contributed to a Selected Bibli- 
ography of Foreign Trade which has 
just been issued by the National 
Foreign Trade Council. The bibliog- 
raphy, which lists about 120 titles, is 
published as a guide to the standard 
books and reference works most widely 
in use by American foreign traders. 

“Tt is obvious from this bibliography 
that American foreign traders are now 
standing on their own feet as regards 
the literature of foreign trade,” com- 
ments O. K. Davis, secretary of the Na- 
tional Foreign Trade Council. “The gys- 
tematized information on international 
business conditions from thoroughly au- 
thentic American sources which this 
booklet reveals is available to every 
American business man and it is his 
privilege to make the most of it.” The 
statement continues: 

“American foreign trade grows 
through the farsighted capacity of most 
American traders to share the knowl- 
edge and experience which have helped 
the fortunate few. This bibliography 
carries on that spirit of cooperation by 
citing the most worthwhile books on For- 
eign Trade Theory, Foreign Trade Prac- 
tice, the Merchant Marine, Trade with 
Latin America and the Far East, and 
reference books and directories. The 
council has also listed a number of Gov- 
ernment handbooks and pamphlets of 
the Bureau of Foreign and Domestic 
Commerce, with special regard to their 
practical use, and has headed up its 
selection in a Five Foot Foreign Trade 
Bookshelf of 40 Essential Books. 


* * * 


Former Bradley Students at A. N. R. J. A. 
Convention 


A. T. Westlake, dean of the Horologi- 
cal department of Bradley Polytechnic 
Institute, likes to keep track of his for- 
mer students wherever they may happen 
to be. He is proud, too, of the fact that 
so many of them to-day are in business 
for themselves, and successful in their 
own communities. 

The following were among the old 
Bradley boys who attended the A. N. R. 
J. A. convention at Dallas, Tex., re- 
cently, the dates indicating when they 
were in attendance at Peoria institute: 
E. L. Walter, Fredericksburg, Tex.; C. 
R. Damuth, Redfield, S. D., 1895-96; Mr. 


and Mrs. T. L. Miller, Big Lake, Tex., 
A. L. Fleener, Greensburg, Kan., 1921- 
22; John S. Caldwell, Bryan, Tex.; 
1912-14; W. C. Berry, 29 E. Madison 
St., Chicago, 1903; William Tschumy, 
Galveston, Tex.; 1903; Harry V. Den- 
ver, 923 Santa Fe Bldg., Dallas, Tex., 
1916; Mank Taylor, Box 195, Arkansas 
City, Kan.; John R. Cox, Jr., Sweet- 
water, Tex.; 1924; Sam S. Richardson, 
Southland Life Bldg., Dallas, Tex., 
1910-11; George Goepf, New Braunfels, 
Tex., 1912-13; J. L. Wood, Big Spring, 
Tex.; P. G. Secrest, Georgetown, Tex., 
present address, Bay City, Tex., 1903-04; 
W. L. Carter, 1814 Main St., Dallas, 
Tex., 1901-04; Fred Frimel, Sealy, Tex., 
present address, 3411 Swiss Ave., Dal- 
las, Tex; James P. Wood, Corsicana, 
Tex., present address, Bastrop, Tex., 
1906; J. H. Hempel, Bartlett, Tex., 
present address, Temple, Tex., 1895; 
R. E. King, Coleman, Tex., present ad- 
dress, Greenville, Tex., 1914-15; M. G. 
Martin, Snyder, Tex., present address, 
Dallas, Tex, 1928. 


* * * 


Precautions Necessary in. Cleaning 
Jewelry and Precious Stones 


This article is written for the benefit 
of the many jewelers and setters, also 
consumers who are not posted on the 
necessary and proper precautions in 
cleaning jewelry or certain kinds of 
stones, precious, semi-precious, synthetic 
and doublets. Among these stones are 
the pearl, opal, peridots, zircons, emer- 
alds, lapis-lazuli, topaz, garnet, and all 
manufactured stones. 

It is a fact that gem rubies and sap- 
phires (hardest of colored gems) have 
been materially reduced in value, due 
to the fact that some careless or unin- 
formed jewelers, setters or others, boiled 
them in lyes, potash, severe ammonia, 
or other alkalis. It has also been proved 
that colored stones, such as gem emer- 
alds have lost part of their natural color 
due to the process of using such solu- 
tions as above mentioned and in conse- 
quence, their original value is thus con- 
siderably reduced. To avoid such un- 
necessary and sometimes irretrievable 
damage, it is to the interest of the trade 
to examine every stone (set or unset), 
which they may handle, and if any of 
such stones are as previously stated, 
then the boiling bath should be free 
from all alkali substances in the water. 

Although many of the jewelers and 
most of the consumers may not be 
able to detect any change of color which 
invariably takes place when such a proc- 
ess. of bathing or cleaning jewelry is 


applied, nevertheless the adept eye of 
the expert. will readily notice that the 
color of that particular stone has been 
affected to -a detrimental degree. In 
closing the writer especially cautions 
jewelers against using at any time, such 
dangerous alkalis as mentioned above. 

These compounds are strong solvents 
in chemistry and are used to decompose 
many metallic organic and acid coloring 
matters.—M. E. 

* = « 


- J. F. Sturdy’s Sons Co. Sends Out Attractive 


Folder 


J. F. Sturdy’s Sons Co., Attleboro 
Falls, Mass., has issued a new Christ- 
mas folder, of which the concern is 
furnishing imprints to wholesalers and 
retailers in the jewelry field as part of 
its service. . 

The folder is printed in black and 
red against a green background, and 
advertises Sturdy products, including 
Sturdy locked cuff button, the Sturdy- 
maid watch bracelets and the Sturdy- 
strap. 

* * * 
Offers Prize of $1,000 for a Catchy Name 
for His Floating Opal 


H. H. Welch, 206 Broadway, New 
York, is offering a prize of $1,000 for 
a name suitable for his gem, now known 
as the Floating Opal. Mr. Welch de- 
sires a name that will easily attract 
public attention and does not require 
that it make use of either the word 
“floating” or “opal.” 

The gem was designed and executed 
by Mr. Welch about seven years ago. It 
consists of a small glass bulb filled with 
glycerine in which are pieces of opals 
whose movements are retarded by the 
liquid and whose colors are thereby 
magnified. Many striking effects are 
produced as the light strikes the bril- 
liant reds and greens of the various 
pieces in the bulb, the vivid coloring 
changing as the bits of stone move slow- 
ly about. The gem is set in rings, pend- 
ants, earrings and La Vallieres, all in 
14 karat gold. 

All suggestions should be mailed to 
Mr. Welch at the above address as soon 
as possible. After the names have been 
carefully studied, the winner will be 
notified and will receive a check. 








The jewelry store of Provost Bros., 
located in the Odd Fellows’ building at 
Northfield, Vt., was badly damaged by 
fire which recently destroyed three of 
the principal business buildings in that 
city. 
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Attractive Fixtures—lIncrease Sales 














Case and Table, No. 103 





An all plate glass case pleasingly attractive. 


Can be fitted with raised slanting bottom, plate glass shelf and drawers 


in table, if desired. 


Other patterns also on hand for prompt shipment. 


F.C. JORGESON & CO, 159-167 Ann St. Sea Ill. 


Builders of Fixtures for Over Forty Years 
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Western Tray & Case Co. 


423-29 Plum St. Cincinnati, Ohio 
Established 1864 


No. 14—Flexible and Band Strap Tray 


~ 
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SIZE DISPLAYING PRICE 
113%x1134—12 Flexible and 8 band bracelets .. $5.75 
11%x 734— 8 Flexible and 4 band bracelets 5.00 


11%x 5%— 6 Flexible and 4 band bracelets ... 4.25 


With the holidays just around the corner every jeweler 
should see that his trays are as attractive as possible. It 
is impossible to show the full value and beauty of 


jewelry in a shabby and worn tray—Increase your sales . 


by displaying your merchandise with “WESTRAY” 


products. 
Write for Catalogue, or order through your Jobber 


Very Special Facilities 
IN 


Jeweler’s Block Policies 
At Present Insurance Adviser to Leaders in the Trade. 


MONROE FLEGENHEIMER 


Insurance Specialist 


10 Hanover Street, New York 


Phone: Bowling Green 6887 











WE CARRY A FULL LINE OF SEMI-PRECIOUS 
Rose Quartz STONE NECKLACES Crystal 
Carnelian At Low Prices Jade 


And a complete line of other stones. 


LA VIE PEARL CO. 


65 Nassau St. Tel. Cortlandt 0650 New York City 












Patented U. 8. A. 
49 MAIDEN LANE 











KLASS & CO. 


Manufacturing Jewelers 


“Baguette-Like” 
“Changeable Ring” Platinum Mountings, Wedding Rings per ene U. 8. Ae 


and Special Orders 
Tel. John 5892 NEW YORK 
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Stock-turn Mor Essential 


for the Present-Day Jeweler 
Aggressive Means of Meeting Modern Competition 


GREAT many jewelers should study the effect 

wh of increased stock-turns on their business. It is 

the one means of reducing the cost of doing 
business, and of increasing net profits. 

Every available financial report of individual jewelers 
indicates that the jewelry trade has the lowest rate of 
stock-turn of all retail trades. 

It is not generally 


It may be profitable to study for a moment the stock- 
turns in some other trades. From a recent report, the 
following figures are taken: 


Rate of Stock-Turns 


Grocery stores, 10.1 times. 


Department stores, 3.5 times. 
Drug _ stores, 2.3 











| realized that the times. 
trade with the small- RATE OF STOCK-TURN Hardware stores, 
est stock-turn must eo *¢ 2£ 2 £+ © © FF & | 2.1 times. 
ueasarly have the | Groceries oi haa 
- in : 
order to secure a net Bbept Slores Jewelry stores, 0. 
profit. In recent times. : 
years the increase in Brug Slores 
oe cost vet again Hardware on Harva 
a jewelry -store ureau reports 
has become alarming Shoes an average stock- 
in some respects. Jewelry zo) turn of only 0.7 
Along with this in- times for a group of 








crease in costs has 
come an upward 
movement of mark-ups. This trend toward higher retail 
prices cannot do anything but lessen the prospects of in- 
creased sales. 

A mark-up of 100 per cent on cost is necessary in most 
jewelry stores to provide the jeweler with a fair profit. 
Every sale made of any article bearing a lower mark-up 
decreases the jeweler’s chances of making a net profit on 
his operations for any given period. 

This mark-up in a few of the more exclusive stores does 
not affect business adversely, but in a large majority of the 
Jewelry stores it does. With jewelry being sold in de- 
partment stores, silverware in hardware stores and all 
lines being offered by mail-order establishments, the aver- 
age jeweler is confronted with a competition in prices that 
affects his necessary mark-up. 


Stock-turn in various lines 


44 stores—and these 
stores reported 
losses averaging 10.5 per cent. Another group of 67 stores 
with an average stock-turn of one time made a profit of 
11.1 per cent. This was not all due to the difference in the 
number of times the stock was turned, but it has a very 
grave significance to the jeweler. 

There is a considerable amount of confusion from the 
use of the term “turnover.” It is sometimes employed 
properly, and at other times in a manner to mislead the 
jeweler. For this reason the writer has substituted the 
word “stock-turn” for “turnover” when referring to the 
“rate of turnover.” It is more likely to be understood, and 
the term turnover cannot then be confused with the rate 
of turnover. : 

Jewelers are sometimes not just sure how to figure a 
stock-turn. For instance, one jeweler claimed he turned 
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his stock two times because his average inventory was only 
half the amount of his sales. Let us show how this figur- 
ing is wrong. Sales are $50,000, average inventory is 


$25,000. Sales are twice the inventory, but the inventory. 


is taken at cost price and the sales are given at selling 
prices. To figure a stock-turn rightly, these figures must 
be reduced to a single basis, either the selling price must 
be reduced to a cost basis, or the cost prices of the inven- 
tory must be reduced to a selling basis. In either case 
with the average mark-up of 50 per cent on selling price, 
or 100 per cent on cost price, we find the sales equal the 
inventory, hence this jeweler secured only a one time turn- 
over. 
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each, and sells them at $50 each during the year 1928. 
EXAMPLE 


On Jan. 1 the jeweler purchases 12 watches at $25 each, 
He sells the 12 watches during 1928 at $50 each, the last 
one on Dec. 31. He actually turns over this stock one time 
during the year. He has $300 invested in this stock at the 
start, and the investment is gradually reduced during the 
year. But the fact remains for us to notice that on one 
watch at least he has this investment for the entire year, 

Take another instance: a jeweler-buys a watch in Janu- 
ary at $25 and sells it at $50. He buys another in Febry- 

: ary and sells it. He 





The jeweler who de- 


buys another in March 





sires to find out his 
actual stock-turn 
should be able to 
figure an average in- 
ventory. It is not a 
safe plan to take the 
inventory figures found 
in the annual statement 
as a basis of figuring. 
These may be too high 
or too low. The basis 
for figuring a _ stock- 
turn should be an 
average inventory. 


a fair profit. 


HE average 
monthly inventory 
is_as nearly an accurate 
average as it is practi- 


Increased Stock-Turns Most Essential 


NCREASED stock-turn, as every merchant knows, means 
an opportunity for a lower mark-up. A mark-up of 100 per 


mark-up decreases the jeweler’s chances of making a net profit 
on his operations for any given period. Every effort should 
be made by the jeweler to increase stock-turn, if he is to make 
more money and ‘successfully battle outside competition. 


HE average jeweler is now confronted with a competition 

in prices which affect his mark-up. The author of this 
article shows how jewelers with a two time stock-turn may 
reduce prices without disadvantage to themselves. 


and sells it, continuing 
the process throughout 
the year, investing in 
one watch each month 
and selling one watch 


: . , : each month. 
cent on cost is now necessary in most jewelry stores to provide In the first instance 
Every sale made of any article bearing a lower the jeweler has $300 in- 


vested in his original 
stock, which is only re- 
duced as the sales take 
place. In the second 
instance the jeweler 
has only $25 invested 
at any one time. The 
stock-turn is 12 times 
in the latter case. In 
the former instance 
there is only a one-time 
stock-turn over the 





cal to secure. The av- 





erage of the monthly . 
inventories will be as nearly average as it is possible to 





get. These inventories may be found as follows: 
EXAMPLE 
Stock on hand Jan. 1, 1928........ Sete i eekneue 
Purchases, Jan. 1 to Jan. 31 (inclusive).... $.......-.. 
EY a LEE a aes ees a es.s Pivekseens ae 
Sales, Jan. 1 to Jan. 31....... errr ss 
Deduct average % of mark-up. $......... 
eled Gt Geet MEIGS... 5. cee ccc ensions Pere 
Amount of inventory Feb. 1 ......... eer eT 


Start with the annual inventory, add the purchases for 
the first month, and we have the total amount of merchan- 
dise in the store during that monthly period. We next 
take the sales for that month and reduce them to a cost 
basis by deducting the average rate of mark-up. This 
found we deduct it from the total merchandise and find a 
new inventory to start the next month with. 

Each month we add the purchases for the month to 
the new inventory, and deduct the sales at cost, and find 
a new inventory for the following month. At the end of 
the year there will be twelve monthly inventories and an 
annual inventory. Add these thirteen inventories to- 
gether and divide by 13 to find the average inventory. 

Reduce the annual sales to a cost basis and divide with 
the average inventory and the result will be the number 
of stock-turns for the year. 


E have already stated that the stock-turn is one 
means of reducing the cost of doing business and 
of increasing net profits. Let us illustrate this point. 


) EXAMPLE 
Jeweler purchases on Jan. 1 one dozen watches at $25 


yearly period. 

T may be objected by some that there is no dis- 

advantage in one case over another, the actual results 
in mark-up and profits must be the same. This is granted. 
The advantage of the second instance lies in the lesser 
amount invested in watches. In the first instance there 
was an investment of $300 the first month, $275 the second 
month, $250 the third month, and so on during the year. 
In the second instance there was only $25 invested in the 
watches at any one time. The difference between $300 
and $25 can easily be invested in some other article of 
merchandise and a similar rate of stock-turn secured, but 
with an additional profit. 

If jewelers could secure a two time stock-turn it would 
be possible to reduce prices without disadvantage to them- 
selves. This may be demonstrated in this way. The 
jeweler doubles his sales, let us say for purpose of argu- 
ment, although that is not always accompanied with an 
increase of stock-turn. The jeweler must also double his 
profits—we take it for granted there is no increase in 
cost of doing business. That is, instead of one profit he 
secures two profits. He could afford to give half of his 
second profits to his customers in order to secure the two 
time stock-turn. 

Every increase of one stock-turn means better profits 
for the jeweler. On the other hand it means just half the 
amount of investment in his merchandise. Now if the 
jeweler has only half of his original capital invested in 
his stock to secure his double stock-turn, can he not invest 
the remaining half in other merchandise that will secure 
for him additional profits? 

‘Analyzed from this standpoint the value of the increased 
stock-turn can hardly be computed. Its benefits are 80 
numerous that one can only contemplate them with awe. 

Every effort should be made to secure an increased stock- 
turn. 
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WV hen eYANT A (oLaus (omes 
Jingling [nto Town 


Jewelers Must Go After Business Vigorously 


HEN Santa Claus comes to town there is a period 
of general rejoicing. The people celebrate this great 
event with enthusiasm. His arrival is a celebration 
in which every merchant takes a part. There is a general 
competition in decorations for the event. Everyone has a 
part to take in this annual occasion of good cheer and joy. 
Competition between lines of merchandise grows more 
keen as the years roll on. Where in 
former days a few merchants benefited 
from the Christmas gift business, now 
all merchants are competing for it. 
Where a few years ago the insignifi- 
cant gift was a token of satisfaction, 
today the gift has to be of value to 
prove acceptable. 


are ready for her to select from, her wanderings come to 
an end. 

This thought should be particularly noted by the jeweler: 

The customer is often undecided what to give as a gift. 

All advertising, all window displays and all merchan- 
dising plans should have the single aim of getting the 
customer to decide what to give. The merchant able to 
secure the decision in his favor is the 
one who profits. 

By having a Christmas gift section, 
or department, the jeweler aids the 
customer in deciding upon an article 
of his merchandise as a gift for some- 
one on her list. But the department 


must be suitably advertised and ex- 
More diamonds, and diamonds of Joughter ploited. It must be decorated to 


greater value, are sold at Christmas 


create the Christmas atmosphere. 


in these modern times than ever be- ° Merchandise in its usual setting does 
would just not loom up as very appropriate for 

ove an a Christmas gift when so many arti- 
ultra-~smatrt 


fore, but competing with them are the 
automobile, the fur coat, the radio and 
other items of desirable merchandise. 
How can the jeweler meet this com- 
petition ? 


cles are offered that have Christmas 
written all over them. 

The department must look like a 
Christmas gift department. Christ- 


In part it can be met by entering Wri t 
into the spirit of the new competition, S mas decorations must be used to se- 


by going after the gift business in the 
same manner as other merchants go 
after it. If the furrier puts in a win- 
dow display including Christmas dec- 
orations, the jeweler should place one 
on view that will create a greater sen- 
sation. If the radio merchant adver- 
tises extensively, extolling his product, 


cure this appearance. Christmas boxes 
and wrappings must be shown in order 
that the merchandise itself has the 
appearance of being appropriate as a 
Christmas gift. 


HE Christmas gift department 
may be known as such, or. it may 





the jeweler should advertise more ex- 
tensively—and more effectively. Com- 








be given a name that will attract more 
attention from the public. Some such 








petition comes to the jeweler’s door Fig. 1 : name as “Smith’s Treasure Chest of 


uninvited, but the situation has to be 
a with enthusiasm and overcome by better merchan- 
ising. 


T HE following suggestions have been gathered from 
different sources, but the jeweler who makes use of 
them will find them an effective way of meeting this new 
competition and of securing a fair share of the customer’s 
Christmas dollars. 


T has been found wonderfully advantageous to gather 
A all articles most approved as Christmas gifts into a 
Single department. Where a customer has to wander 
around a store looking for a suitable gift, there is much 
wandering—out of the jeweler’s door. If, on the other 
hand, the prospective customer can go directly to some 
spot in the store where a mass of Christmas suggestions 


Christmas Gifts That Last” may very 
appropriately be used, but if it is used the decorations 
should carry out the “treasure chest” motif. 

Another name that might prove successful is “Smith’s 
Jewel Box of Christmas Gifts That Last.” Here again 
the department may be decorated to represent a gigantic 
jewel box. It will be noted that we suggest the name of 
the jeweler as part of the name. If possible, it should be 
included. 

The advantages of having a name that will “catch on”: 
for the Christmas gift department is perfectly apparent. 
It affords opportunity for decoration, it gives the jeweler 
a chance to attract attention through advertising it. 
Again, once the prospective customer is in the department, 


_the glamor of the Christmas decorations help in getting 


her to decide in favor of the articles displayed. 
(Continued on page 97) 
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Reliable 
Gold 
Materials ...... 


Che two outstanding claims for 


popularity in S. S. White Gold 
Materials are the satisfaction 
in their behavior and assur- 
ance of advertised fineness. 
All who have used our White 
Gold consider it the softest 
white gold on the market. 


S. S. White Golds and Solders 
for every purpose 
TheS.S.WHITE DENTAL MFG.CO. 


Industrial Division 
152 West 42d St. - New York, N.Y. 
Established in 1844 Member of J. B. of T. 


WE BUY SWEEPS AND WASTE MATERIALS 
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| EARRINGS- 


INCE 1906 we have been 
specializing in EARRINGS 
..in variety of styles. ..and 
quality at value price. WE 
SELL JOBBERS ONLY. In- 


vestigate our line. 


SCHLESINGER & KRAUSS, Inc. 
24 DEY STREET NEW YORK 


Chicago Office—Maurice Weiss, 31 N. State St. 
Dearborn 4314 
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Ema PRICE CARDS 


All Sizes, Shapes and Designs 





%” x 1” set of 1,000 in wooden compartment box................... $8.00 
5” x 11%” set of 500, boxed and indexed. ......... 2c cece r ere cccene 5.00 
ae en ee N.S ee 6.00 


Check or Money Order with order 


250 W.125thSt. N. Y. PRICE CARD CO. New York 


The C. G. BRAXMAR CO, 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 


Made to Order Goods our Specialsy 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 

















<p SEND \—EMS-BA/ FOR 2 FSS: 
ENB DALSU GES 


SCHOOL - COLLEGE & FRATERNITY PINS 
INTERBORO MEDAL & BADGE CO., 32 E. 22d St., New York 














Established 1888 






_ WATCH © 
: FACTORY . 


GRENCHEN, SWITZERLAND 
High Grade Wristlet and Pocket 
Watches from 4% to 9 Ligne 

Ask for New Catalogue 








lontres Tn ston Grana 


TRADE MARKS 
of the Jewelry and Kindred 
Trades 


Fourth Edition 


Illustrates the trade marks, registered and unregistered, 
used by manufacturers, wholesalers and importers in the 
jewelry and allied industries. 


Price $5.00 


Express Charges Paid 


JEWELERS PUBLISHING CORPORATION 
239 W. 39th St, New York, N. Y. 














MODERN TAGS 


Time to re-tag your rings, watches, beads,’ etc., with 
our new up-to-the-minute tags. 
These beautiful tags are made in paper and celluloid 
in all the popular shades, can be marked with or 
without ink. 
Send for illustrated folder and free samples. 

0 direct or thru your jobber. 


UN — TAG CO. 
412 South 14th St. Newark, N. J. 





“Protection Ring Guard 


For thin rings get our num- 

ber 0. It is a new addition 

to our regular sizes. 

The Lion Safety Pin Clutch Co. 
Pat. Feb.20,1917 20 W. 22nd St., New York pat. May 25. 1920 | 
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The Christmas window display should reflect Christ- 
mas. It has to compete with every other window display 
in the entire community, and more keenly with those in 
the same block. To get the most attention it must be 
most attractive. Christmas settings are a necessity. They 
are by no means costly. Simplicity is the keynote to adopt 
in such decorations. But—there should be a definite idea 
behind the display, an idea that the customer can grasp 
and carry away with her. 


O window display is complete without a showcard. 
) It is the title to the picture, the message the dis- 
play might fail to convey, the force which makes the dis- 
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HE jeweler should take advantage of the Christmas 

season to emphasize the advisability of buying the 
better grade of jewelry. This is a very opportune time to 
do this because no one wants to give jewelry which is un- 
worthy of presentation, and no one wants to give a piece 
of jewelry, especially to a dear friend or to a close relative, — 
which will not stand the test of time. 

The jeweler, moreover, can take occasion to bring before 
his patrons the thought that jewelry reflects the indi- 
vidual’s tastes just as individuals reflect themselves by 
their mode of dress, by their bearing, manner of speech, 
demeanor, temperament, etc. . Cheap, tawdry trinkets 
hardly bespeak refinement or good taste. Of course, the 

; jeweler or salesman‘ must be pains- 





play effective. ; 
The Christmas showcards should be 


decorated with appropriate Christmas 
symbols. This is the first need of the 
Christmas showcard—it must be a 
Christmas card. And, by: the way, 
many a good subject for decorating a 
Christmas showcard may be found on 
Christmas greeting cards. Sometimes 
these pictures may be cut out and 
pasted on the showcard, and some- 
times they form:the original for an 
enlarged reproduction by the show- 
card writer. 

The inscriptions should be definite. 
There is no need for indefinite state- 
ments on a showcard. Besides that, 
they should be subtle. Take the ex- 
ample illustrated in Fig. 1, “Daughter 
would just love an ultra-smart wrist 6 
watch.” Could anything be more 
definite, more subtle, or more sug- a 
gestive? 

In the same way the direction on 
the card illustrated in Fig. 2 is well 
calculated to get a decision from the 
reader. “Give Jewelry—The Gift That 
Lasts,” is a definite suggestion that 








Nive Sed, 
that lasts 


takingly tactful in his selling talk 
along these lines because many peo- 
ple are sensitive and would readily 
take offense if they thought any criti- 
cism was being made. The jeweler 
does not have to criticise, but simply 
emphasize, as mentioned before, the 
desirability and lasting value of jewel- 
ry well made from the _ precious 
metals. 

Some jewelers hold the opinion that 
the cheap jewelry now so much in 
vogue will not continue to be in de- 
mand for any great length of time, 
though of course no one is a prophet, 
nor can one make any positive pre- 
diction as to the future demand. 

A well known jeweler, iri comment- 
ing on this matter recently, said: 

“We believe in handling costume 
jewelry, but of the better quality— 
jewelry such as is made by reliable 
manufacturing jewelers who cater 

- chiefly to the wants of the legitimate 
retail jeweler who wishes to supply 
the best. We have displayed the bet- 
ter grade of costume jewelry in our 








should bear fruit. 


N the following list of phrases suitable for show 
cards the jeweler will find many suitable for his own 
use: 


Gifts of Distinction and Service— 


The Store of a Host of Gifts that Last. 


Gifts of a high standard— ; 
Gifts of Quality and Artistic Design. 


Appropriate Gifts for Anyone—and Everyone. 


A Diamond never loses value— 
Why not a Gift that Lasts? 


For the Smoker— 
A Cigarette Lighter that Lights. 


Christmas Gifts that Never grow old—Jewelry. 

A Timely Gift for his Auto—an Auto Clock. 

. The Store of the Better Christmas Gift. 

The Jewelry Gift may be Modest—it is always best. 
For Her—The Diamond she wants so much. 
Desirable Gifts—the Kind You want to Give. 

The Ideal Gift—It’s here. 

If there’s a Baby—We have Gifts for the Babies. 
Make Her a Jewelry Gift that Lasts. 

Gift Exposition—Gifts of Beauty and Service. 


Fig. 2 


show windows with very satisfactory 
results. We do not believe in carrying 
a large line of cheaply made imitation costume jewelry 
into which stones have been very carelessly. set. Some 
pieces look as if the stones were just thrown in them. 
Some of these are foisted upon us with the claim that they 
represent the finer pieces of jewelry and are called re- 
productions. We would not handle these any more than 
we would handle imitation diamonds. When jewelers 
carry such merchandise they immediately destroy the 
confidence of the buying public. 

“It is good business for the jeweler to-change his 
methods with the ever-growing and changing demand, 
just as we finally gave up pearl handled pen holders when 
the public demanded something better and now sell the 
beautiful fountain pen and gold pencil combination which 
have taken its place. Imitation diamonds have never 
crowded out the real diamond, and neither will the cheaper 
costume jewelry entirely crowd out better pieces of orna- 
mental necklaces and more substantial pieces of jewelry. 

“TI sincerely believe that the public will return to the 
purchase of better jewelry and that before long there will 
be a marked demand for the more expensive pieces of cos- 
tume jewelry. You will recall that the vogue of combs 
and fancy hairpins vanished long before bobbed hair came 
into style. 

“The store and show window should strongly suggest 
the holiday spirit. Remember, a cheerful looking store 
and show window have a cheerful effect on customers. No 
one is anxious to enter a gloomy looking store. 
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Anniversaries and Holidays 
1. New Year’s Day. A Good Resolu- 
tion—Better Business in 1929. 


New Year’s Symbols: Father Time, 
Baby New Year, Sun Dial, Hour-Glass, 
New Calendar and Modern Timepieces. 

Suggestion for a New Year’s display: 
Display the oldest timepiece obtainable 
with the most modern. Add a “Then” 
and “Now” theme by means of pictures 
obtainable from magazines. 

17. Benjamin Franklin’s Birthday. 
Franklin’s birthday is honored by 
Thrift Week because of his advocacy of 
Thrift. True thrift lies not in par- 
simonious cheese-paring but in spending 
money for intrinsic value. 




















Fashion favors necklaces of 


Pearl with. 
crystals — 
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Feature things in demand 


“weeks to recover. 


MERCHANDISING 


4 


CALENDAR 








Written expressly for THE JEWELERS’ CIRCU- 
LAR, by A. E. Edgar 


Birthstone—Garnet 
Flower—Snowdrop 


“The gleaming Garnet holds within its sway 
Faith, constancy and truth in one alway.’ 





Use the Merchandising Calendar 


It would be an impossible task to sug- 
gest or list all the activities possible 
during the current month. Some of 
those noted may not -be appropriate for 
all jewelers alike. It is the aim of the 
calendar to suggest rather than to lay 
down a certain plan to follow. Jewelers 
should not only read over the calendar, 
but they should study its possibilities. 

The dawning of the New Year brings 
each jeweler new opportunities for im- 





proving his business. It will not bring 
success to those who make no concen- 
trated effort to secure it. The tendency 
of the jeweler to wait for business in- 
stead of going out after it has re- 


' stricted the business of the jeweler very 


materially, and has allowed merchants 
in other lines to become his more active 
competitors. 

The success of the instalment jewelry 
business is only partly due to the grant- 
ing of credit. More effective advertis- 
ing of jewelry and jewelry lines has 
borne fruit in reaching the people who 
desire jewelry. To the aggressive mer- 
chandising plans of these jewelers may 
be attributed their largely increased 
sales. 


General Business Activities 


Jewelers have never expected much 
from January, and to this fact may be 
attributed a general apathy in their at- 
titude toward business. The spending 
orgy for Christmas gifts has to some 
extent reduced the spending power of 
the public, which will require a few 
But, if all merchants 
were to withdraw all efforts to “carry 
on,” business would experience a terrible 
slump. 

January is a fighting month. Mer- 
chants have to fight for the business 








(Continued on page 108) 
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Appropriate Sale Events 

Merchandising events appropriate for 
January are plentiful enough, but the 
jeweler must not expect big things from 
them. They should be staged as much 
for the purpose of keeping the public 
jewelry conscious as for direct results in 
sales. The following events are sug- 
gested: 

Birthstone Campaign—The Garnet. 

Clearing Sales. 

Clock Week. 

Silver for Anniversary Gifts. 

January Weddings. 

Formal Dress Jewelry for Men. 

Costume Jewelry for Southern Tour- 
ists. 

“For the Theater” Week. 

Diamond Leaders. 

Merchandise for the Home. 

Trade-in Sale of Watches. 

Optical and related lines Exposition. 

Remodeling Old Jewelry, and the Re- 
pair Department. j 

With the exception of January Wed- 
ding and Anniversary Gifts sales of 
merchandise for gifts are not large. 
Feature articles for personal use. 
ss ees 








A Diamond Ring 
In the Modernistic Manner 


Severely simple in design and completely 
modernistic in appearance, this ring will de- 
light the woman who closely follows Fash- 
ion’s latest trend. Its very simplicity makes 
it smart. Set with a perfect diamond of ex- 
ceptional brilliancy, this unusual ring is 
priced at $175. 
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Advertise fashion’s trend 
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What to Advertise in January 


How Jewelers Stimulate Business by Advertising 


ISE jewelers do not let up on their 
advertising immediately after 
Christmas. They keep doing something 


original and keep the public impressed... 


with their progressive- 
ness in order to in- 
crease stock turnover 
and thus reduce over- 
head and prevent 
heavy capital-consum- 
ing inventories. The 
jewelry business should 
be something more 
than a_ two-season 
business. Sales should 
be more evenly dis- 
tributed throughout 
the twelve months of 
the year. Many jewel- 
ers are successfully . 
doing this although 
the percentage in some 
months is quite small 
but it would be smaller 
without the assistance 
of retail advertising. 
January is a good 
time to feature post- 
holiday sales and to 
remind the public that 
this is-an opportunity 
to secure a lasting gift 
for someone who may 
have been overlooked 
during the Christmas 
season. Clearance 
sales, by the way, will 
do much to weed out 
the proverbial stickers. 
Department stores 
base much of their 
success on this quick 
clearing out process, 
and the stock is eventually sold, if nec- 
essary, far below the original mark-up 
and sometimes below cost to prevent 
heavy carrying charges. “Turn old stock 


By Robert F. Nattan 


into money and buy new quick selling 
stock or use the cash for some other pur- 
pose,” is the advice generally given by 
those who know from experience. 





of value-givintg’ is your 
of satisfaction. 





Various types of advertising represented in this group 


RADE-IN watch sales are conducted 
now throughout the country by retail 
jewelers with much success. January is 
also an opportune time to feature silver, 


watches, rings, etc., for January wed- 
dings. There are many banquets, and 
formal dinners during this month and 
it will be wise to feature dress jewelry 
for men or, as we have 
been urging for some- 
time, to advertise this 
as “evening dress re- 
quisites for men.” Sil- 
ver may be featured as 
wedding and anniver- 
sary gifts. 
* 


* * 
Bunde & Upmeyer, 
Milwaukee, Wis., re- 


cently sent us a very 
striking announcement 
from the ‘rotogravure 
section of a Milwaukee 
newspaper. The adver- 
tisement was entitled 
“Gift Guide.” “Every 
article artistically cor- 
rect,” says the ad, 
“selected with studied 
care—so that any gift 
from Bunde & Up- 
meyer, most precious 
gem or modest remem- 
brance, is something to 
be treasured.” This 
short sentence inspires 
confidence as the firm 
has been continuing to 
do for many years. 


High class _ jewelry, 
watches and _ silver- 
ware are featured. 


Note, by the way, how 
the firm emphasizezs 
the prestige value of 
the Bunde & Upmeyer 
name on the gift box 
as brought out at the bottom of the an- 
nouncement. “The name Bunde & 
Upmeyer on the box,” says the adver- 
tiser, “gives serene assurance that what- 





See Jewelers’ Merchandising Calendar for January on page 98 
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ever it contains is flawlessly correct. The 
gift, regardless of its price, demon- 
strates not only sentiment but the ex- 
quisite taste of the giver.” 

* a * 


Another excellent rotogravure an- 
nouncement featuring clocks under the 











‘ILLUSTRATED CATALOG ON REQUEST 





Jeweled Pendant 

Moderately Priced 

Small pendants are much in 

vogue. The illustration shows 

a platinum faced pendant of | 
i 
} 


pierced design with brilliant 
diamond in center. 








Diemond Merchants { 


S. Kind & Sons Jewelers Silversmiths i 


1110 CHESTNUT STREET | 


: 








Pendant featured at. popular price 


caption “Christmas Gifts of Modern 
Clocks” was used recently by the Shreve, 
Crump & Low Co., Boston, Mass. The 
advertiser uses as the keynote of his 
copy the thought that “the clocks will 
serve as important decorations as well 
as timekeepers. They are varied in de- 
sign, so that it is possible to select one 
for any type of room from early Amer- 
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WILLIAM { DAVIDSON N CO. 
| 





_— PLATINUM 
AN ENOR- AND DIA- 
MOUS, well- M ON D 
chosen stock of BRACELETS— 
beaytiful gifts A large variety, 

bled f marvelously de- 
assem for seed 
your selection. $400 10 $1000 
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WONDERFUL GIFT WATCHES 

Certain to give keen delight to Men's 15 and 17 jewel strap watches— 

the recipients. All standard 12.75 to $100 
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makes in many new, attractive weer Lage alls 6 —— id plete 
models. $92.50 10 $2000 i 

+ 
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seme (filliamDavidsonCo. ..., | 
DIAMORD  MERCNAMTS Stored Uniil j 

W¥n ws 204-206 W.” Firtn St. Chrismas 

{i BLEXKNERID HOTEL BLDC. t 





Emphasizing good jewelry 
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ican to the newest of the modernistic. 
The use of color on some of the cases, 
which are Chinese Chippendale in feel- 
ing, is most attractive. The combination 
of onyx and marble on others gives dig- 
nity and interest to a number of those 
we display. There are many others of 
novel design.” 


The firm’s clock department is 
situated in the rear of the first floor. 
* BS tk 
Linz Bros., Dallas, Tex., advertise 
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exquisite mounting and a gorgeous cep. 
ter stone and 14 other diamonds, is of. 
fered at $350. Mere man is not forgot. 
ten for there is an exquisite diamond 
ring of 18kt. gold in three tone colors 
suggested for him at $315. Gift watches 
are featured from $12.75 up to $2,009, 


* aa * 


S. Jacobs & Co., Minneapolis, Minn,, 
feature “Blue Zircon” in a space 3y 
inches double column. “The brilliant new 
gem from Siam” is advertised as being 





A rotogravure page of gift suggestions by Bunde & Upmeyer, Milwaukee, Wis. 


electrical clocks in a space of 10% in., 
four columns wide. Both the copy and 
display are excellent. 

William Davidson Co., Los Angeles, 
Cal., in a space of 12 inches, three col- 
umns wide, advertised “Gifts of Endur- 
ing Charm” very attractively. An 18kt. 
white gold diamond ring, beautifully de- 
signed, is featured at $150, and an iridio 


platinum ring, advertised as having an 


fashioned into beautiful rings of white 
gold tracery, priced from $30 to $150. 
* * * 


For one day only, Hudson’s, Minne- 
apolis, Minn., featured a man’s strap 
watch at the attractive price of $13.75. 
This ad undoubtedly brought good re- 
sults, especially if linked up with an at- 
tractive window display of the watches. 
The price should be strikingly featured 





We must think ahead and plan ahead if we want to get ahead. 
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in the window display in which a card 
should also be placed bearing an inscrip- 
tion such as “Here they are! As adver- 


tised.” 


w % ae 
Here is a credit jeweler using a very 
generous amount of space, 280 lines, five 
columns wide. The announcement repre- 











Correct Time--All the Time--Without 
Winding--By 
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LINZ BROS. 














Electric clocks featured by Linz Bros. 


sents the Slavick Jewelry Co., Los An- 


geles, Cal. Special attention is called to 
Slavick’s convenient credit plan for 
Christmas. Three diamond rings are 


featured, one for $50, at $5 per month, 
another for $165, at $16.50-a month, and 
a platinum ring with what is described 
as “an exquisite center diamond and 
six smaller ones” for $350, at $35 a 
month. The layout of the announcement 
is noteworthy. 
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ing the modern smartmes You 
will find th 
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em all reasonably priced. 
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S more 
convenient and pleasant to select leisurely from 
a lange stock the gifts that will befittingly ex- 
ew ¢ holiday wishes. 
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“Don’t let Christmas be just Decem- 
ber 25th. Plan now to give her a dia- 
mond” makes a striking caption for the 
announcement used in the advertisement 
of Matt Irion & Sons, Louisville, Ky. 


a * * 


Geiger & Ament, Louisville, Ky., who 
have been advertising diamonds for sev- 
eral years have an attractive announce- 
ment which originally occupied a space 
of 7% inches double column. The in- 


- troduction is worthy of attention, “A 


Diamond sets its own style,” says the 
advertiser. “Diamonds need no special 
decree of fashion. In 100 years they 
will be in the front rank of style as they 








(on fidence Built 
by Advertising 


F . Gpercbolggwen jeweler with a small 
store and far from the main 
thoroughfare of his city in one year 
did a business of $180,000—80 per cent 
of which consisted of diamonds. In 
December of that year his business 
was $68,839.67. His store is of the 
old-fashioned type, and there are not 
more than three employes throughout 
the vear except for the holiday season. 


HIS man, however, has won the 
confidence of his community and 
is one of the best advertisers in his 
city. He advertises constantly through- 
out the entire year, and uses not only 
newspapers but numerous auxiliary 
forms of advertising. 
Confidence was built up by honest 
dealing, intelligent merchandising, and 
common-sense advertising. 








are today and always have been—but 
they must be good diamonds.” In bold 
type we read “Good diamonds from $25 
to $4,000,” which is well put and will 
dispel any delusion that prices at the 
Geiger & Ament establishment are pro- 
hibitively high. 








Getting a Mailing List 


JEWELER in a large city in order 

to secure a list of names and build 
up his business, distributed in the mail 
boxes in apartment houses, circulars 
about five inches wide by seven: inches 
high offering to give watch crystals free. 
The circulars read as follows: 


This Certificate Good for a Free 
Watch Crystal 


O acquaint you with our new 

upstairs store at ————— we 
will, upon presentation of this 
certificate at that store, put a new 
crystal into your wrist or pocket 
watch without charge. No need to 
purchase anything else. Also, this 
certificate and $1 will open a credit 
account at any of our stores, 
thereby enabling you to obtain 
any jewelry you desire, on terms 
as low as $1 weekly. 
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An Impressive Booklet 


Theodore A. Kohn & Son, 321 Fifth 
Ave., New York, have just issued a very 
beautiful little booklet printed on deckle 
edged parchment paper bearing on the 
cover as a title the one word: “Yule- 
tide.” The inside cover describes “Jewels 


=— OOD — 


DitiaMonN  »D PR EDOMINANCE 


S Diamond Rings 


Platinum Mountings 
The ring illustrated 


sae 5100 


beautiful design The Diamond Rings at $100 sre en- 
and is mounted gtaved with various charming designs 
with five diamonds and are set with stones pleasingly re- 
—a_ central- stone lated so as to create an ensemble bril- 
with four smatle: liance that is decidedly captivating. 
stones engagingly 


placed. 
| tuller Compepy 


Established 1883 S. E. Corner 9th and Olive 


Diamond rings at a popular price 














of Distinction” and illustrates a mag- 
nificent enameled brooch pin with jade 
leaves, marquise and round diamonds 
as typical of the new trend. The piece 
is printed in green, white, yellow, blue 
and white on a black background. 


* * * 


Black and white illustrations are used 


_ effectively in the announcements of A. 


Stowell & Co., Philadelphia, Pa. The 
concern features the latest style of dia- 
monds and diamond mountings. 




















Why we never “bargain” 
in diamond values 


Diamonds are, in a sense, like money. 
The value of a genuine stone, like 
that of a dollar bill, is established. 
This value is based on definite quali- 
ties—color, brilliance, cutting — 
least of all on mere size or weight. 
Therefore; we can't “bargain” 
= you in diamonds. But we = 
you genuine stones — many 
rare quality—all priced in exact 
relation to value. 
The diamond bracelet pictured above 
is one of our many rachis, 
priced from $75 upwards. many 
— engagement solitaires from 
50. 


Our Christmas Lay-Away Plan will 
make your gift problem easy. 

















Sensible diamond talk 
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Jersey City, N. J. 


JEWELERS’ 


Assay Crucibles and Metallurgical Clay Goods, 
Bearing the Dixon Name 


One hundred years ago Joseph Dixon invented the graphite crucible for melting metals 
And today when the use of graphite cruci- 
bles is accepted practice, it is but logical that the name DIXON should be the one 
definite standard of crucible quality. Further details or quotations, on standard or 
special products gladly given on request. 


Booklet No. 77-A will prove interesting to you. 


and revolutionized metallurgical practice. 
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Joseph Dixon Crucible Company 


Established 1827 

























The top is the same front and rear, so 
that the bench is really two benches in one. 
The transformation is complete whenever 
you want a new one for the old working 
front of your bench. 


Every worthwhile shop, large or small, 
in the land uses them. e material is 
especially selected with its close-grain, hard 
maple for the top—and then heavily shel- 
lacked to allow for washing and cleaning. 
Altogether a most desirable bench for the 
factory, workroom, store or home. Get the 
catalog telling all about them. 


Drop us a card 
for particulars 





LEIMAN BROS. 














Hard Maple Top 
Work Benches 


metal bottom pans and drawers, filing pin and 
arm rest, one and two-seat sections with de- 
tachable iron legs. 


LEIMAN BROS. 


REVERSIBLE WORK BENCH 


PATENTED 


The bench that evolution has produced—the ultimate 
improvement—the comfortable, convenient work bench 
that is truly the jewelers’ companion. 

It took years of experience with practical working 
jewelers to evolve this bench—no other makers can 
offer it to you—it’s patented. It-contains time-tried 
features, the convenient arm rest, the rigid file pin, 
the full width drawer and the non-rustable lower pan. 


23-B WALKER ST., NEW YORK 
Makers of Good Machinery for 40 Years 











Established 1845 


10K Solder for 14K Gold 6K Solder for 10K Gold 


| JAMES H. DEDERICK’S SONS, Inc. 


Gold and Silver Sheet and Wire 
Also Silver Solder 












44 GOLD STREET NEW YORK 











ARTHUR T. HAGSTOZ 


T. B. HAGSTOZ & SON 


GOLD, SILVER and PLATINUM 
Refiners and Assayers 
709 Sansom Street, Philadelphia 


—— 














Price $1.00 The BUYERS’ DIRECTORY Jewelers Publishing Corp., 239 W. 39th St., New York | 
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Elementary Treatise on the Escapement 


Hy H. S. A. 


(Continued from issue of Nov. 29) 


F too much lock is installed, it requires 

more power to unlock the escapement, 
causing a sluggish section of the balance, be- 
cause so much of its energy is used in unlock- 
ing and overcoming the extra slide produced 
by too deep lockings. If locked too shallow, 
the impulse faces of the pallets will strike on 
the impulse faces of the teeth instead of the 
locking faces meeting as they should. Of 
the two evils it is better to have the lock a 
trifle heavy then not enough, for several 
reasons. 

In a watch escapement which is locked 
too lightly there is more danger of the guard 
pin impinging against the edge of the roller 
table. Another condition which always is 
evident in a lightly locked escapement is the 
lack of draw, which produces, to a certain 
extent, the above named condition. 

Whether locked too deeply or too lightly 
the leverage from the impulse faces of the 
pallet stones to the escape arbor is different 
from normal, and produces an impaired 
quality of lift at the roller jewel, but this 
will be discussed more fully later. 

To those who are interested in these 
articles I suggest that you make a study of 
the accompanying sketch, or of one more 
accurately designed which can be procured 
from the various watch factories with a little 
Persuasion. While speaking of the various 
factories, the writer has always found that 
they were willing to help the student in every 
Possible manner, and I believe that it is to 
their benefit to do so, for better workmen 
will keep their products in better shape than 
those less informed. - 

The next article will be a general treatise 
of the action of the escapement, in which the 
same sketch will be used. Let us but un- 
derstand the escapement and the rest of the 
watch is an open book. ; 

The escape wheel being a circle, and being 


attached to a central staff, turns in a circle. 
It turns to the left, and as it turns the im- 
pulse faces of the teeth gradually rise, form- 
ing a sharper angle with the impulse face 
of the stone. This rising up thrusts the pal- 
let away from the tooth, carrying the lever, 
to which the stone is attached, along with it. 
The pallet stone, provided with an impulse 
face cut so as to resist the thrust of the 
tooth, strengthens the impulse, which is 
transferred to lift at the other end of the 
lever. So we see that the strength of the 
impulse is directly in relation to the angle 
at which the impulse faces of the teeth and 
stones are cut, the power coming through 
the train being another consideration. 

If the angles at which the impulse faces 
of the stones were cut were too acute, the 
point, or let off corner would scrape on the 
impulse face of the tooth, which has been 
proven beyond a doubt by Mr. Higgin- 
botham, in his treatise on escapements. If 
the angle is not sharp enough the heel of the 
stone drags too long before the impulse 
faces meet, causing too much friction which 
uses up power. This is spoken of because 
these very conditions can be created by mov- 
ing the pallet stones sideways in their slots 
in one instance, and by changing the locks 
too radically in the other. While the change 
which occurs is not in proportion to the 
stress laid upon it, if the condition exists in 
theory, it must exist in fact, for theory is 
founded upon fundamental facts and nothing 
more. 

Again your attention is called to the sketch 
and particularly to the circle which is tra- 
versed in part by the impulse faces of the 
pallet stones. You will note that there are 
two rims to this circle—an inner and an 
outer rim. Note that the locking face of 
the right stone rests on the outer rim of this 
circle and the locking face of the -left stone 
on the inner rim. This is the condition 
which keeps it from being a dead beat es- 


capement. If both the locking faces rested 
upon the same rim of the circle it would be 
a dead beat escapement as there would be no 
draw. 

As it requires more power to unlock the 
escapement than for any other function the 
length of the fork from the pallet arbor to 
the slot is a matter of considerable import- 
ance, and as can be seen, as the train is more 
accurately fitted the locks can be reduced, 
and as the locks are reduced unlocking be- 
comes relatively easier, thus permitting the 
use of a lever which is shorter from the 
arbor to the slot than could be used if the 
locks were heavier. 

In order to produce the proper degree of 
leverage the fork must be placed as near the 
escape wheel as possible, and you will notice 
that the fork is very light where the arbor 
goes through, and set very closely to the 
escape wheel, clearance being provided for 
the let off corners of the teeth to pass with- 
out touching. I have seen cases where the 
pallet steel had been bruised in forcing in a 
pallet arbor which was too large for the hole, 
causing the metal around the hole to expand 
until the teeth scraped slightly in passing 
through, causing the watch to be very 
erratic. 

Time was, and not so far in the past, when 
it was considered necessary to add a counter- 
poise to the lever, but it has been found that 
the extra weight of the counterpoise only 
added to the mass of the lever, and in con- 
sequence the inertia was increased, so that 
the advantage of a perfectly poised lever was 
more than offset by the added inertia. 

Sometimes, particularly in foreign watches, 
you will find one in which the counterpoise 
extends back over the escape wheel so that 
the ends of the counterpoise form the bank- 
ings. The ends are cut circular in form so 
that an arm on each side strikes against the 
escape wheel staff each time the roller jewel 
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Every lot is handled with exacting care with a view to your continued patronage. 


SHIP US YOUR NEXT ACCUMULATION 


DEENAME DEENOTES DEEPENDABILITY 
THOMAS J. 


DEE & CO. 


. Sales Office Refiners - Manufacturers Refining Plant 
5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 
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Gold, Silver 


and Platinum 


Sweeps 


and Waste 


Ship your next lot to 


Handy & Harman 


Bridgeport, Conn. 
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From HARRISBURG, PA, comes a letter 
which presents’a reason why you ought to 
trade with H. & S.: 










“We received credit invoice for sweeps to the 
value of $202.12, and check for $20.23, for 
which we thank you. The returns on the 
sweeps fully met our expectations. 











Your White Gold has proved satisfactory and 
we look forward to further transactions with 











you.” 











We Buy and Refine: Old Gold, Gold-filled, Silver, Plat- 
inum, Palladium, Bridge and Amalgam Scraps, Bul- 
lions, Filings, Grindings, Polishings, Bench and Floor 
Sweeps, Sink Settlings and other wastes containing 
the precious metals. When you have anything in the 
above line to sell, TRY US. Remember “It’s the 
Amount of the Check that Counts.” 






Service Plants— 
Fulton and Gold Sts., N. Y. 


Providence, x. s 











Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 


Beautify Your White Gold Jewelry 


Use Hoke-Phoenix White Finish 


It gives your white gold jewelry the 
beautiful blue-white platinum color, 
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easily, quickly and very cheaply. It 
covers the soldered spots, stays white and No imitators use the 
looks right. same quality of boards, 
It contains no gold, platinum, chromium, selected sheepskin bellows, 
or cadmium. Anode and full directions or Up-River Para Rub- 
included in every package. — es aan. ber disks. 

Ask for free Circular C. W. F. sili. i ie mi! 6Quality goods last longer. 








Send for Catalog B-J 


Sam W. Hoke .Mge, 


Jewelers’ Technical Advice Co. Buffalo Dental Manufactustn Co. 





Box 979. BUFFA , N. ¥. 
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passes Clear of the slot and the escapement 
locks. 


HAVE seen watch repairers puzzle over 
T sis, assuming that considerable trouble 
might arise on account of the arms of the 
counterpoise striking on the escape wheel 
staff, thus reducing the motion of the escape 
wheel, but it is obvious upon second thought 
that when the lever banks the escape wheel 
is standing still, and no trouble will arise 
here unless there is an excess of oil which 
has run down the staff causing it to be sticky 
or gummy. The explanation is not particu- 
larly valuable except to clear up any im- 
pression that trouble could arise here. The 
movable banking pins will be discussed later, 
as their position frequently determines the 
accuracy of the watch, and too much care 
cannot be exercised in determining the true 
banking position of the pins. Owing to 
drops, percussion, angles of leverage, etc., it 
has been found best for the pallets to cover 
two teeth and three spaces of the escape 
wheel when locked on the right stone, and 
three teeth and two spaces when locked on 


the left. 

Assume that the impulse face of the right 
stone has been designed to produce a certain 
amount of impulse from the wheel teeth as 
they are designed, and that the angle of draw 
has been established. Let the face of the 
right stone be the weight, the pallet arbor 


the fulcrum, and the fork slot the power,, 


and a lever of ascertained length results, and 
the weight of the balance necessary to un- 
lock the escapement is established. 

Now reverse the power and weight and 
you will see that the strength of the impulse 
is established through a lever of known 
length. The left steel of the pallet arm must 
be longer to cover three teeth, and being on 
the down hill side of the wheel, the locking 
faces of the teeth are presented at a greater 
angle to the locking faces of the stones, so 
in order to establish the same angle of draw 
the slot in the steel for the left stone must 
be cut more tangential to the rim or cir- 
cumference of the escape wheel. 

Being on the down hill side of the wheel 
the impulse faces of the teeth flatten out as 
they cross the line of centers, and instead of 
delivering a positive thrust to the impulse 
face of the stone, deliver a negative pull, so 
in order to obtain the same amount of im- 
pulse from the left stone as the right the 
impulse face must be cut at a greater angle. 

Note that directly under the let off corners 
of the wheel teeth they are undercut. This 
permits planting the lever closer to the rim 
of the escape wheel than would be possible 
otherwise, and permits a greater angular 
movement of the lever, for if the teeth were 
not undercut the let off corners of the stones 
would strike on the teeth below the let off 
corners. The escape wheel is made as light 
a is consistent with strength, and herein 
lies the advantages of the steel escape wheel, 
or at least one advantage. 


You have noted that’ most steel escape’ 


wheel teeth are beveled on the under side, 
bringing the impulse faces almost to a knife 
edge. The purpose is two fold. First, fric- 
tion is reduced, and second the retention of 
oil is accomplished in a better manner. If 


you were to take an oil stone lap and bevel: 


the edge of an escape tooth lengthwise with 
the tooth the grooves left by the oil stone 


THE JEWELERS’ CIRCULAR 


would form capillary channels which would 
carry away the oil from the impulse faces, 
but if the wheel were revolved while the 
cutting was done so the grooves were length- 
wise with the impulse faces they would act 
as retainers for the-oil. So the wonders of 
the watch gradually unfold. Every little de- 
tail had to be analyzed from all points and 
the work accgmplished so that each part 
would be adapted to the work assigned it, 
and would fit harmoniously with the com- 
pleted machine. No wonder it has taken so 
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the circle through which the locking corners 
of the teeth travel during the turning of the 
wheel. 


F more lock than is necessary is permitted, 

the angular movement of the lever is 
greater and the roller jewel will be closer to 
the line of centers before unlocking occurs. 
If this is the case then the compensating 
action of the other stone will be that the 
stone will enter the periphery of the escape 
wheel before the locking corner of the tooth 
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LEVER ESCAPEMENT SHOWING PATH FOLLOWED BY PALLETS’ IMPULSE FACES 


many years to bring it to its present state of 
perfection. 

The circle spoken of as the path through 
which the impulse faces of the stones travel 
has two rims, and the path between the two 
rims is just as wide as the impulse faces 
of the stones. It has been explained that the 


’ locking face of the right stone rests .on the 


outer rim and the locking face of the left 
on the inner rim, and that this is what per- 
mits draw, which in turn creates recoil, and 
keeps it from being a dead beat escapement. 
The shortening of the arc of this circle de- 
termines lock, for as this arc is shortened 
by the.stones being pushed out of their slots 
toward the escape wheel, the radius grows 
less, therefore the pallets extend further into 


arrives, and the stone would be in position 
to receive the tooth, but the lifts would have 
been delivered at a later period. Hence the 
more motive force necessary to keep the 
train in motion the deeper the locks neces- 
sary, as evidenced by a great many Swiss 
bracelet watches in. which the locks are so 
deep that one wonders how they manage to 
unlock at all. But they are mostly provided 
with heavy balances, which, when in motion, 
provide sufficient momentum to unlock the 
escapement, and the power which called for - 
a heavy balance furnished enough energy -for 
impulses to make up for the balance being so 
heavy. 

It would be better without a doubt if the 
smaller watches were made with balances of 
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approximately the same weight, but larger in 
circumference, so that the weight would be 
farther removed from the center. This 
would provide several advantages, two of 
the foremost being that the watch would not 
be so responsive to changes of position, and 
the weight being away from the center 
would provide sufficient energy to unlock the 
escapement. Another advantage to be gained 
is that a hairspring of larger diameter, but 
possibly the same number of coils could be 
used, to be in relation to the area of the 
larger balance. This would to a considerable 
extent eliminate the drooping of the hair- 
spring so evident in small watches. 

Note that the portion of the lever which 
carries the slot, and extends from the pallet 
arbor to the guard pin, is longer than either 
half of the pallet steel, measuring from the 
pallet arbor to the impulse face of each stone. 
The reason for this is that it requires more 
power to unlock the escapement than to 
transfer impulse, which is shown by the fol- 
lowing. If the lever is removed and the 
balance vibrated by twisting the movement 
until it has reached its full vibration it will 
continue to vibrate for some time before its 
speed is diminished sufficiently to be per- 
ceptible, but in reality each successive vibra- 
tion is relatively shorter than the preceding 
one provided the parts fit and the hairspring 
is in good shape. 

This proves that in-so-far as the loss of 
motion is uniform, and in ratio to the re- 
sistances such as friction, gravity, etc., and 
that the said resistances must be in relation 
to the speed of the balance, except gravity, 
which remains the same, except as here-in- 
after explained, so it stands to reason that 
the amount of impulse required be sufficient 
to restore to the balance that which is lost 
through the various resistances, hence the 
leverage from the impulse faces to the fork 
arbor need not be so great as from the lock- 
ing corners to the slot. 

The foregoing establishes the fact that if 
the pallet stones are moved in or out of the 
slots that the leverage from the impulse faces 
to the fork slot is increased or diminished 
as the case may be, but later is discussed 
more fully. 


OW that we have the parts and functions 
in mind we shall proceed with analysis 
of the various actions and the results ob- 
tained from them. The actions of the es- 
capements are so correlated that it is difficult 
to refer to one action without taking its re- 


‘ciprocal relation into consideration, so in 


order to arrive at an accurate understanding 
we shall segregate each action. As explained 
before, lock is the distance that. the pallets 
extend into the circle prescribed by the lock- 
ing corners of the escape wheel teeth, and 
is controlled entirely by moving the pallet 
stones back or forward in their slots, but 
conditions frequently arise which produce 
the appearance, and virtually is more or less 
lock. The wearing of the escape wheel pivot 
holes and the resultant forcing of the escape 
wheel teeth further into the circle over which 
the impulse faces of the pallets travel pro- 
duces the appearance of more lock, and care- 
ful note should be made of this condition 
whenever the locks appear too deep. To 
correct it close the holes. 

The wearing of the lever arbor pivot holes 
causes the lever to be forced away from the 
wheel and produces the appearance of too 
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little lock, and should be corrected by closing 
the holes, not by removing the pallet stones. 


LIDE is the amount that the locking faces 
of the stones slide up the locking faces of 

the teeth before unlocking, and the amount 
of slide is controlled by the opening or clos- 
ing of the banking pins, permitting more or 
less angular movement of the lever. Re- 
ferring to the sketch you will note that the 
degrees, as noted on the protractor, have 
been drawn across the lever. If the lever 
moves five degrees on this circle then the 
pallet stone must move five degrees on its 
circle. If there were two degrees of slide 
on the stone at this period when the lever 
moved five degrees, then the banking pins 
were opened one more degree that would 
create another degree of slide on the stone. 

Slide is clearance. It is necessary to make 
room for oil, which is a substance, and as 
such requires room; to allow for the con- 
traction and expansion of metals, etc., and 
the general belief, which is induced by ap- 
pearances, that moving the banking pins pro- 
duces more or less lock is wrong, for it is 
plain to see that moving the banking pins 
only controls the angular movement of the 
lever and in no way affects the size of the 
circle through which the impulse faces of 
the pallet stones pass, but simply permits 
more of the circle to come into use. In other 
words opening the banking pins permits the 
pallets to traverse a greater section of this 
circle, but the circle remains the same size. 
If this circle was reduced in size by closing 
the banking pins, or was expanded by open- 
ing them then lock would be effected, but 
the angular movement of the lever does not 
affect the size of the circle. 

To make this entirely clear, refer to the 
sketch. If the left banking pin was opened 
it would permit the right stone to back up 
farther on the circle, but would in no wise 
change the size of the circle. So we prove 
that the banking pins merely provide clear- 
ance, but there are several things which must 
be considered which are effected by opening 
or closing the banking pins. 

For instance, if the escapement is set cor- 
rectly and the banking pins are opened more, 
it permits more of this circle to come into 
use, allowing the pallet stone to run down 
the locking face of the tooth further. When 
unlocking occurs, the roller jewel enters the 
fork slot, and must drag the pallet up the 
locking face of the tooth that much further 
to unlock it. This produces harded unlock- 
ing and is shown by the sluggish motion of 
the balance because so much of its momen- 
tum was utilized in unlocking. 

Another thing which is directly effected 
by opening the banking pins is _ recoil. 
Owing to the angle at which the pallets are 
placed in their slots in the pallet steel to 
produce draw, by consulting: the sketch you 
will see that when the tooth locks, the escape 
wheel moves forward slightly in taking up 
the draw. If it moves forward to admit the 
stone it must move backward to let the stone 
out. Now if the banking pins were opened 
more, producing more slide, then the recoil 
must be more accordingly, because more of 
the circle upon which the impulse faces of 
the stone travel is utilized, and recoil being 
the sum of lock and slide is effected in pro- 
portion to the amount the bankings are 
opened. 

It is generally assumed that drop is effect- 
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ed by moving the banking pins. Let us gee 
if this is so. Drop is the amount the esca 
wheel moves forward from the time the stone 
drops off the let-off corner of the tooth until 
it locks again. By studying the sketch see 
if you can convince yourself that the escape 
wheel drops any further when the bankings 
are opened more. Frankly, I cannot see 
where the drops are effected by moving the 
banking pins, although it is generally accepted 
and taught, but I can see where moving the 
banking pins permits more angular move. 
ment: of the lever, allowing the stone to 
enter the periphery of the escape wheel 
further, but it would be hard to convince 
me that this would cause the escapement to 
unlock sooner or later, as the case might be, 
and if. it still unlocks, and locks at the same 
time, then the drops would remain the same. 
However, I am more than willing that some 
one should take this matter up and explain 
to me how moving the banking pins effects 
drop. 


iy the pallet stones were pushed forward 
in their slots, thus creating more lock, or 
vice versa, producing less lock, then the circle 
upon which the stones travel would be re- 
duced or made larger, as the case might be, 
and the escape wheel would drop either less 
or more. Again, if the pallets were moved 
sideways in their slots then drop would be 
effected. Drop is measured from the let-off 
corner of the stone to the let-off corner of 
the tooth. This is as it should be if the es- 
capement is set correctly, but by consulting 
the sketch you will readily see that by open- 
ing the right banking pin, thus permitting 
greater angular movement of the lever, that 
the left pallet would simply back further 
away from the circle traversed by the lock- 
ing corner of the teeth, and would in no wise 
affect the amount the wheel moved forward 
after the right stone unlocked. It is plain to 
be seen that the tooth locks on the stone be- 
fore the lever strikes the banking, so drop 
must be completed before the banking takes 


place. (To be continued) 








The Protection of Steels 


) Fe GAILLET has presented before 
4 the Academy of Sciences a memo- 
randum of Jean Cournot on the protec- 
tion of iron, steels and cast iron by 
complex phosphate coverings. This new 
treatment of an exclusive chemical na- 
ture, simply consists of an immersion 
of the parts in a boiling bath of the 
salts in question. The adherence of the de- 
posit and the resistance to corrosion are 
surely remarkable and the net cost of 
the operation very small, say (Inter- 
national Horlogical Review) the Revue 
International de l’Horlogerie numerous 
tests conducted by Mr. Cournot in the 
presence of variable reagents and com- 
paratively at the minimum of plating, 
tinning and galvanizing, confirms the 
superiority of this method of protection. 
Leon Gaillet showed a series of pieces 
treated thus from very small watch hair- 
springs to a Hotchkiss machine gun. 
This doubtless is for the mechanical 
construction, a process of the highest 
interest for combating rust, which de- 
stroys each year a quantity of iron 
that is very considerable. 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 








United States Patents 
Issue of Dec. 4, 1928 


1,693,993. CUFF LINK. Victor B. RocErs, 

"Buffalo, N. Y. Filed Oct. 9, 1926. Serial 

140,489. 1 claim. 

A cuff link comprising a pair of heads each 
composed of a back section and a face sec- 
tion secured at its edges to said back section, 
said back section being formed to provide a 
relatively large rearwardly extending tubular 
housing the rear end of which is open to the 
interior of the head and the outer end of 
which is provided with an inwardly turned 
retaining flange, a plurality of tubular tele- 
scopic sections arranged between said hous- 
ings and adapted to be completely housed 
therein and the outer section having out- 
wardly extending flanges engaging the in- 








turned flanges of said housing, said sections 
and housings being freely rotatable relative 
to each other, a straight bar loosely arranged 
in each of said heads and extending trans- 
versely across the opening formed by said 
housing, said bar extending along the great- 
est dimensional line of said head and sub- 
stantially from one side to the opposite side 
thereof, and a spring housed within said 
housings and telescopic sections and having 
loops at its opposite ends each of said loops 
embracing the corresponding bar. 


1,694,185. VANITY CASE. Harry LE&EBER- 
MAN, New York, assignor to Groove Lock 
Co., Inc. New York. Filed Nov. 17, 
1927. Serial 233,777. 3 claims. 

In a vanity case or the like, a pair of sub- 
stantially circular case sections having op- 
posed open sides, one of said case sections 
having a circumferential flange adapted to fit 
within the other section, said flange being 
provided with a bayonet slot, and the other 
case section being provided with an inwardly 





extending pin to engage in said slot, hinge 
lugs carried by the case sections in diametri- 
cally opposed relation to said slot and pin, 
and a curved hinge pintle connecting said 
case sections through the hinge lugs, said 
hinge pintle permitting relative rotation of 
the case sections about their common axes 
and being yieldable to permit opening and 
closing the case. 


1,694,325. COSMETIC-PAD HOLDER. . W1L- 


LIAM G. KENDALL, Newark, N. J. Filed 
Jan. 28, 1928. Serial 250,175. 9 claims. 





, A cosmetic pad holder and ring, compris- 
ing a substantially pan-shaped holder having 
an annular flat portion near the periphery, 
and a holding ‘ring formed substantially 
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Z-shaped in cross section, said ring being 
formed with means for yieldingly holding the 
flat portion of the holder against part of said 


ring. 
DESIGNS 


77,057. WRISTLET WATCH. SAMUEL Nor- 
MAN BurGEss, London, Eng. Filed Jan. 
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3, 1928. 
Britain Sept. 22, 1927. 
7 years. 


77,080. 





assignor to Tuttle Silver Co., Boston, 
Mass. Filed May 4, 1928. Serial 26,561. 


Term of patent 14 years. 
77,083. 








San Francisco, Cal. Filed Oct. 10, 1927. 
Serial 23,708. Term of patent 3% years. 


77,113. BROOCH OR SIMILAR ARTICLE. 
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BERNAT MECHLOVITS, New York. 


‘) 


Serial 24,730, and in Great 
Term of patent 


PLATE OR SIMILAR ARTICLE. 
3ERNARD A. DOLAN, Brookline, Mass., 


CLOCK FACE. FRANK FoNTANA, 


Filed 


107 


cr 


Aug. 13, 1928. Serial 27,796. 
patent 3% years. 


77,129. CLOCK FRAME. 


Term of 


FREDERICK W 





























SCHENK, New York. Filed April 6, 1928. 
Serial 26,159. Term of patent 3% years. 


77,108. PLATE OR SIMILAR ARTICLE. 
ERIK MAGNUSSEN, Providence, R. I., as- 











signor to Gorham Mfg. Co., Providence, 
R. I. Filed Aug. 18, 1928. Serial 27,874. 
Term of patent 7 years. ; 


77,109. BOWL OR SIMILAR ARTICLE. 
ERIK MAGNUSSEN, Providence, R. I., as- 





signor to Gorham Mfg. Co., Providence, 
R.I. Filed Aug. 18, 1928. Serial 27,875. 
Term of patent 7 years. 


United States Trade-Marks 
Issue of Nov. 27, 1928 (Continued) 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for under’ the ten-year 
“proviso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 272,235. THomas B. WILSON & Co., 
Minneapolis, Minn. Filed Sept. 11. 1928. 


WILSONIAN 


For Watches and Clocks. 
Claims use since May, 1928. 
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Issue of Dec. 4, 1928 


Ser. 266,264. OLD NEw ENGLAND CRAFTSMEN, 
Inc., Newburyport, Mass. Filed May 11, 
1928. 


For Hollow and Flat Silverware. 
Claims use since Feb. 1, 1928. 


Trade-Mark Registrations Renewed 


72,572. WATCHES AND WATCH MOVE- 
MENTS. Registered Feb. 2, 1909. JULES 
RACINE & Co., New York. Renewed Feb. 
2, 1929. 

Trade Mark Registrations Granted 
(Act of Feb. 20, 1905) 
Nov. 27, 1928 
BROOCH PINS. Evans CASE Co., 


Mass 
Serial 268,686. Pub- 


250,049. 
North Attleboro, 
Filed June 26, 1928. 
lished Sept. 18, 1928. 


250,017. WATCHES, WATCH MOVE- 
MENTS, WATCHCASES AND PARTS 
THEREOF. FEDERAL MAIL ORDER CorP., 
New York 

Filed June 29, 1928. 

lished Sept. 18, 1928. 


PRINTS 
Registered Nov. 27, 1928 


11,342.—Title: FOR MORE THAN ONE 
HUNDRED YEARS THIS HOUSE HAS 
COLLECTED PEARLS. For Pearl 
Necklaces. BLackK, STARR & FROST, 
New York. Published October 15, 1928. 


Serial 268,859. Pub- 


: Trade Mark Registrations Renewed 


71,680. WATCHES. Registered December 
8, 1908. E. Howarp WaTcH Co., River- 
side, N. J., and Waltham, Mass. Re- 
newed Dec. 8, 1928, to Keystone Watch 
Case Corp., Riverside, N. J., assignee. 


Trade Mark Registrations Granted 
Nov. 20, 1928 


249,652. JEWELRY FOR PERSONAL WEAR 
COMPOSED WHOLLY OF PRECIOUS 
METAL, NOT INCLUDING WATCHES. 
F. & F. FELGER, INCc., Newark, N. J. 

Filed Dec. 23, 1937. Serial 259,303. PUB- 

LISHED APRIL 3, 1928. 


249,654. FINGER RINGS. J. R. Woop & 
Sons, New York. 
Serial 258,707. PUB- 


Filed Dec. 9, 1927. 
LISHED SEPT, 4, 1928 


249,748. BRACELETS. ROSENHEIM Co., INC.. 

Providence, R. I. 

Filed July 9, rig Serial 269,318. PUB- 
LISHED SEPT. 4, 8. 


249,795. ARTICLES OF JEWELRY FOR 
PERSONAL WEAR, NOT INCLUDING 
WATCHES. W. & P. JEWELRY Co., INC., 
New York. 

Filed July 14, 1928. Serial 269,618. PUB- 

LISHED SEPT. 11, 1928. 


249,797. ARTICLES OF JEWELRY FOR 
PERSONAL WEAR, NOT INCLUDING 
— PRUTINSKY & WOooLF, New 

or 
Filed July 14, 1928. Serial 269,603. PUB- 
LISHED SEPT. 11, 1928. 


249,816. BRACELETS AND WATCH BANDS. 
THE WADSWORTH WATCH CASE Co., Day- 
ton, Ky. 

Filed May 11, 1928. Serial 266,285. PUB- 

LISHED SEPT. 11, 1928. 


249,819. FINGER RINGS, BRACELETS, 
BROACHES, SAUTOIRS, AND PLATI- 
NUM SHELLS OR CASES SET WITH 
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JEWELS FOR PERSONAL WEAR, 
BUT NOT INCLUDING WATCH MOVE- 
MENTS OR CASES. SAMUEL SCHNEL- 
LING, Chicago. 
Filed May 16, 1928. Serial 266,485. PUB- 
LISHED SEPT. 4, 1928. 


249,868. SILVER HOLLOW WARE. BER- 
NARD RICE’s Sons, INc., New York. 
Filed June 29, 1928. Serial 268.883. PUB- 
LISHED SEPT. 4, 1928. 








Merchandising Calendar for January 
(Continued from page 98) 








they obtain. It is unfortunate for the 
jeweler that the general efforts of mer- 
chants to increase sales during this 
month has been along destructive, price- 
cutting lines, which is necessarily far 
removed from his ideals of business. 
But there is hope in the fact that there 
is a decided tendency to shorten this 
period of price-cutting materially. 

The clearance sale has a logical place 
in the merchandising of a retail estab- 
lishment. The jeweler is not exempt 
from mistakes in buying, nor from the 
changing reauirements and desires of 
the public. If it were not for the fact 
that the clearance sale has become 
tinged with malodorous practices, and 
that it is being looked upon by the more 
intelligent people as an attempt to foist 
undesirable goods on the market. there 
would be no just reason why the jeweler 
should not adopt the plan in its entirety. 
The obiect is laudable—to clean up 
stocks. It is the method followed by 
other merchants in securing this objec- 
tive that is obiectionable. 

For all that the ieweler may clean-up 
stocks within certain limits with success. 
Several plans have been tried with vary- 
ing results. One jewelry establishment 
enjoying a high reputation finds “win- 
dow sales” an outlet for much undesira- 
ble merchandise. The plan followed is 
to select a number of articles that are 
to be discontinued, for any reason, and 
place them in the window at a stated 
price. 
the merchandise to be disposed of it is 
started at $10 or $7.50. Each day the 
price is reduced a dollar, that is, any of 
of the articles remaining after the first 
day’s selling are sold for a dollar less 
than the previous day’s price. The next 
day the remainder is reduced another 
dollar. Any of this stock remaining 
after the price has reached the dollar 
mark, and was not sold during the day 
at that price is given away to the first 
callers on the following day. Needless 
to say there is little given away. The 
prices are severely cut to start with, 
and as the article is reduced a dollar 
each day, many sales are made to people 
who fear if they wait until another 
dollar has been removed from the price 
that someone else will take advantage 
of it at the present price. The sale 
could be staged with less expensive lines 
by making the reductions fifty cents 
each day. Similarly the price might be 
reduced each hour on stock that is of- 
fered for “one day only.” 

A jeweler having a good mailing list 
might offer certain stocks at a reduction 
for a couple of days, stating that “this 


Depending upon the quality of 
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is a private sale for our custome 
will not be announced to the public.” 

Another method is to offer particular _ 
articles at a stated price, stating “There 
is only one of these in stock and the 
first arrival takes it.” The price should 
be low enough to sell it readily, but jf 
is not necessary to state that it hag 
been reduced. é 

It is suggested in the calendar that 3 
“Clock Week” be staged in January, If © 
all jewelers in any community would © 
cooperate in making Clock Week an — 
event there is little doubt that all would ~ 
benefit. 

A dull month is a good one to hold — 
a “Trade-In Watch Sale.” Libera] © 
allowances should be made for old | 
watches, even though the sales. of the — 
new ones are made thereby at a close 
margin. The jeweler can afford to do 
business on a slightly closer margin to © 
keep his sales upon a more even level, | 
one month with another. 

While other lines of business are 
being boosted by cut-prices the jeweler 
will do well to take advantage of every 
opportunity to make sales. The theater — 
party will be at its height. Make this — 
event the reason for offering jewelry, — 
The people are going South. Make this 
an opportunity for offering jewelry. The 
jewelry business needs all the publicity 
it can get these days. 

Sales can be boosted by means of win- 
dow displays. A solid display of table 
silver will attract attention to table 
silver—and other lines. A solid clock 
display will create more business in 
clocks—and in other lines. 

Resolved—That I will keep everlast- 
ingly at getting more business in 1929, 








A company leased to an individual a- 
seven-story building in New York city 
on Aug. 1, 1924, for a term of 21 years 
and two months, ending Oct. 1, 1945. 
The lease provided that in case the 
tenant should be dispossessed, or should 
remove from the building, after a de- 
mand for the rent or after the com- 
mencement of dispossess proceedings, 
the landlord might reénter the premises 
and relet the same as agent for the 
tenant, who should remain liable for all 
damages the landlord might sustain by 
breach of the agreement or through 
entry or reletting. The tenant was dis- 
possessed by summary proceedings after 
paying rent for a few months, and the 
landlord rented several floors for vari- 
ous terms, all at a substantial period 
before Oct. 1, 1945. In March, 1926, 
the landlord brought an action to re- 
cover the damages suffered by it up to 
that time. The New York Court of 
Appeals, reversing a judgment of the 
Appellate Division of the Supreme 
Court, but affirming a judgment of the 
trial court, held, in the case of the Her- 
mitage Co. vs. Levine, reported in the 
New York Law Journal, that the tenant 
when ejected ceased to be a tenant; that 
what he covenanted to pay was damages, 
not rent, and that to hold him liable for 
monthly deficits would be to charge him 
with the obligations of a tenant without 
any of the privileges. 











